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WANT RIGHT FIELD 
VIEW OF BUREAUS 





Special Agents of Michigan in Con- 
ference with Advisory Com- 
mittee at Chicago. 





BROAD ASPECT OPENED 





Relations of Insurance with Public 
Affected by Wrong Attitude 
Toward Rating Bodies 





More active and more loyal co- 
operation of field men with the rating 
bureau was the object of a conference 
held in Chicago, Monday, between the 
field men of Michigan and the Michigan 
advisory committee. There is talk of 
similar conferences to be held for other 
states. 


Apparently it has become the prac- 
tice of field men to a certain extent, 
especially in antidiscrimination states, 
to throw the burden of all complaints 
on the inspection bureau. The con- 
ference was suggested by Manager 
George W. Cleveland of the Michigan 
bureau and brought about by the 
Michigan advisory committee, of which 
Charles R. Tuttle of the North Amer- 
ica is chairman. Manager Cleveland 
was formerly at Cincinnati, where he 
found the closest cooperation with the 
public was practicable, and to him and 
the Michigan committee it seemed de- 
structive to have field men carelessly 
undermining public confidence in a 
bureau supported by their companies. 


Topics Went Deeper 


Mere cooperation with the bureau, 
however, was not much dwelt on. The 
tenor of the conference was expressed 
by John H. Carr of Dugan & Carr, 
when he said the time is near when any 
business that does not prove its use- 
fulness to the public will not be 
allowed to exist. 

A direct result of the meeting will 
probably be the addition to the advisory 
committee of two managers resident 
in Michigan, one Union and one Bu- 
reau. This was advocated by spokes- 
men for the field men, and Chairman 
Tuttle, who was presiding, stated that 
as all the members of the advisory com- 
mittee but one were in the room he be- 

(CONTINUED ON PAGE 21) 























Capital Assets 
$500,000.00 $1,000,000.00 
Lines one “i 

Fidelity & Surety Bonds Grand Rapids 
Plate Glass, Burglary Helena 
Health & Accident Poa ; 
Automobile Liability t. Louis | 
Property Damage and nh — 
Collision Insurance San Foanciene 




















AUTOMOBILE AGENTS WANTED—Licensed in Neb., Iowa, 
Kansas, Mo., Texas, Utah, Mont., Calif., N. Dak., Minn., S. Dak., Mich. 


LION BONDING & SURETY CO. 


HOME OFFICE: OMAHA, NEBRASKA 

















EDWARD MILLIGAN, t 
GEORGE M. LOVEJOY, Vice-President JOHN’ B. KNOX, Secretary 
GEORGE C. LON 


THOMAS C. TEMPLE, \ tary 

HENRY Pie WHITMA: TMAN Ass’t FRED C. GUS R, Ass’t Secretary 

EDWARD V. . CHAPLIN, Ass’t Secretary F. MINOT BLAKE, Ass’t Secretary 
Surplus to Policyholders $10,506,412 
Total Losses Paid . 91,623,036 


Cash Capital - Three Million Dollars 


Reinsurance Reserves . - « $7,601,014 
Reserve for Outstanding» " Losses and all 

other Liabilities - . 1,598,770 
Net Surplus .... - « 7,506,412 


es « . 


PHENIK 








Total Assets . . . . . $19,706,197 
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IN TWO PARTS—PART ONE 


Entered as Second-Class Matter February 24, 1900, at 
Post Office at Chicago, Ill., Under Act of March 8, 1879. 


DISCUSS UNIFORM 
FORMS AT DELAVAN 


Rudolph Belcher Explains Their 
Purpose and Accomplishments 
at Illinois Meeting 


FORMS NOT IRONBOUND 
Are Elastic to Certain Extent—At- 
tendance at Meeting 
Below Par 





NEW OFFICERS ILLINOIS STATE 
BOARD 


President—A. 8S. Jacobs, Queen. 

Vice-President—Milton Grannatt, New 
York Underwriters. 

Secretary-Treasurer—Miss E. E. Ed- 
wards. 

Executive Committee: Two-year term— 
A. J. Meyer, Providence, Washington; 
William Frink, Royal; Fred Simons, 
Pennsylvania. One-year term—Ray Wein- 
gartner, Liverpool & London & Globe. 
Holdover members—M. Le Pitre, Fire As- 
sociation; A. E. Owens, National. 


NEW OFFICERS ILLINOIS FIELD CLUB 


President—T. M. Hogan, Dubuque Fire 
& Marine. 


Vice-President—Harold M. Greenburg, 
Northwestern National. 
Treasurer—Charles W. Davis, Ohio 


Farmers. 

Secretary—F. W. Engle, Firemens. 

Executive Committee—George Stuck, 
American; Dan T. Smith, Milwaukee Me- 
chanics: A. S. Marks, Northwestern Un- 
derwriters; R. E. Schramm, National-Ben 
Franklin; E. T. Tanner, Security of New 
Haven. 


BY HOWARD J. BURRIDGE 

DELAVAN, WIS., June 17—To 
Illinois field men who came back to 
Delavan Lake this year for their an- 
nual business meetings and outing, it 
was like coming back home. The at- 
tendance was somewhat below par, 
only 65 being on hand out of a possible 
145. About a dozen of the regulars 
brought their wives. 

Uniform forms was the big topic of 
discussion at the business sessions on 
Tuesday. At the joint meeting in the 
afternoon, Rudolph Belcher of the 
uniform forms committee of Chicago, 
gave an excellent explanation of the 
purpose and accomplishments of the 
forms. He said that their use has now 
passed the experimental stage, and that 
the experience up to date has shown 

(CONTINUED ON PAGE 5) 
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The Mercantile Insurance Company of America 
CECIL F. SHALLCROSS, President 








Fire, Automobile, Windstorm, Sprinkler Leakage, Riot and 
Commotion and Kindred Forms of Indemnity 








Every Policy of the MERCANTILE is an assurance of fair dealing; every Agency a promise of Co-operation and Intelligent Service. 


76 William St., New York City 
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E. G. McDonald of North British 
President cf Underwriters 
Association 





MANY MANAGERS PRESENT 


Legislative Dangers and Need for Re- 
duction in Fire Losses Emphasized 
by Speakers 


NEW OFFICERS OF MINNESOTA AND 
NORTH DAKOTA FIRE UNDER- 
WRITERS 





President—E. G. MacDonald of the 
North British & Mercantile. 

Vice-President—G. F. Krumdick ef the 
L. & L. & G. 

Executive Committee—R. Jordan, Great 
American; C. O. Young, National Liberty. 

J. H. Gosnell, H. W. Freeman and W. 
J. Tippery retain their officers on execu- 
tive committee. 

Secretary—Mrs. E,. S. Latta. 

NEW OFFICERS MINNESOTA BLUE 

GOOSE 

Most Loyal Gander—J. H. Gosnell. 

Supervisor of the Flock—Charles J. 
Lund. 

Custodian of the Goslings—Carl R. 
Lill. 

Guardian of 
Knight. 

Keeper of the Golden Goose Egg— 
Albert E. Perry. 

Wielder of the Goose Quill—Z. 
Savory. 


the Nest—William U. 


Z. 


BY FRANK W. BLAND 


LAKE OSAKIS, MINN., June 18.— 
The thirty-fourth annual meeting of 
the Minnesota and North Dakota Fire 
Underwriters Association and the an- 
nual meeting of the Minnesota Blue 
Goose brought out even more man- 
agers than this famous outing usually 
attracts. Among those present were 
P. D. McGregor, western manager of 
the Queen; W. L. Lerch of Ingram & 
Lerch, western managers of the Great 
American; W, R. Townley, western gen- 
eral agent of the Western and British 
America; J. F. Edmunds, branch secre- 
tary of the Commercial Union and affili- 
ated companies at Denver; J. F. Stafford, 
western manager of the Sun; Carl Claus- 


this ever present menace, 


loyal grand gander of the Blue Goose; 

. G. Carlisle, second assistant man- 
ager of the Springfield, and J. B. Col- 
lison, manager of the hail department 
of the Twin City Fire. 


Hopes for Differential Rates 


In his annual address to the under- 
writers association retiring President 
Charles G. Bates said: 

“The great forest conflagration in 
October, 1918, causing a property loss of 
many millions of dollars, wiped out for 
most of the companies interested any 
possible profit for that year, as well as 
exhausting all profits that may have 
been accumulated from Minnesota busi- 
ness during several preceding years. We 
sincerely trust and believe that the rate- 
making powers in this state will concede 
that an extraordinary hazard exists in 
the cut-over and wooded sections of 
northern Minnesota and will permit an 
advance in rate sufficient to take care of 


“With fire rates under state super- 
vision and uniform coverage having been 
adopted by the companies and approved 
by the Minnesota department, many trou- 
bles and annoyances have been ironed 
out and the detail work of the executive 
committee considerably lessened. 

“Av the recent session of the legisla- 
‘ture, more than one hundred bills aimed 
at all classes of insurance were intro- 
duced. None inimical to the business 
was enacted into law. Very efficient 
work was done by the Insurance Feder- 
ation of Minnesota.” 

President Bates told of some of the 
obnoxious laws of North Dakota and 
warned against the spread of this sort 
of legislation to Minnesota. He recom- 
mended the reorganization, of state fire 
prevention associations because of an in- 
creased burning rate in the state. 

H. A. Brester, in making the North 
Dakota report, warned the members of 
the impending dangers of non-partisan 
leagues—emphasizing the fact that field 
men can do a great deal in suppressing 
the league by using their influence 
among agents in their respective terri- 
tories. 

P. D. McGregor on Surcharge 


Mr. McGregor referred to the move- 
ment on foot to remove the 10 per cent 
surcharge. He explained that this can 
be combated very easily. The agents 
{can be shown that surcharge is needed. 

Other speakers were W. R. Townley, 
chairman of scholarship committee of 
the Northwest Association; George Net- 
tleton, assistant state fire marshal of 
Minnesota; Walter Fisher, General In- 
spectors Company, Minneapolis. 





Assistant State Fire Marshal Nettleton 





Supreme Tribunal of Missouri Says 
Lower Court Erred in Favoring 
Advance in Rates 


JEFFERSON CITY, MO., June 18. 
—The supreme court of Missouri re- 
versed the judgment of the circuit court 
of Jefferson City, approving a 10 per 
cent increase on all fire insurance rates 
in force in Missouri. 

In its opinion, the supreme court did 
not pass upon the adequacy or inade- 
quacy of the rates in Missouri, nor did 
it consider the justice of the companies’ 
position in asking for an increase in the 
rates, but it did hold that the approval 
of the superintendent of insurance of 
Missouri is essential to an increase of 
existing rates in that state, and it fur- 
ther held that this approval is the final 











act in the process of making increased 
fire insurance rates in Missouri. 

The court further held that the courts 
of Missouri had no power to compel the 
superintendent to increase the existing 
rates, but if the superintendent should 
make an order reducing the existing 
rates, that under the statute the courts 
were given jurisdiction to review the 
superintendent’s action in this respect, 
and if the order reduced the rates to 
the point that they became confiscatory, 
or if they were below those fair and just 
rates that should obtain, then the court 
would have jurisdiction to set aside the 
superintendent’s order and restore the 
rates to those existing at the time the 
order was made. 

The court, in discussing this’ statute, 
intimated very strongly that the auto- 
cratic power given to the superinten- 
dent might be held unconstitutional, but 
say that in the case before. the court 
that question was not raised, and, there- 
fore, they did not pass upon the consti- 
tutionality of the statute. 





‘marshal in the organization of fire pre- 
vention committees throughout the state. 
He explained how the fire marshal’s of- 
fice functions in inspecting towns of 
1,000 and over. He emphasized the need 
of up to date fire apparatus in many 
towns in the state. 

Plans are now being made by the state 
fire marshal to hold a fire congress at 
St. Paul in the fall. Two members of 
each fire department in the state will be 
invited to attend this meeting, with 
which will be combined a fire school for 
a period of a week. This school will be 
under the direction of Leon Wolf, the 
present instructor of the Cincinnati fire 
school. Mr. Wolf has opened fire schools 


Marshall T. Jamison 


Marshall T. Jamison of Taylorville, 
Ill., special agent of the farm depart- 
ment for Illinois and Indiana for the 
Security of Connecticut for the past 
four years, has made a connection with 
the Farmers & Breeders Live Stock 
of Danville, Ill., as agency manager for 
the Illinois field. Mr. Jamison is well 
qualified for this position, as he was at 
one time in charge of the production of 
business for a live stock company in 
Kansas and has been farm special agent 
for some eight years. The Farmers 
& Breeders is proud of the fact that its 
entire capital is invested in Liberty 
bonds. 

Mr. Jamison will assume his new 
duties July 1 and will continue to live 
at Taylorville. 


A. L. McCormack 


A. L. McCormack has been appointed 
special agent of the American Central 
and Mercantile Fire & Marine Under- 
writers in Ohio with headquarters at 
Columbus. Mr. McCormack comes 
from the St. Louis office of the West- 
ern Adjustment and succeeds W. L. 
Leonard, who resigned. 


Marland E. Brown 


Marland E. Brown has been ap- 
pointed special agent of the American 
Central and Mercantile Fire & Marine 
Underwriters in Indiana, with head- 
quarters at Indianapolis. Mr. Brown 
has just returned from overseas and 
was previously special agent of the 
Pennsylvania in Kansas. He is the son 
of W. C. Brown, Missouri state agent 
of the Pennsylvania. 


G. W. Brinsmaid 

Announcement is made of the ap- 
pointment of G. W. Brinsmaid of New 
York City, as special agent of the 
Niagara Fire for Eastern Ohio, with 
headquarters at Cleveland. He will 
divide the state with Special Agent W. 
T. Porter, Jr., who will supervise the 
western half and continue his head- 
quarters at Cincinnati. This division 
was deemed expedient because of 
agency necessities and the companys 
increasing business. Mr. Brinsmaid is 
a western man. Before coming east 








mentioned the creditable work of the fire 


in thirty-five cities in the United States. 


to assume charge of the engineering 








The Mechanics 
Cash Capital, $250,000 


EASTERN DEPARTMENT 
D. H. DUNHAM, PRES. 


ORGANIZED 1854 


INSURANCE 
COMPANY 


JANUARY 1, 1918 


Surplus to Policyholders, 


HoME OFFICE 
J. A. SNYDER, SEC’Y 


of Philadelphia 


Net Surplus, $358,700.31, 
$608,700.31 


WESTERN DEPARTMENT 
NEAL BASSETT, VICE-PRES. & MGR. 





Cash Capital $1,250,000 


EASTERN DEPARTMENT 
D. H. DUNHAM, PRESIDENT 
JOHN KAY, VICE-PRES. 
A. H. HASSINGER, SECRETARY 
NEWARK, NEW JERSEY 








JOHN KAY, VICE-PRES. PHILADELPHIA, 
A. H. HASSINGER, SEC’Y PENNA. W. T. BASSETT, ASST. MGR. 
NEWARK, N. J. CHICAGO, ILL. 
ORGANIZED 1855 ‘ 


7 INSURANCE 
FIREMEN Ss COMPANY 


JANUARY 1, 1918 


Surplus to Policyholders, 


OF NEWARK 


Net Suplus $2,384,971.20 
$3,634,971.20 


W. T. Bae: ASS’T. 


MGR. 
HICAGO, ILLINOIS 











, Twin City Fire Ins. Co. | 


MINNEAPOLIS 
Capital $500,000 


DETROIT 


PHILIP BREITMEYER, Pres. 





DETROIT NATIONAL FIRE 


Insurance Company 
41-43 John R. Street 





MICHIGAN 


GEORGE K. MARCH, Sec. & Gen. Mgr. 

















Assets 
Liabilities 
Surplus 


Incorporated 1833 


British America Assurrance Co. 


HEAD OFFICE—TORONTO, CANADA 


FIRE, EXPLOSION, RIOTS, CIVIL COMMOTIONS AND STRIKES 


United States Branch, Ist January, 1919 
civic ee pe maaihep eased wee wsiebere bi cemineaceeueee $2,462,182.24 


eee reece reer eeeseeeseeseesessesesessesees 


Fe sa sins conidia ahaa heen aaeaniaid niin $ 816,497.83 
Total losses paid in United — ie to 1918, inclusive, $26,197,532.58 : 


cece eee eee e eee eee sees esses eeesesesessseee 


+ 1,645,684.41 


IKLE, President and General Manager. 











L. S. MacEnaney 
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MacENANEY & McGINETY, Managers and Attorneys in Fact 


John W. McGinety 


ASSETS, $250,000.00 





Chartered to write all classes of high grade excess 
lines, including Ocean and Inland 
Marine insurance. 
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department of Marsh & McLennan; he 
was manager for some years of the 
Rocky Mountain Fire Underwriters 
Association, Denver, Colo. His varied 
experience will be a valuable aid in his 
new undertaking. Mr. Porter has been 
in the Niagara’s service for many years. 
He has the confidence of the com- 
pany’s Officers and is highly regarded 
by his associates in the field. 





E. J. Carter 


E, J. Carter, who spent five years as 
state agent of the Reliance in Ohio, 
has removed to Philadelphia where he 
will make his headquarters while occu- 
pying a similar position in the states 
of Pennsylvania, Maryland and New 
Jersey. Mr. Carter made an excellent 
record in Ohio and was held in high 
esteem by both local agents and field 
men. 





L. C. Hilgemann 


L. C. Hilgemann, for several years an 
examiner in western department of the 
Springfield, has been appointed special 
agent for Wisconsin to assist State 
Agent Frazier. This gives Mr. Frazier 
two assistants in the state, the other 
being Fred W. Otto. Mr. Hilgemann’s 
headquarters will be with Mr. Frazier 
in Milwaukee. 





Frank D. Young 


Frank D. Young, recently with the 
Pittsburgh Underwriters has been_ap- 
pointed Ohio state agent for the Svea 
Fire & Life and the Hudson. He will 
make his headquarters at Columbus. 





C. W. Davis 


Charles W. Davis, Illinois and Wis- 
consin state agent of the Ohio Farm- 
ers, has been given jurisdiction over 
all of the territory of the company 
west of Indiana. He will continue to 
make his headquarters at Chicago. 





Frank J. Breen 


Frank J. Breen, who was formerly 
with the western department of the 
Ohio Farmers and more recently with 
the home office at Leroy, O., has re- 
signed to go with the Liberty Fire of 
St. Louis. He will divide his time be- 
tween the field and office. 





B. R. Chapman 


President C. F. Shallcross, of the 
Mercantile of America, announces the 
appointment of R. R. Chapman as Min- 
nesota state agent for the company, 
succeeding C. R. Lill, who resigned as 
of May 31. Mr. Chapman traveled for 
the Glens Falls in the Rocky Moun- 
tain and later in the northwestern field 
for several years prior to going with 
the Commonwealth, one of the North 
British group, as Minnesota state agent 
in 1917. Mr. Chapman will handle both 
the Commonwealth and the Mercantile. 





Robert A. Drum and Otis R. Larsen 


Robert A. Drum who was recently ap- 
Pointed Illinois special agent of the 
Sun and Patriotic and Otis R. Larsen for 
several years Cook County special agent 
for the companies, will handle Cook 
county and Illinois jointly instead of 
Separately as has been the custom here- 
tofore, 





A. C. Stevens 


A. C. Stevens of New York, of the 
Phoenix Assurance, has been assigned 
as special agent for the Connecticut and 
western Massachusetts district, succeed- 
ing W. A. Ellis, who will continue to 
Supervise New Hampshire and Vermont. 





Robert J. Gray 


Robert J. Gray of Cleveland has been 
appointed a junior special for the Liver- 
pool & London & Globe. He will assist 
Charles B. Corry in northern Ohio. 


h There is an insurance man who thinks 
€ has achieved somewhat as a golfer, 
ut his wife doubts his proficiency be- 











SUN INSURANCE OFFICE 


OF LONDON 





Fa a iE Ge ae RR aN a a $5,862,308 
IS food ccccacaaddautcsdedasancadeanss 3,811,695 
Side 8 decane sees <esenessnesess co 2seness 1,368,874 
INCREASES FOR YEAR ENDING DECEMBER 31, 1918: 
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Founded 1710 rested icbdieei a taeces wi; 733,771 
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Preston.T. Kelsey, United States Manager 


United States Branch 
NEW YORK 


Western Department 
CHICAGO 


OLDEST IN THE WORLD 


ABSTRACT OF STATEMENT OF CONDITION OF UNITED STATES BRANCH DECEMBER 31, 1918: 


Pacific Coast Department 
SAN FRANCISCO 

















Greater Capacity for Local Agents 


Use our unlimited capacity and wide experience for placing additional business 
beyond the capacity of admitted companies. 


Binding Contracts with Guaranteed Underwriters at Lloyds and British Companies maintaining 
United States Deposits. Immediate telegraphic binders given. 


MARSH & McLENNAN 


Insurance Exchange, Chicago 
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19 Cedar St. 1615 California St. 201 Sansome St. 107 S. Fifth St. 901 Ford Bidg. 
NEW YORK DENVER SAN FRANCISCO MINNEAPOLIS DETROIT 
314 Superior St. 17 St. John St. 23 Leadenhall St. > 
DULUTH MONTREAL LONDON 
FRED. S. JAMES GEO. W. BLOSSOM WM. A. BLODGETT 


FRED. S. JAMES & CO. 


New York 
United States Managers 


Chicago 


General Fire Assurance Co.—Paris. Organized 1819 
Urbaine Fire Insurance Co.—Paris. Organized 1838 
Eagle, Star & British Dominions Ins. Co.—London. 1807 


Agency Superintendents 


123 William Street 
New York 


CARROLL L. De WITT 


San Francisco 


P. A. COSGROVE 








NORTHWESTERN FIRE AND MARINE 
INSURANCE COMPANY 


MINNEAPOLIS, MINN. 
JANUARY ist, 1919 


Total Assets, $1,438,440 Capital, $400,000 
Net Surplus, $146,837 


OFFICERS 
C. T. JAFFRAY......... eT CTC PET CEC TCT OCTURT CFTOTCCCEE CTT President 
JOHN F. GRIFFIN......... ecccccccccccccccsecees- Vice-President and Manager 
E. C. WARNER....... Cee. Gdgddansetsaeddccqedewdiedencccuqad Vice-President 
ISAAC HAZLETT...... veivauagedaaadadeasss aedeeendaaqunawaass Vice-President 


WILLIAM COLLINS.......-.cccecccceeeeess- Treasurer and Assistant Secretary 
Hi. J. GIBSON......c.cccecevcccessccccccccerescesscsccees Assistant Secretary 
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FIRE—TORNADO—AUTOMOBILE 


COMMERCIAL UNION 

Assurance Co., Ltd., of London 
PALATINE 

Insurance Co., Ltd., of London 
COMMERCIAL UNION 

Fire Insurance Co., of New York 
UNION 

Assurance Soc., Ltd., of London 
CALIFORNIA 

Insurance Co., of San Francisco 

WESTERN DEPARTMENT 
N. E. Cor. Clark and Monroe Streets 
Chicago 
H. C. EDDY, Resident Secretary 




















cause he doesn’t know the proper club 
to use in beating their rugs. 





Peninsular Fire Insurance Company 


HOME OFFICE 
SAGINAW, MICHIGAN 


EXECUTIVE OFFICE 
GRAND RAPIDS, MICHIGAN 


Will write general classification with special service and something new for farm insurance. 


alesmen who can present a high grade proposition convincingly will be inter- 


ested. .. . . A Michigan company—organized, owned and managed by Michigan men. 


COLON Cc. LILLIE, President 


COMFORT A. TYLER, Vice-President 


J. FLOYD IRISH. Managing Underwriter 
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NEW AUTOMOBILE FIRE 
(POLICY IS PROPOSED 








Draft Sent to Companies and Com- 
missioners by National 
Conference 


CONTRACT IS QUOTED 





Form to Supersede Present Instrument 
Eliminates Verbiage That Doesn’t 
Seem to Fit 





The new standard form of automo- 
bile fire policy has been submitted by 
the National conference to the insur- 
ance commissioners and has been sent 
to the companies for criticism and sug- 
gestions. This standard form, as finally 
agreed upon, is designed for adoption 
throughout the United States, and will 
replace the form now in use. 

The main object of the drafters of 
the new form has been to make it as 
simple and explicit as possible. It 
should be quite understandable by any 
assured who reads it—supposing, that 
is, that he is of those who do read their 
policies. The policy in form is ar- 
ranged in the importance of the various 
clauses. It has been aimed at to em- 
body in the policy itself everything 
that can apply to the risk—all that is 
common to all risks—and to burden 
the rider with as few exceptions as 
possible. It differs mainly from the old 


form in that the latter having been 
modeled on current fire and marine 
policies, was burdened with phrase- 


ology borrowed from them, which has 
no place in a modern automobile policy. 


Improvement Over Old Form 


As an example of the simplified re- 
arrangement of the clauses of the pol- 
icy, it will be noted that in the proposed 
form perils insured against, exclusions, 
and limitation of liability, are all in the 
body of the policy, whereas in the old 
form they formed part of the rider in 
which also ‘was contained under “ex- 
clusions” the limitation of use, title and 
ownership, and assignment of policy 
clauses, all of which are now in the 
policy itself under the heading of “con- 
ditions subsequent.” Furthermore, the 
old list of “exclusions” has now been 
split up and its parts are now more 
logically listed either under “Exclu- 
sions” or under “Conditions Subse- 


quent.” 
AUTOMOBILE POLICY 


In Consideration of the Premium Here- 
inafter Mentioned, the......... Insurance 
Company of.......... does insure the as- 
sured named herein, and legal represen- 
tatives, for the term herein specified, to 
an amount not exceeding the amount of 
insurance herein specified, against direct 
loss or damage, from the perils insured 
against, to the body, machinery and 
equipment of the automobile described 
herein while within the limits of the 
United States (exclusive of Alaska, the 
Hawaiian Islands and Porto Rico) and 
Canada, including while in building, on 
road, on railroad car or other convey- 
ance, ferry or inland steamer, or coast- 
wise steamer between ports within said 
limits. 

(Space for rider.) 

{Giving usual information as to as- 
sured, amount of insurance, warranties 
as to description, care, etc., of automo- 
bile and uses thereof. Also of any special 
conditions attaching.] 


Perils Insured Against 


(a) Fire, arising from any cause what- 
soever; and lightning; 

(b) Perils of transportation while said 
automobile is being transported in any 
conveyance by land or water, through 
the stranding, sinking, collision, burning 
or derailment of such conveyance, and 
also against general average and salv- 





age charges for which assured is legally 
liable. 
Exclusions 


It is understood and agreed that this 
company shall not be liable for: 

(a) Loss or damage to robes, wearing 
apparel, personal effects, or extra bodies; 

(b) Loss or damage caused directly or 
indirectly by invasion, insurrection, riot, 
civil war, or commotion, military, naval 
or usurped power, or by order of any 
civil authority. 

If at the time a loss occurs there be 
any other insurance covering against the 
risks assumed by this policy, which would 
attach if this insurance had not been 
affected, no recovery shall be had under 
this policy. 

This insurance does not cover for loss 
or impairment of use of the property de- 
scribed herein. 


General Provisions 


Concellation—This policy shall be can- 
celled at any time at the request of the 
assured, in which case the company shall, 
upon demand and surrender of this policy, 
refund the excess of paid premium above 
the customary short rates for the ex- 
pired term. This policy may be cancelled 
at any time by the company by giving to 
the assured a five (5) days’ written no- 
tice of cancellation with or without ten- 
der of the excess of paid premiums above 
the prorata premium for the expired 
term, which excess if not tendered shall 
be refunded on demand. Notice of can- 
cellation shall state that said excess pre- 
mium (if not tendered) will be refunded 
on demand. Notice of cancellation mailed 
to the address of the assured stated in 
the policy shall be a sufficient notice; 
the check of the company or the certified 
check of its agent when similarly mailed 
shall be sufficient tender of any unearned 
premium. 

Limitation of Liability—This company 
shall not be liable beyond the actual cash 
value of the property at the time any loss 
or damage occurs, and the loss or damage 
shall be ascertained or estimated accord- 
ing to such actual cash value, with proper 
deduction for depreciation however 
caused, and shall in no event exceed what 
it would then cost to repair or replace 
the automobile or such parts thereof as 
may be damaged with others of like kind 
and quality; such ascertainment or esti- 
mate shall be made by the assured and 
this company, or if they differ, then by 
appraisal as hereinafter provided. 

It shall be optional with this company 
to take the property at the appraised 
value where appraisal is had as herein- 
after provided, but there can be no aban- 
conment to this company. 

This company shall not be liable here- 
under for loss or damage for which any 
bailee for hire is liable; and any contract, 
stipulation or assignment of the assured 
whereby the benefit of this insurance is 
sought to be made available to such 
bailee shall avoid this policy. Where loss 
or damage occurs for which a bailee may 
be liable and which would otherwise be 
covered hereunder, this company will ad- 
vance to the assured by way of loan the 
money equivalent of such loss or dam- 
age, which loan shall in no circumstances 
affect the question of the company’s lia- 
bility hereunder and shall be repaid to 
the extent of the net amount collected 
by or for account of the assured from 
the bailee after deducting cost and ex- 
pense of collection. 

The word “Noon” herein means noon 
of standard time at the place the con- 
tract was made. 

Conditions Subsequent 


Misrepresentation and Fraud—tThis en- 
tire policy shall be void if the assured 
has concealed or misrepresented any ma- 
terial fact or circumstance concerning 
this insurance or the subject thereof; or 
in case of any fraud or false swearing 
by the assured touching any matter re- 
lating to this insurance or the subject 
thereof, whether before or after a loss. 

This entire policy shall be void unless 
otherwise provided by agreement in writ- 
ing added hereto. 

Limitation of Use—(a) If the automo- 
bile described herein shall be used for 
carrying passengers for compensation, or 
rented, or leased, or operated in any race 
or speed contest during the term of this 
policy; 

Title and Ownership—(b) If the inter- 
est of the assured in the subject of this 
insurance be other than unconditional 
and sole ownership, or if the subject of 
insurance or any part thereof be or be- 
come encumbered by any lien or mort- 
gage except as stated herein or endorsed 


tion of the interest of the assured other 
than by death of an assured, or any 
change in the nature of the insurable in- 
terest of the assured in the property de- 
scribed herein either by sale or other- 
wise; 

Assignment of Policy—(c) If this pol- 
icy or any part thereof shall be assigned 
before a loss without the consent of this 
company endorsed hereon. 


Conditions Precedent to Right to Main- 
tain Actions 


Protection of Salvage—In the event of 
loss or damage the assured shall protect 
the property from further loss or dam- 
age and any loss or damage occurring 
directly or indirectly from a failure to 
protect shall not be recoverable under 
this policy. Any act of the assured or 
this company or its agents in recovering, 
saving and preserving the property de- 
scribed herein, shall be considered as 
done for the benefit of all concerned and 
without prejudice to the rights of either 
party, and all- reasonable expenses thus 
incurred shall constitute a claim under 
this policy. 

Notice and Proof of Loss—in the event 
of loss or damage the assured shall give 
immediate notice thereof in writing to 
this company; and within sixty (60) days 
after such loss, unless such time is ex- 
tended in writing by this company, shall 
render a statement to this company 
signed and sworn to by the as- 
sured, stating the cause of the loss or 
damage, the interest of the assured and 
of all others in the property, the sound 
value thereof and the amount of loss or 
damage thereon, all encumbrances 
thereon, and all other insurance whether 
valid or not covering said property; and 
the assured, as often as required, shall 
exhibit to any person designated by this 
company all that remains of the prop- 
erty insured and submit to examinations 
under oath by any persons named by this 
company, and subscribe the same. 

Appraisal—In case the assured and 
this company shall fail to agree as to the 
amount of loss or damage, each shall, on 
the written demand of either, select a 
competent and disinterested appraiser. 
The appraisers shall first select a com- 
petent and disinterested umpire; and 
tailing for fifteen (15) days to agree upon 
such umpire then, on request of the 
assured or this company, such umpire’ 
shall be selected by a judge of a court 
of record in the state in which the prop- 
erty insured is located. The appraisers 
shall then appraise the loss and damage 
stating separately sound value and loss 
or damage to each item; and failing to 
agree, shall submit their differences only, 
to the umpire. An award in writing, so 
itemized, of any two when filed with this 
company shall determine the amount of 
sound value and loss or damage. Each 
appraiser shall be paid by the party se- 
lecting him and the expenses of ap- 
praisal and umpire shall be paid by the 
parties equally. 

Payment of Loss—This company shall 
not be held to have waived any provision 
or condition of this policy or any forfei- 
ture thereof by any requirement, act, or 
proceeding on its part relating to the ap- 
praisal, or to any examination herein 
provided for; and the loss shall not be- 
come payable until sixty (60) days after 
the notice, ascertainment, estimate and 
satisfactory proof of loss herein re- 
quired have been received by this com- 
pany, including an award by appraisers 
when appraisal has been required. 

This company may require from the 
assured an assignment of all right of 
recovery against any party for loss or 
damage to the extent that payment 
therefor is made by this company. 

Suit Against Company—No suit or ac- 
tion on this policy or for the recovery of 
any claim hereunder shall be sustainable 
in any court of law or equity unless the 
assured shall have fully complied with 
all the foregoing requirements, nor un- 
less commenced within twelve (12) 
months next after the happening of the 
loss; provided that where such limitation 
of time is prohibited by the laws of the 
state wherein this policy is issued, then 
and in that event no suit or action under 
this policy shall be sustainable unless 
commenced within the shortest limita- 
tion permitted under the laws of such 
state. 

This policy is made and accepted subject 
te the provisions, exclusions, conditions 
and warranties set forth herein or en- 
dorsed hereon, and upon acceptance of this 
policy the assured agrees that its terms 
embody all agreements then existing be- 
tween: himself and the company or any of 


MICHIGAN WILL PASS 
ANTISURCHARGE LAW 


Commissioner Ellsworth Quotes 
Figures to House 
Committee 


DIVIDEND RATES USED 


House Committee Reports Favorably, 
Meaning That Measure Will Un- 
doubtedly Be Adopted 


LANSING, MICH., June 18.—The house 
passed the surcharge elimination bill 
this afternoon without debate and it was 
given immediate effect by Governor 
Sleeper, who is strong for it. It becomes 
law immediately. 


LANSING, MICH., June 17.—The 
Michigan surchage elimination bill is 
as good as passed. At a meeting of the 
house insurance committee this fore- 
noon it was ordered reported favorably. 
It passed the senate last week. It will 
probably be given immediate effect 
which will terminate the present action 
in circuit court prohibiting the insur- 
ance commissioner from enforcing his 
recent order to discontinue the sur- 
charge which he approved in 1918. 

Commissioner Ellsworth told the 
committee that the special committee 
of the insurance commissioners con- 
vention, which met in New York earlier 
in the month, had practically agreed to 


recommend the discontinuance of the 
surcharge in all the states. 


Elisworth Converts Opponents 


Mr. Ellsworth furnished a mass of de- 
tail to the legislative committee that 
converted even those favorable to the 
companies. He presented this table, for 
instance: 

Loss Ratio Exp. Ratio 





Companies on Earned on Earned 
1918 Premiums Premiums 
MACHIZAN: ©. 6i00s ec 59.98 43.68 
Other states........ 54.40 43 
MEECUAES 6 -c:5. 6400-60 0s 23.34 16.41 
POPOHER 64.6006 40s - 56.30 41.37 
AVCPEBS 660 6:0 6c%s .. 52.74 40.74 
Excluding mutuals... 54.95 42.57 


Uses Dividend Rates 


In furtherance of his contention the 
commissioner said dividend rates of 
Michigan companies were 3.55 in 1914, 
3.48 in 1915, 5.99 in 1916, 5.18 in 1911, 
12.26 in 1918 and 6.12 for the five-year 
period. The dividend rates of companies 
of other states were 17.39 in 1914, 16.60 


15.09 in 1918, and 17.82 for the five-year 
period. 

The remarkable feature of this com- 
pilation is that Michigan companies paid 
such small dividends. Mr. Ellsworth ex- 
plained this by saying the home com- 
panies are not doing the volume of busi- 
ness so essential to a low expense ratio. 

The commissioner argued that it was 
evident the companies had not suffered 
to any marked extent. There had been, 
of course, a decrease in profit, but their 
earnings could afford it, as evidenced by 
the dividend rate of 22.51, high, in 1916, 
and 15.09, low, in 1918, with an averagé 
of 17.82 for the five years, 1914-1918. 


Insurance Men Were Silent 


The members of the house committee 
stated that since this special session bill 
was noticed in the Michigan newspapers 
and the bill of the same tenor introduced 
in the regular session last March, n0 
representative of any fire insurance com- 
pany had interviewed or written any one 
of them, the committee did not feel it 
was up to them to fight the battles of 
the companies on the floor of the housé, 
as against a strong popular demand for 
the discontinuance of the surcharge and 
the arguments of the state insurance de 








hereon; or in case of transfer or termina- 
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partment. 








in 1915, 22.51 in 1916, 17.65 in 1917 and 
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CONVENE IN CHICAGO 





TO INCREASE SCOPE OF WORK 





Plans for Expansion of Conservation 
Idea Outlined at Meeting of 
Michigan Field Men 





Steps toward the permanent enlarge- 
ment of conservation inspection work 
were taken at a meeting held in Chi- 
cago on Monday, attended by 54 
Michigan field men and a number of 
company managers. The object of the 
meeting was an explanation of the 
plans the companies have for extend- 
ing the conservation work to addi- 
tional classifications and making it a 
permanent feature of fire insurance 
service. C. R. Tuttle, chairman of the 
Chicago Advisory Committee and 
James F. Joseph, the secretary, ex- 
plained the plan. Mr. Tuttle said that 
the carrying on of this work should 
lose none of its enthusiasm simply be- 
cause the war has stopped and the 
patriotic motive has been removed. He 
said that the importance of the work 
has been fully demonstrated, that it is 
avery valuable adjunct to the fire in- 
surance business and should be en- 
gaged in whole heartedly by field men. 


Must Improve Service 


Mr. Joseph said that the National 
Board has asked for a continuance of 
the work and that the conservation 
campaign carried on by field men 
during the past two years has reduced 
losses on food stuffs risks in a marked 
degree. The time has been reached, 
Mr. Joseph said, when fire insurance 
must render a larger service. Policy- 
holders in increasing numbers are ask- 
ing what disposition is made of the 
premiums taken in, and it is up to the 
companies to make the proper kind of 
ashowing. Mr. Joseph cited the case 
of the steam boiler companies where 
well over 60 percent of the premiums 
taken in are spent in inspection service 
but there is no complaint from the 
insuring public for the reason that an 
insured boiler rarely explodes. 


Outline of Plan 


Roughly outlined Mr. Joseph said that 

the plan under consideration consists of 
one inspection and fire prevention asso- 
ciation in each state. That is, states 
having fire prevention associations in 
addition to field organizations would 
merge the fire prevention body so that 
one supervising organization would be 
in charge. The name suggested for the 
Michigan organization is the Conserva- 
tion and Fire Prevention Association of 
the State of Michigan. It would operate 
along the same general lines that the 
Present Fire Prevention Association pur- 
sues. The report on each risk would 
be sent to Chicago as well as reports 
and details of town inspections. In this 
Manner the work will fall under the gen- 
eral supervision of the National Board 
through the Chicago Advisory Commit- 
tee and it is planned at a later date to 
organize local units consisting of the 
Principal owners and manufacturers in 
a town, together with prominent local 
agents and public spirited citizens. 


Features of Inspection Reports 


It is the plan to send bulletins to com- 
Panies showing recommendations made 
by the inspector looking over the prop- 
erty, leaving off, for obvious reasons, the 
Mspector’s name. In other words, under 
this scheme the companies would receive 
reports upon risks as they stand, to- 
gether with recommendations for im- 
Provements. It is contended that for 
Mspection purposes companies are not 
Interested in whether a risk is made of 
brick or frame, whether it is iron-clad 
shingle roofed, but simply want to 
have ag report upon the risk as in- 
Spected, together with recommendations 
for improvement. On the inspection re- 
Port the hazards will be listed. The idea 
of Continuing and enlarging the conser- 
Yation work has been unanimously en- 
dorsed by the Fire Marshals’ Association 
: North America and letters have been 
ceived from every fire marshal affil- 
‘ated with that organization. 
an Meeting will be held in New York 

S week for the purpose of discussing 





1918 Explosion Premiums'and Losses 




















Lao Largest Prems. Losses 
Ratio Amount | Ins. Co. No. Amer.. 188,211 347 
Year Prems. Losses % AmyCo.!/ Ins. Co. State Pa... 60,572 éigeeen 
1918 $4,408,402 $232,997 5 $624,538 | International ...... 49,552 1,251 
1917 3,822,528 114,683 3 721,115 | integrity Mut. ..... Di Sree 
DESPITE the fact that a great deal|Tondon 11000000001 “BEBB ene 
of explosion business written in| Lon. & Lanc....... 5,418 Sasagar 
1917 was replaced by war risk policies, | lL. & L.& G........ 51,129 6,593 
including the explosion hazard, in 1918, | M@8s: F, & M.-.... MRE 
gu plosi » in »| Mich. Millers’ Mut.. _— ‘11,832 100 
the explosion premiums show a sub-| Mil, Mech. ......... 265 30 
stantial increase in 1918 over the pre-| Merchants ..... ae 44,652 800 
di Th 1 Moscow ......- wane 50,114 3,749 
ceding year. e total for 1918 was] x.;; 
National, Ct. ..:... 63,760 5,112 
$4,408,402, or an excess over those of | National, Sweden... 15,012 20 
the preceding year of over half aj National Liberty... 16,800 677 
million. National Union..... 8,271 865 
The 1 : : ent NOWEEM 650 60ceesee 1,447 415 
e loss ratio was again low on this| N. Brunswick..:... 325036 1,658 
class of business, being but 5 percent. | N. Jersey .......... 1,797 4,204 
The Globe & Rutgers, which has been | N;. ¥._National..... ertia oats 
the leading explosion company for|No. Branch ..1200)) 14/009... 
three years now, showed a decrease in| No. British & Mere. 127,593 2,696 
premiums, securing $624,538 as com- | Northern, RS oaae) sees 
pared to $721,115 the year preceding. Seacatuaene igen. aN 21'790 "6.005 
The Hartford stands second on vol-; North River ...... 52,501 1,130 
ume with $439,669 in premiums, the| Norwegian ........ cit 2 rereece 
Automobile of Hartford third with | No™wich Union..... 6,961 ee 
° ms : Ohio Farmers ..... eee 
$249,128, and the Home fourth with] Ola Colony ........ 4,899 64 
$234,829. Oi eae BOTS) .- aavdaas 
i : WME Tr acickceeaacewe 76,573 1,766 
The premiums and losses of various | Dafatine v.60 19,887 196 
companies on explosion busines$| paternelle ......... AI Nuss 
follow: Patriotic .......... 981 100 
Prems. Losses | Pennsylvania ...... 63,513 1,926 
ree 137,800 30 | People’s National... 5,527 138 
Agricultural .. 1... 24°711 2,747 | Phoenix, Eng. ..... 5,386 o— 
fo einegeans: 16,780 ......, | Phoenix, Ct. ....... 39,070 4,323 
American® .......... 4,091 323 | Prov. Wash. ...... 18,377 30 
Amer. Central ..... SIGS ky Prudentia ......... T,8G4 == cc ccces 
Amer. Alliance d Ce ae rres GRIGG 66 5 sews ace 90,248 10,965 
American Eagle.... 39,689 1,059 | Reliance .......... 8,440 4 
Ass’r Co. of Amer.. A. i rer Rhode Island ...... 3) errr es 
7. CT rem et 26,757 9,045 | Richmond ........-. 11,503 300 
Automobile, Ct. .... 249,128 9,131 | Rossia ......s..+0. 34,483 17,712 
oo ee 13,171 GAS | ROGGE ccc nec eccsas. 15,198 40 
British America 11,43 63 | Royal) Ex. .cccecse 5,114 406 
Calgenian «......66 oc | eee Russian Reins. 31,321 2,355 
Camden 7,567 966 | St. Paw ..... weedwe 43,687 2,516 
Century GARE Svckene Salamandra ........ 28,885 
Colonial See... <sevees Seottish Union .... 33,769 
Com’! Union 39,706 4} Second Russian 8,294 
Connecticut 27,634 40} Security, Ct. .«..«. 18,038 
SE, cues kena bees co Gee SRAM ac vcccacace 4,794 
BEE -cceudeusaweus ee”) «wameuem Skandinavia ....... 11,262 
Eagle, Star & B. D. pi |: ere Springfield ........ 147,578 
PO ae 10,773 SS ee aa eee ae 10,073 
Fid.-Phenix ........ 193,496 37,298 | State Assur. ...... 5,712 
Fireman’s Fd. ..... 3 5 C ee i. Seer er re rere ee 4,594 
iG ASP. ciccces eres Swiss Reins. ...... 13,627 
MWive Heaaer ....«.. 28,73 14,760 | Union Ass’r .......- 6,538 
First Russian ..... 44,014 2,365 | Union & Phenix.... 32,137 38 
Franklin .......... io ee United British 4 100 35 
Globe & Rutgers... 624,538 10,166 | United Firemen’s .. 2,298 2 
Giens Tae .c.csce 20,521 429 | United States ..... 76,503 2,878 
Gt. American ...... 56,892 4,841 | Warsaw «.....0.s0+ 2G kwuwtes 
Hamilton ........+. 27,909 982 | Westchester ....... 18,429 2,781 
along esac sen'aae sie Western, Ont. ..... 17,576 389 
ome, N. Y ’ ' r MG ccavssose 26/822 1,826 
ate Cal. i) rere ee 
mperial, N. ¥....«- 8,198 24 
independent < akmare a ROSS oh 88vis WOES. Visccseus $4,408,402 $232,997 
the extension of the conservation idea., dividual service. The forms are not 


A big get-together meeting will be held 
in Chicago on the seventeenth of July, to 
which two men from each state will be 
sent, one representing the bureau and 
the other union interests. There are 17 
fire prevention associations in the mid- 
dle west and delegates from each of 
these will be in attendance at the Chi- 
cago meeting, at which time full and 
complete plans for the carrying on of 
the work will be formulated. At the 
Chicago meeting B. E. Starr of the Bos- 
ton, representing the Bureau companies, 
and Fred T. McOmber of the Springfield, 
representing the Union companies, were 
elected as delegates from Michigan to 
the Chicago meeting in July. 

Field men from all the other states 
will probably not be called into Chicago, 
but a similar meeting will be held in all 
of the middle western states, and dele- 
gates elected in preparation for the 
meeting to be held July bY 


DISCUSS UNIFORM 
FORMS AT DELAVAN 


(CONTINUED FROM PAGE 1) 

the benefits to be manifold and im- 
portant. The use of uniform forms 
creates concurrency, saves time and 
labor, and is a convenience to the 
agent. They are fair and just to the 
assured and liberal and satisfactory to 
the companies. 


Many Pernicious Forms 





Keen competition has created many 
pernicious forms containing privileges 
and jokers not contemplated in the rate 
and uniform forms remedy this. The 
use of the new forms does not remove 
the ability of the agent to render in- 





ironbound but are elastic to a certain 
extent. Those furnished cover the 
bulk of the risks but it is still neces- 
sary for the agent to frame individual 
forms for special risks. The use of the 
forms furnished insures a prompt pass- 
ing of the business. Each contains the 
trade-mark which makes it unnecessary 
for the auditor or daily report exam- 
iner to hesitate about passing on all 
forms so marked. Untvorm forms are 
now in use in all Western Union states 
except North Dakota and Tennessee. 
To put them into the hands of agents 
required an output of over 200,000,000 
separate pieces. Agents find that their 
use eliminates 10 or 15 sets of supplies. 


Forms Can Be Changed 


The point not generally understood 
is that these forms can be changed to 
fit conditions and that it is still neces- 
sary to frame individual forms for the 
big risks where a number of clauses 
and indorsements are necessary. 

Frank M. Jones, manager of the 
Illinois Inspection Bureau, asked for 
the cooperation and assistance of the 
field men in explaining the use of the 
forms to local agents. George Han- 
nan, manager of the Illinois Audit 
Bureau, told of the advantages of using 
these forms. C. H. Coates, manager of 
the National Liberty, outlined the plans 
to enlarge the conservation work to 
include additional classifications. He 
explained in detail the 3 unit system 
as outlined to Michigan field men on 
Monday. Evidentlv this project is to 
be placed before the field men of all 
states at their annual meetings. 

This summer the Illinois State Board 





LOOKING FOR A MAN 
CHAMBER OF COMMERCE PLAN 


Head of Insurance Division Not Yet 
Selected—Will Investigate Govern- 
ment Entrenchment on Business 


WASHINGTON, D. C., June 18.— 
The Chamber of Commerce of the 
United States is moving deliberately 
with its plans for reorganization along 
the lines laid down at the St. Louis 
convention. Of the seven new divi- 
sions created the division of insurance 
is perhaps as near organization as any 
of the others, but even in this case the 
work is still in the preliminary stage. 
The basis of the organization is under 
consideration and a tentative plan has 
been proposed. Search is being made 
for some man of broad enough view 
and wide enough experience to head 
the insurance division. He will sit in 
the board of directors of the Chamber 
of Commerce. 


Subsidiary Branches 


It is proposed to establish subsidiary 
insurance branches in the division, 
each to deal with some particular kind 
of insurance. Seven such branches, it 
is now believed, will sufficiently cover 
the field. These seven branch chiefs, 
with the head of the division and the 
president of the chamber, will compose 
the advisory committee on insurance. 

This committee will be the executive 
body. 

It is expected that some definite de- 
cisions with regard to the plan will be 
reached within a few weeks. In the 
meantime a vigorous campaign is being 
started to gain memberships in the in- 
surance division, among insurance 
offices and others in interest. 

Work to Be Undertaken 


The committee on fire risk and in- 
surance will hold its second meeting 
this month—probably next week, al- 
though the date has not yet been defi- 
nitely set. At this meeting it is ex- 
pected that the committeemen will be 
prepared to present their ideas of the 
work to be undertaken in somewhat 
more exact form than was possible at 
the first meeting in May, when the 
situation was only generally discussed. 

It is learned that one subject to which 
earnest attention will be directed is 
that of government entrenchment on 
the insurance business. 








and Illinois Field Club held separate 
sessions on Tuesday morning for the 
transaction of routine business; C. G. 
Wonn presiding at the Illinois board 
meeting and Q. Marks at the latter. 
The business sessions were well at- 
tended and many troubles disposed of. 

E. T. Tanner, Security of New Haven, 
was chosen Illinois delegate from the 
Bureau companies to the National Con- 
servation Association meeting in Chicago 
July 17, and Harry G. Casper, Great 
American, delegate of the Union com- 
panies. 

In the State Board there was a contest 
for the vice-presidency, with Milton 
Grannatt of the New York Underwriters 
as victor. His opponent was Charles R. 
McCabe, Jr., of the Niagara. Retiring 
President C. G. Wonn was presented with 
an engraved gold emblem. 

The entertainment features arranged 
under the direction of M. Le Pitre were 
novel and good. 

The two organizations voted to hold 
their annual meetings at Delavan next 
year. 


Women’s Clubs for Fire Prevention 


RALEIGH, N. C., June 13.—By special 
resolution of the General Federation of 
Women’s Clubs, women are to make the 
study of fire and accident prevention a 
part of their civic work in all the state 
federations of the country, as well as 
among the North Carolina clubs where 
these matters have been receiving special 
consideration for two or three years. The 
purpose is to organize and educate the 
women and children of the country for 
active and efficient fire prevention work. 
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PAYMENTS TO ENEMY ALIENS 


Though technically the United 
States is still at war with Germany 
and the+trading with the enemy act is 
in full force, a great relaxation in car- 
rying out the purposes of the act has 
developed since the armistice was 
signed in November. The companies 
all expect their agents to continue use 
of the trading with the enemy clause 
in policies but many agents no longer 
do so. Proofs of loss are also being 
turned in which do not indicate the 
citizenship of the claimant. While 
payments to enemy aliens are made at 
the risk of the agent and the company, 
the risk is not now regarded as serious. 
It is pointed out that the government 
itself is releasing enemy aliens who 
have been kept in custody evidently 
concluding that there is no longer 
sufficient excuse for confining them. 

The National Board advised mem- 
bers to continue use of the clause until 
further notice from its headquarters 
several months ago and no suggestion 
to discontinue has come from this 
source. Local agents who see others 
in their business omitting use of the 
clause are getting restless and believe 
that the companies should insist on 
more general application of the clause 
or discontinue its use altogether. As 
it now seems likely that peace will be 
formally declared within a few days 
the companies will probably let this 
matter run along without special atten- 
tion until peace settles it for them. 

* * 
DINNER FOR FIGHTERS 


Executives in the western office of 
the North American tendered a din- 
ner to employes who have returned 
from war service, giving a dinner at 
the Union League Club Tuesday eve- 
ning. About seventy-two were pres- 
ent. Those who have been in the army 
and navy spoke. Western Manager 
Charles R. Tuttle presided and the 
“glad to see you back” welcome was 
extended by Assistant Manager W. B. 
Flickinger. There were solos as well 
as congregational singing. 

* * * 


Whitney P. James, one of the chief ex- 
aminers of the western department of 
the National Fire, is leaving its service 
to take up his residence on his fruit 
farm in Idaho. His association with the 
National under his father, Manager Fred 
S. James, has covered a long period of 
years, both in the field and the office. 
His position has been filled by a rear- 
rangement of examiners’ territories. 

* kK OO 

Guy A. Richards & Co. have been ap- 
pointed Chicago and Cook county man- 
agers of the Liberty Fire of St. Louis. 

* * a 


George M. Eddy has retired as a mem- 
ber of the firm of George Hermann & Co. 
of Chicago, and will become identified 
with the Rollins-Burdick-Hunter Com- 
pany as a broker. 
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NEW YORK, June 17—It requires 
no prophetic eye to visualize the day 
when the air routes now being 
charted under direction of the federal 
government will be traveled as freely, 
safely and doubtless far more comfort- 
ably than are the roadways on.terra 
firma at the present time. Wholly con- 
ceivable is it that within the next de- 
cade or two, the business man, instead 
of journeying to and from his office 
each day via the prosaic and crowded 
steam or electric car, or the more ex- 
clusive automobile, will make the trip 
in a finely upholstered and _ skillfully 
guided airplane or seaplane, reaching 
his desk invigorated, and mentally. and 
physically fit to successfully grapple 
with whatever problems confront him. 
Equally probable is it that mail and 
merchandise will be carried by air 
routes, goods being deposited at re- 
ceiving stations centrally located upon 
the roofs of 50-story buildings, or avia- 
tion fields. What a few years ago was 
regarded as the dream of a Jules Verne, 
is now accepted complacently as a 
soon to be realized actuality. 


Mail Service 


Already the United States govern- 
ment has a regular air mail service; 
the British and other European gov- 
ernments have either decided upon or 
are planning to the same end, while pri- 
vate corporations have been formed in 
various quarters of the globe for the 
operation of regular.air traveling car- 
riers. The air and sea plane is no 
longer an experiment; its practicability 
has been demonstrated thoroughly, and 
such improvements as may be effected 
in air craft will be more in the way of 
refinements rather than in basic ideas. 

Keeping pace with progress insurance 
is prepared to indemnify against the 
latest form of hazard. Thus far but one 
fire and one casualty company are ac- 
cepting the business, but that others will 
enter the arena in the near future is a 
certainty, and the day may come when 
offices will write air business as liber- 
ally as they now accept automobile risks. 
In truth, two additional companies, the 


Practical Navigation of the 
Air Finds Insurance Ready 


Merchants Fire of New York, and the 
Automobile of Hartford, have virtually 
decided to enter the arena and their rep- 
resentatives are busy studying data 
upon which rates may be predicated. 


Hawker Insured 


In Great Britain the great fire offices 
formed a syndicate for the acceptance of 
air and sea plane risks, while London 
Lioyds is offering general coverage upon 
the hazard. <A policy insuring the life 
of Harry G. Hawker and his pilot dur- 
ing their gallant attempt to cross the 
Atlantic was written by one of the Brit- 
ish companies, which was preparing to 
pay the maximum loss guaranteed there- 
under, when news of the rescue of the 
intrepid navigators was received. 

At a recent meeting of the National 
Automobile Conference a committee on 
Aviation was appointed, its membership 
being made-up of N. S. Bartow, Queen 
(chairman); Edmond Ely, Automobile; 
Cc. S. Timberlake, Hartford Fire; T. A. 
Kruse, Appleton and Cox; and A, B. 
Crehose, of the Merchants Fire. The 
committee, which will meet in New York 
City on the 18th inst., will consider such 
important matters as the formulation 
of a standard airplane and seaplane 
policy; the proper basis rate structure, 
and general conditions upon which con- 
tracts should be accepted. What is per- 
haps of even greater concern is a regis- 
ter of flyers, such as London Lloyds 
maintain for record the capacity of sea- 
men. 


Queen Starts Ball Rolling 


The pioneer fire company to enter the 
new field was the Queen, of New York. 
While it has written a fair volume of 
business, its work necessarily has been 
experimental and will likely prove ex- 
pensive; but such in the penalty all 
initial entrants into a field must pay, 
and the Queen is well able and willing 
to bear the cost. 

Applicants for a Queen policy are 
required to fill out the form noted here- 
with, and if the answers are satisfac- 
tory, a policy, a copy of which also ap- 
pears below, is granted. 

The application form calls for the 
amount of fire insurance, collision’ and 
property damage and the rate in each 
case; name and business address of as- 
sured and the term of insurance. 





The type of plane is asked and the 








20 yearsin this field —Dixit et Fecit— 
Offices with Joseph C. Knight & Co. 
Room 1568 Ins. Exchange, CHICAGO,ILL. Phone Wabash 3033 


e in Chicago, Cook County and the Greater Metropolitan District. 

nspections This inspectorate very properly gauges the expectancy of fire risks and 

intelligently anticipates events before they occur. QThe undersigned sells 

this talent to companies, agents, brokers and the business public, 

herewith tendering counsel to all State Insurance Officials, Legislative and Municipal Committees and 
all those who formulate insurance laws designed for the public weal. 


C. W. PIERCE 


Independent Inspector and Fire Prevention Counselor 














WOLFLE, STEFFELIN & COMPANY 


WONDERFUL SERVICE 
823 THE ROCKERY -- ADAMS & LASALLE STS. -- CHICAGO 


RESIDENT MANAGERS 


THE FRANKiIN LIFE INSURANCE CO. 


GUARANTEED low cost Life Insurance issued by the strong, 


conservative Life Insurance Company, operating over 34 years 


WE RECOMMEND THE FRANKLIN LIFE 

















Chicago, Illinois 
On Madison St., near LaSalle 
One minute from the 
Insurance District 
The Patronage of In- 
surance Men Is 

Solicited $s 





— es Laurence R. Adams , Sec’y and Mgr. 














HOTEL WISCONSIN 


Big Hotel of Milwaukee 


HEADQUARTERS for INSURANCE MEN 
500 Rooms-400 with Bath 














OF SPRINGFIELD, ILLINOIS 
Resources Exceed $4,000,000 
Chicago Office, 1560-1564 Insurance Exchange 


{THE REISCH INDEMNITY COMPANY, 


(A PARTNERSHIP) 


Dram-Shop Indemnity 
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contracts? Have any of the assured’s 
planes been accepted by the U. S. Goy. 
ernment? Is the plane fully paid for and 
free of mortgage or other encumbrance? 
Is plane equipped with Pyrene or other 
approved extinguishers? Name of pilot? 
Is he licensed? And if so, by whom? 
“Length of time of his experience as a 
flier? 
COPY OF POLICY 

A copy of the policy follows: 


i ee err Air and Sea Plane Policy Protect: 
eeccccee -- Insurance Company assured © 
Premium in recove: 


Fire Premium: $<... Paes 
Coll, PremiGiM Fic ccccscce 
PB. Di PROMIGen Foes cscs cecee 
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the premium hereinafter mentioned does 
TRBETO 6. cctaes cnecees errr 
The assured named and_ described 
herein, upon the body, machinery ani 
equipment of the plane described herein, 
while in flight, or upon the earth, or 
upon any lake, river or inland body of 
water, or in or over coastal waters, 
while within the limits of the United 
States (exclusive of Alaska, Hawaiian 
Islands and Porto Rico), including while 
in building, on road or on railroad car 
or other conveyance, ferry or _ inland 
steamer or coastwise steamer, between 
points within the set limits, for the term 
specified, against direct loss or damage 
caused by perils specifically insured 
against. 




































Conditions ee 
Notice and Proof of Loss.—ZIn the 
event of loss or damage the assured shall 
forthwith give notice thereof in writing 
to this company or the authorized agent 
who issued this policy, and shall protec 
the property from further loss or dam- 
age; and within sixty days thereafter, 
unless such time is extended in writing 
by this company, shall render a state 
ment of this company, signed and swom 
to by said assured, stating the knowl 
edge and belief of the assured as to the 
time and cause of the loss or damage, 
the interest of the assured and of all 
others in the property; and the assured, 
as often as required, shall exhibit to any 
person designated by this company all 
that remains of any property herein de 
scribed, and submit to examinations 
under oath by any person named by this 
company, and subscribe the same; and, 
as often as required, shail produce fot 
examination all books of account, bills 
invoices, and other vouchers, or certified 
copies thereof if originals be_ lost, # 
such reasonable place as may be desig 
nated by this company or its represents 


Hotel Dyckman 
MINNEAPOLIS, MINN. 
THE COMPLETE HOTEL 


Each of its 300 rooms is outside and has bath | 








em, 4 ees ee 


| splendid cafes 





J. G. HUBBELL, Mer. 








NATIONAL INSPECTION CO. 
INSPECTION OF HEAVY RISKS 


108 SO.LA SALLEST,. CHICAGO 
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Under the exclusive management of 
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tion of any loss or damage than the 
amount hereby insured shall bear to the 
whole insurance covering the property, 
whether valid or not and whether col- 
lectible or not. 

Payment of Loss.—This company shall 
nt be held to have waived any provi- 
sion or condition of this policy or any 
forfeiture thereof by any requirement, 
act or proceeding on its part relating to 
the appraisal or to any examination 
herein provided for; and the sum for 
which this company is liable, pursuant 
to this policy, shall be payable sixty 
days after the notice, ascertainment, 
estimate and satisfactory proof of the 
loss herein required, have been received 
by this company, including an award by 
appraisers when appraisal is required 
hereunder, 

Protection of Salvage.—Any act of the 
assured or this company, or its agents, 
in recovering, saving and preserving the 
property described herein in case of loss 
or damage, shall be considered as done 
for the benefit of all concerned and with- 
out prejudice to the rights of either 
party, and all reasonable expenses thus 
incurred shall constitute a claim under 
this policy. 
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this company shall, on payment of the 
loss, be subrogated to the extent of such 
payment to all right of recovery by the 
assured for the loss resulting therefrom, 
and such right shall be assigned to this 





j such payment. 


It is a condition of this policy that this 
insurance shall not inure to the benefit 
of any carrier whatsoever, but the right 
of the assured to recover under this 
policy shall not be prejudiced by any 
release from liability which may have 
been given to any railroad or other car- 
rier or bailee in any bill-of-lading or 
other contract of carriage or storage, 
and this company concedes to the as- 
sured the right to give such release; 
any right of recovery the assured is en- 
titled to against said carrier or others 
shall, by subrogation, inure to the 
benefit of this company upon payment 
of the claim and this company shall be 
entitled, if it so desire, to take over and 
conduct in the name of the assured, the 
defense of any action or to prosecute any 
claim for indemnity, damages or other- 
wise against any third party. 

Cancellation.—This policy shall be can- 
celled at any time at the request of the 
assured; or by the company by giving 
five days’ notice of such cancellation. If 
this policy shall be cancelled as herein- 
before provided, or become void or cease, 
the premium having been actually paid, 
the unearned portion shall be returned 
on surrender of this policy, this company 
retaining the customary short rate; ex- 
cept that when this policy is cancelled by 
this company by giving notice it shall 
retain only the pro rata premium. No- 
tice of cancellation mailed to the address 
of the assured stated in the policy shall 
be a sufficient notice; the check of the 
company, or its agent, when similarly 
mailed, shall be a sufficient tender of 
any unearned premium. 

Misrepresentation and Fraud—tThis en- 
tire policy shall be void if the assured or 
his agent has concealed or misrepre- 
sented, in writing or otherwise, any ma- 
terial fact or circumstance concerning 
this insurance or the subject thereof; or 
if the assured or his agent shall make 
any attempt to defraud this company 
either before or after the loss. 

Agent—No person shall be deemed an 
agent of this company unless specifically 
authorized in writing by the company. 

Suit Against Company.—wNo suit or 
action on this policy, for the recovery of 
any claim shall be sustainable in any 
court of law or equity unless the assured 
shall have fully complied with all the 
foregoing requirements, nor unless com- 
menced within twelve months next after 
the happening of the loss, provided that 
where such limitation of time is pro- 
hibited by the laws of the state wherein 
this policy is issued, then and in that 
event no suit or action under this policy 
shall be sustainable unless commenced 





This policy is made and accepted sub- 
ject to the provisions, exclusions, con- 
ditions and warranties set forth herein 
or endorsed hereon together with such 
other provisions, exclusions, conditions 
or warranties as may be endorsed hereon 
or added hereto, and upon acceptance of 
this policy the assured agrees that its 
terms embody all agreements then ex- 
isting between himself and the company 
or any of its agents relating to the in- 
surance described herein, and no officer, 
agent or other representative of this 
company shall have power to waive any 
of the terms of this policy unless such 
waiver be written upon or attached 
hereto, nor shall any privilege or per- 
mission affecting the insurance under 
this policy exist or be claimed by the 
assured unless so written or attached. 

Provision required by law to be stated 
in this policy, “This Policy is in a Stock 
Corporation.” 

In witness whereof, this company has 
executed and attested these presents, but 
this policy shall not be valid until coun- 
tersigned by the duly authorized man- 


ager or agent of the company at....... « 
, A ““"Secretary. “"""""” “president. 

Countersigned this........ cooesGay of 
aeeeres Kvadectwonteds aoe ae 


nt¢oteceneeceenedaes , Agent. 

Each risk is considered separately and 

most critically, and if all conditions sur- 

rounding it do not measure fully up to 

the standards of the office, the applica- 
tion is very apt to be rejected. 


Six Months the Limit 


No policy is granted for a period be- 
yond six months. The rate called for 
from owners of private planes, who must 
guarantee against indulging in looping 
or other fancy forms of flying, is 5 per- 
cent for the fire and transportation 
cover; 5 percent additional for the colli- 
sion risk, and 5 percent for property 
damage. One percent extra is called for 
if damage done by water impact is to 
be included. In all cases a deductible 
clause of 10 percent of the value of the 
plane is attached to the policy. Should 
the contract be canceled by the assured 
before expiration, 60 percent of the pre- 
mium is called for. 

By virtue of the greater hazard in- 
curred by manufacturers in the testing 
of machines, a two percent rate is de- 
manded during the period of the test, 
say from five to fifteen days. No can- 
cellation clause is attached to this policy. 
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nan Statement, December 31, 1918 
TEL Cash Assets.......... cece eee G8y0 12,414.15 
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Organized 1829 
“Youmay delay, but Timewill not”’.—BenjaminFranklin 


TheFranklin Fire 


Insurance Company of Philadelphia 





ELBRIDGE G. SNOW, President 











ell Known for Its Practice of Prompt and | 
Equitable Adjustment and Payment of Losses 


An American Company, Established 90 Years, With an Unblemished Name 
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500,000.00* 
682,212.41* 


Rents, Rental 


By 





FIRE MARINE 
TORNADO WIND STORM 
RENTS LIGHTNING 
PROFITS EXPLOSION 
HULLS COMMISSIONS 
CARGOES AUTOMOBILES 
FLOATERS LEASEHOLD 








THE AUTOMOBILE 
INSURANCE COMPANY 


OF HARTFORD, CONN. 
MORGAN G. BULKELEY, President 


CASH CAPITAL 


$2,000,000.00 


ASSETS 
$9,216, 
LIABILITIES, EXCEPT CAPITAL 
$5,382, 
SURPLUS TO POLICYHOLDERS 


$3.833, 


LINES WRI 


REGISTERED MAIL 








Affiliated with 


ETNA LIFE INSURANCE CO. 
AETNA CASUALTY & SURETY CO. 


HOW BROAD IS COVER? 
OPINIONS DIFFER ON THEFT 


New Riot and Civil Commotion Policy 
May Need Amendment by 
Clause or Court Decision 


NEW YORK, June 17—A difference 
of opinion exists among the company 
officers regarding the coverage of the 
riot and civil commotion policy—which 
is standard so far as companies writing 
the hazard are concerned, though no 
state has yet passed upon it—and the 
matter is likely to remain obscure until 
passed upon by the courts, or a clarify- 
ing clause is inserted in the contract. 

A provision of the policy states that: 
“This company shall not be liable for 
loss to accounts, bills, currency, deeds, 


evidences of debt, money notes or se- 
surities; nor by theft,” etc. 


No Serious Loss Yet 


While certain underwriters construe 
the theft reference literally, others 
argue that the intent of the contract is 
to pay for valuables stolen during the 
progress of a riot or civil commotion; 
that such act is likely to be committed 
by a mob intent upon destruction and 
looting, and hence constitutes a loss 
within the scope of the contract. 

So far as can be learned, while a 
considerable amount of business has 
been written under the comparatively 
new form of policy, no serious loss 
has yet been reported, and none in 
which the issue above referred to has 
been raised. That it will come up 
sooner or later is a foregone conclu- 
sion, hence the desirability of having 
a proper understanding upon the mat- 
ter at this time. 


200.73 
334.00 


866.73 


Towiecarae 


TTEN 


WAR RISK 

MAIL PACKAGE 

TOURIST BAGGAGE 
SPRINKLER LEAKAGE 

USE AND OCCUPANCY 
INLAND MARINE 

INLAND TRANSPORTATION 





























Deu pes EF 


5s ay EOE 





8 


THE NATIONAL 


UNDERWRITER 








June 19, 1919 








| LOSSES OF THE WEEK 








Minneapolis, Minn., June 10—There is a 
$1,900 loss to the Frost Paint & Oil Co., 
located between Tyler and Polk streets, 
near Thirteenth. Insurance $9,500 under 
blanket form on contents. 

* * * 

Fiint, Mich., June 15—There is a totai 
loss to the buildings and contents of the 
city market place at 111 Smith street. 
Insurance: 


re $2,000 Fireman’s ...$2,000 

Hartford .... 3,000 Caledonian... 1,000 

U. States..... 1,000 Mercantile 1,000 

Commerce » BOO ASL, Chis 203 1,000 

wactl TAb. ... 1,000 Northern, N. Y. 1,000 
* oa * 


Mt. Pleasant, Tenn., June 9—There is 


a $900 loss to the Phosphate Plant 
schedule under the fourth item. Insur- 
ance: 
m. ZX. Und...§30,0008 BRoval. ........0 $13,500 
kl, EET 0,000 National -. 14,000 
No. Assur.... 10,000 Fire Ass’n.. 10,000 
Fireman's .. 10,000 
cm ~ * 
Pontiac, Mich., June 9—There is a 


$3,500 loss to the buildings situated on 
Franklin road owned by the General Mo- 
tors Corporation. Insurance $299,000. 

a + a 


St. Louis, Mo., June 13—There is a 25% 
loss to the stock of the J. F. Conrad Gro- 
cery Co. located at the northwest corner 
of Eighth and Locust streets. Insurance 
general form on stock and fixtures: 


POIOIO” 60s s00 $1,600 Fid.-Phenix ..$3,000 

BPM 255 s400 .000 Springfield ... 2,200 
Amer. All 1,500 Sun Und...... 900 
N. Hamp...... 1,000 Concordia 1,500 
Netherlands .. 2,500 St. Paul...... 1,500 
RIOR ovccciee ,500 Nat’l Union... 1,200 
Continental .. 1,500 Palatine ..... 900 
Westchester.. 1,200 

Insurance on Stock, specific: 
UCOR 1.006800 ROOD ROY) occicwes 6,500 
3S 0 ee 3,500 Springfield ... 2,500 
POO scene see 500 

* * ~ 
Quanah, Tex., June 13—There is a 


windstorm loss of $1,200 to the building 
of the Quanah Compress Co. Insurance: 


BD. cecccées et. Paul. ..... $5,000 
ES ey 5,000 Springfield ... 5,000 
* * a 
Bittendorf, Ia., June 13—There is a 


$12,500 loss to the linseed oil stock of 
Wilson & Co. Insurance $80,009. 
* * * 
Baudette, Minn., June 11—There is a 
$1,200 loss to the building owned by the 
Williams Building Co. and a $700 loss to 





the stock insured in the name of P. R. 

MacMichael, trustee, Pioneer Store Co. 
Insurance on building: 

Prov. Wash ..$1,500 Fireman’s 

Fire Ass’n.... 1,500 N. W. 

Security ..... 

Springfield 
Insurance on stock: 


Prov. Wash...$2,000 Ins. Co. Pa....$1,000 
de KF. & M. ajo00 Bt. FOU. 45-3 1,500 
ee Bee NaC, Clicccas i,500 

Springfield cos BUU 








Passing Comment 








What They Are Talking About 
In Office and Field 




















CLEAR expert knowledge of 
Avon particular line gives a field 
man a point of contact with an 
agent that proves to be valuable. To 
become “a good field man” often means 
very little. A general knowledge of 
the business does not permit the field 
man rendering the local agent a brand 
of service that is unusual and different. 
The special agent who has schooled 
himself in some special line such as 
explosion, use and occupancy, or riot 
and civil commotion can make some 
progress with a local agent who has 
never specialized on any of these lines. 
The field man thoroughly wunder- 
standing use and occupancy insurance, 
for instance, can get the local agent to 
go out with him and make a canvass 
for this form of indemnity. Perhaps 
a half a day is spent in soliciting. In 
going the rounds the field man and 
local agent get better acquainted. They 
learn to understand each other. As the 
local agent watches the field man go 





about his work, observes the kind of 
arguments used, and sees that the field 
man knows what he is talking about 
his admiration for him increases. At 
the end of the day the two are closer 
together than they would be as the 
result oi ‘wo or three years of formal 
cigar distributing calls. They have hit 
the rough spots together, tackled the 
same problems, rubbed up against the 
same “tough ones” and have a mutual 
respect for each other. 

The field man following out a pro- 
gram of this kind perhaps in any one 
visit does not write a very large vol- 
ume of use and occupancy insurance, 
or whatever particular line he special- 
izes on, but he most certainly does 
get on the proper basis with the local 
agent. He establishes a friendship 
that is useful later on. The next time 
he visits the town there is no pre- 
liminary work to do. He is able to go in 
and talk to the local agent as one man 
to another, and by reason of what he 
has demonstrated by his previous visit 
stands well with the local agent. 


* * x 
ACH year more companies recog- 
nize the value to the special 


agent of the automobile. The 
company officials who have taken the 
time to look into the matter, have 
discovered that the automobile is an 
important business building asset to 
the field man. In every state one of 
the greatest obstacles in the path of 
the field men attempting to show an 
increase every year, is the difficulty of 
getting from one town to another. 
Usually the field man gets into a town 
and about the first thing he does is to 
find out when he can get out again. 





The work done in the town is baseq 
on the amount of time between arriya| 


and departure. If the train leaves early 
the town is not thoroughly worked, 
but with many towns this condition js 
unavoidable. Hence, the attention that 
a field man may give to a town is jn 
many cases, regulated by the train 
schedule. Furthermore, the field man 
who depends entirely upon the rail. 
road, can visit only a small number of 
towns in a week. The situation has 
been particularly difficult since the goy- 
ernment assumed charge of the rail- 
roads. Many of the so-called accom. 


modation trains have been removed, 
The small town train service has be- 
come poor. 

The field man who travels by auto- 
mobile has none of this to contend 
with. He may drive into a town and 
stay there as long as there is work 
to do, but he does not have to stay 
there any longer than it takes to finish 
what is on hand. There is no waiting 
around for trains. The transportation 
problem ceases to be a problem. The 
use of an automobile is particularly 
valuable to the younger special agents 
who are supposed to develop small 
town business, to go out into the high- 
ways and byways and beat the bushes 
and do creative work. 

* * * 


High Cost of Repairs 


Some slight repairs that are being 
made on a tall church spire in Chicago 
show the possibilities of extensive loss 
from lightning on structures of. this 
kind. The top of the spire required 
about $50 worth of work—that is, it 
would be $50 worth if it could be done 
on the ground. To get at it, however, it 
has been necessary to build between 
$4,000 and $5,000 worth of scaffolding on 
this spire. In view of the fact that 
churches have not been profitable of re- 
cent years, it would seem entirely rea- 
sonable to make a punitive charge on 
account of spires of this sort. 











INDEPENDENT ADJUSTERS 











ILLINOIS MISSOURI 


QUINCY ADJUSTMENT 
& SERVICE BUREAU 


Well’s Building, Quincy GEORGE C. GILL, Mgr. 


IOWA 





ILL., WIS., I 
-TAYLOR 
1865 Taguraace weer oO nee 
hone Wab 
ADJUSTER OF IRE OSSES 


ILLINOIS AND EASTERN IOWA 
WESTERN ILLINOIS ADJUSTMENT 


62 S. Chi yo Gale b 
ales =e 
ELP.Amoid FR. 

Fire and icacuatle Losses. 


ILLINOIS INDIANA 
ELDRIDGE H. SPERRY 
506 & 7 Robeson Bldg., Champaign, III. 
Western Union or Long Dist. Phone (Office 147, 
Res. 458) facilitates prompt service 





WA. Bartlett 





MINNESOTA AND TRIBUTARY STATES 
J. F. MAIN & COMPANY 
General Adjusters. 14 years experience. 
506 Palace Bidg., Minneapolis, Minn. 








KANSAS 
B. EF. BOLINGER 


Fire, Tornado, Hail and Automobile 


Losses Adjusted 
Bucklin Kansat 


NEBRASKA WESTERN IOWA 


CONFIDENTIAL ADVICE & ADJUSTMENT BUREAU 
W. H. Hatteroth, Attorney and Manager. 
Inspection reports. Investigation and adjustment h 

all classes of claims. Cases handled in_ court 
1418 First National Bank Building, OMAHA. 





essary. 





ILLINOIS 


THOMAS A. PETTIGREW 
Eades Building, Streator, Illinois 
Fire loss adjuster for the companies. Building Losses 
a specialty. 





North & Central Southern Eastern Western 
ILLINOIS WISCONSI?: IOWA INDIANA 
BEN C. eee 


Central Life Bldg., Ottawa, 
ADJUSTER OF FIRE LOSSES FOR T HE COMPANIES 


34 vears in insurance wor 


IND, ILL. KY. 


H. N. ODELL 
110 Upper Second Second St., Evansville, Ind. 
Adjusters of Fire, Tornado, Automobile and Inland 
arine Losses 








Kansas Oklahoma Eastern Colorado 
WARREN ADJUSTMENT BUREAU 
R. B. WARREN, Manager. 
Fire Loss Adjustments for the Companies Only 
No. 229 Beacon Building Wichita, Kansas 





NEBRASKA, WESTERN IOWA AND 
NORTHERN KANSAS 
ABEL J. BALDWIN 
Adjuster of Fire Insurance Losses 
808 Bee Bidg. Phone Red 5848 
OHIO—WESTERN PENNSYLVANIA ° 
FRANK A. DUNNING CO. 


Claims & Adjustments 
Ohio Bldg.,; Akron, O. Main 50, O. C. 2667 


OHIO 
JOHN M. SEYMOUR 


363 Main Street Ashtabula, Ohio 


17 years experience as an insurance agent 
and builder. 


WISCONSIN AND MPCGHIGAN 

Dice Loss AGjagimonte 2 Wipconsia end No. Michigae: 
pA A v I yours LA aw s ry N 

Room 1, Cook B: 


lock Ostikosh, Wii 
Local and Long Distance Telephone 786 


Omahz 

















Adiusters of Fire Losses 


NORTHERN MICHIGAN ADJUSTMENT COMPAN: | 
206 Schirmer Bldg. 304 Federal Ave. Saginaw, Mic 
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| PROSPECT CARDS for the accident andi nsurance solicitors who work systematically and successfully, 
THE NATIONAL UNDERWRITER, 1362 Insurance Exchange, CHICAGO 








nity in the event of a loss. 


| W. E. BALDWIN, Manager 
17 St. Jobn Si., Montreal 








FAMOUS for FAIR DEALING 





““AMERICA FORE” 


An Open Covenant— 


—openly arrived at, is every agreement of the FIDELITY-PHENIX, 
whether it is a policy or an agency contract. 


A FIDELITY-PHENIX policy is a Treaty of Peace with the Ameri- 
can property-owner who wants the assurance of good American indem- 


A FIDELITY-PHENIX agency contract is a Covenant of Alliance 
with the American Agent who wants to represent a strong American 
company with an enviabie record for fair dealing. 


FIDELITY- PHENIX 


Fire Insurance Company of New York 


: Home Office: HENRY EVANS 
Cash Capital WIAIDEN LANE Sasiiiiies 
$2,500,000 NEW YORK 
Canadian Department: Pacific ite, — vee re Dove " v, Pre oat 


C.E. 
Insurance Exchange Bidg., San Francisco 


Cc. 
137 So. La Salle St., Chicago. 
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C term coverage for automobiles. 
Premiums since organization in 1916: 
1916 Premiums - - ~ - $ 24,777.00 
1917 Premiums - : - 77,834.00 
1918 Premiums - - 262,118.58 
° Based on increase to April 
19 1 9 P remlums ( 15th, 1919 cm 1918 ) 750,000.00 
Operating in Iowa, Minnesota, Nebraska, South Dakota and Kansas. 
Arranging to enter other adjoining States. General Agencies with real agency plants. Better 
“" get busy and connect with the most progressive Company in the game before it is too late. 
a Home Office, Rock Rapids, Iowa 
N. HAMPE, E. A. TONNE, 
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Getting at the Vital Point 


Do inspectors always inspect? A very 
graphic illustration of some very vital 
features of a risk comes to light in the 
loss of the paint factory of the ARMSTRONG 
Paint & VarnisH Company in Chicago. 
It seems that the factory was originally 
constructed with a ventilating shaft used 
to convey the heat up from the boiler 
room into the upper floors over Sunday 
so that the temperature would be kept 
above the freezing point in winter. Later 
the ventilating system was changed and 
adequate heating facilities were estab- 
lished. The ventilating shaft therefore 
was almost useless. The fire broke out 
from the combustion chamber back of the 
boiler. Evidently there was an excess of 
gas gathered there which burst the boiler 
wall, forcing the gas up through the ven- 
tilator and carrying the flames through 
the windows opening into the shaft 
through the factory. 

President E. Royce Armstronc of the 


company states that there has been 
dozens and dozens of insurance inspec- 
tions made of his risk and yet never has 
anyone suggested or urged the ventilat- 
ing shaft be closed. Had the ventilating 
shaft been closed, the serious loss would 
have been averted. This ventilating shaft 
was useless. The inspectors evidently 
had inspected the sprinkler system and 
some of the other features, but had over- 
looked the real vital weakness and de- 
fect of the whole risk. 

This shows the necessity of an in- 
spector making a careful analysis of the 
risk and finding out just what its weak- 
nesses are. President ARmstTRoNG de- 
clares that had this been brought to his 
attention he would have had it closed 
and it could have been done at a com- 
paratively small expense. He feels hu- 
miliated himself that he did not think of 
it and had not looked at his plant from 
the proper fire prevention standpoint. 


Chances to Increase Income 


LocaL agents anxious to increase 
their incomes might easily do so by 
giving attention to transportation in- 
surance. The poor service of the postal 
and express companies makes indem- 
nity upon shipments, particularly where 
the values involved are considerable, 
most desirable, and merchants can 
easily be persuaded to take the insur- 
ance. Particular complaint is made 
against the service of the post office in 
handling packages: the deliverymen 
working only a fixed number of hours a 
day failing utterly to dispose of the 
great number of parcels given to them. 
The volume of insurance on packages 
sent abroad is growing rapidly, and is 
susceptable of still greater expansion; 
property-owners readily pay the small 
premium charged by the insurance of- 


fices to guarantee against the loss of 
goods. Though no recent oceanic losses 
have been reported, it must be borne in 
mind that a very severe hazard from 
floating mines yet exists, despite the ac- 
tivity of navy vessels and trawlers in 
combing the seas for their capture or 
destruction. 

The express service of the country is 
improving slowly, and it is estimated 
as being now about 40 per cent efficient. 
One of the larger of the private express 
concerns recently offered to compro- 
mise all claims lodged against it—some 
of which extended back several years— 
for a flat 60 per cent. This will convey 
some idea of the extent of such losses, 
and the desirability of safeguarding 
against them through the medium of 
transportation insurance. 


Lesson to Be Learned 


INSURANCE men throughout the coun- 
try watched with considerable interest the 
big damage suit brought by the Man- 
UFACTURERS & DeEALERS Motor UNDER- 
writers of New York City against the 
Fire Brokers Association of New York. 
As already announced a verdict of $350,- 
000 damages was brought in against the 
association and a number of its leading 
members who were directors. 

This carries a lesson to insurance or- 
ganizations. The Fire Brokers Associa- 
TION attempted to break down this con- 
cern which proposed to have automobile 
salesmen throughout the country engage 
in the insurance business as a side line. 


This would have greatly interfered with 
the business of the regular brokers and 
agents. The Fire Broxers AssociATION 
saw the danger of a movement of this 
character and made plans to combat it. 
Evidently the jury felt that the Brokers 
ASSOCIATION undertook to put the Manu- 
FACTURERS & DeEaLers Motor UnNopeEr- 
WRITERS out of business and succeeded in 
its endeavors. The charge was that the 
brokers conspired to do a destructive line 
of work. This, of course, shows the 
danger of organized bodies, however hon- 
orable may be their intentions, to agree 
to put any concern or person out of 
business or to attempt a boycott. 
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Albert Reese Davis, head of the A. 
R. Davis Co., fire insurance, Cleveland, 
died Friday evening, after an illness of 
10 days. Mr. Davis was born in 
Youngstown, Ohio, 51 years ago and 
became a citizen of Cleveland in 1887. 
His insurance business was established 
in 1894 and since then he has played a 
prominent part among the underwriters 
of that city. 

He was a great entertainer. Hardly 
an insurance dinner or other gather- 
ing passed without his being called 
upon for a speech. 


Capt. Herman C. Wolff, who before 
entering the officers’ training camp at 
Indianapolis at the opening of the war, 
was special agent of the Aetna in Indi- 
ana, has réturned home from France 
after many months of active service in 
the critical battles of the war and with 
the army of occupation in Germany and 
has been discharged. He will resume 
his field work for the Aetna in the 
near future, but has gone for a trip to 
the Yellowstone with his wife, who 
was very active in Red Cross work 
throughout the war. 

Merrick E. Lease, for the last eight 
years assistant manager and superin- 
tendent of agencies of the Columbia 
Fire Underwriters, has resigned his 
position and will take a two months’ 
trip in the west. Upon his return he 
will take up his new duties as super- 
intendent of agencies for the American 
National Fire Insurance company of 
Omaha, recently organized. Mr. Ah- 
manson, president of the American Na- 
tional, was formerly vice-president of 
the Columbia. Mr. Lease had 31 years 
experience as state agent and adjuster 
prior to his connection with the Colum- 
bia Fire Underwriters. 

Fred B. Luce, special agent of the 
Phoenix of Hartford, who came to 
Boston with his wife from Chicago 
some five years ago, is receiving the 
sympathy of the insurance fraternity 
because of the death of Mrs. Luce at 
their Brooklyn home yesterday. Mr. 
Luce was formerly Illinois state agent 
of the Phoenix. 


Henry Clay McNeil of Peters, 
Guiney, McNeil & Powell, general 
agents of the Travelers and _ local 


agents for fire companies at Sioux City, 
Iowa, this month celebrates the fiftieth 
anniversary of his entrance into the in- 
surance business. Mr. McNeil went to 
Sioux City in June, 1869, from Daven- 
port. 

Chauncy S. S. Miller has completed 
a tour of the Pacific Coast as secretary- 
treasurer of the National Association 
of Insurance Agents and was instru- 
mental in organizing state associations 
in Colorado, Oregon and Utah. In 
other states his visits resulted in 
greatly increased memberships. Thou- 
sands of miles were made by automo- 
bile so that many smaller cities could 
be reached in the brief space of time 
allotted to the trip. 

A handsome volume entitled, “One 
Hundred Years of Fire Insurance, Be- 
ing a History of the Aetna, Hartford, 
Connecticut, 1819-1919,” has been issued 
by the corporation. Its authors are 
Henry R. Gale and William George 
Jorden. 

Frank A. Dunning, the well known 
adjuster at Akron, O., has been giv- 
ing special attention to the industries 
and risks of that city. Many people 
believe that there is some special fea- 
ture regarding the city that contributes 
in a peculiar way to the manufacture of 
rubber goods. Mr. Dunning said that 
President Goodrich of the Goodrich 
Tire & Rubber Company discovered by 
accident a process for vulcanizing 





rubber. Then he commenced th 
manufacture of rubber tires and noy 
employs about 30,000 people in his fae. 
tory. The other rubber concerns jp 
that vicinity are chiefly offshoots 9; 
the Goodrich plant. The rubber jp. 
dustry has assumed large proportiogs 
at Akron, millions of dollars of capita 
being invested. Akron is one of the 
busiest centers of the United State 
and probably from the standpcint oj 
opportunity for money making has go 
superior in the country. The rubbe 
industry alone employs over 75,000 peo. 
ple. Mr. Dunning calls attention to 
the importance of Akron from an jp. 
surance standpoint and says that the 
premium income has greatly increased 
within recent years. 


George F. Seymour, local agent 3 
La Porte, Ind., came in for a little pub. 
licity recently when a local paper pub. 
lished the subjoined concerning him: 

G. F. Seymour has discovered why he 
is interested in fire prevention—and jp. 
Surance., 

From records of the colony of Nor. 
walk, Conn., where his ancestors settled 
when they landed from England in 1630, 
it is found that Richard Seymour was 
appointed “Chimney Viewer” in 1646. It’s 
in the blood. 

Concerning the agency H. H. Wal- 
ker of the farm department of the 
Home in Chicago says: “About the 
year 1858 George F. Seymour was ap- 
pointed an agent of the Home at La 
Porte, Ind. Early in 1867 I visited the 
agency and made the acquaintance of 
the agent. He was an industrious and 
capable agent, and one of the best 
citizens of the town. The agency has 
been inside the family since. At the 
time of my first visit the present Sey- 
mour was a lively and promising kid, 
He is a chip off the old block, and may 
he live long and prosper.” 


NATIONAL RESERVE IS READY 





New Reinsurance Company Backed by 
Dubuque Fire & Marine Interests 
to Write Business 





The National Reserve, the reinsur- 
ance company organized by interests 
connected with the Dubuque Fire & 
Marine, will be ready to write business 
within thirty days. All capital and sur- 
plus has been paid in, directors and 
officers have been elected and the com- 
pany has stood its first examination. 
The second examination will be com- 
pleted in time for the company to be- 
ant assuming liability by the middle of 
uly, 

The company starts with $300,000 
capital and an equal amount of surplus. 
The officers are N. J. Schrup, presi- 
dent; George W. Myers, vice-president; 
Charles J. Schrup, treasurer; S. F 
Weiser, secretary and S. W. Waring, 
assistant secretary. President Schrup, 
Vice-President Myers and the follow- 
ing are directors: A. F. Frudden, Dt: 
buque; R. J. Cullen, East Dubuque, 
Ill.; Arthur Rathje, banker, Peter P 
Kranz, insurance, and James M. New- 
burger, insurance, Chicago. 


Nation Wide Campaign 

The Fyr-Fyter Company of Dayton, 
Ohio, is writing to practically every in- 
surance agent in the United States in 
an endeavor to awaken interest in the 
all important and potential problem of 
fire prevention. Aside from _ business 
considerations and the benefits to their 
line, it has found agents generally eager 
to do “their bit” in this campaign on 
purely patriotic grounds. 

However, the results of lowered fire 
losses and improved risks are not the 
only advantages that the company points 
out to insurance agents. It shows how 
the establishment of fire prevention de- 
partments add greatly to the prestige 
service and income of the agency, an 
it presents a plan of establishing such 
2. department without requiring any ex- 
penditure or adding to overhead expensé. 
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JOINT MEETING ON JULY 22-24 





Field Club, Association, Fire Preven- 
tion Association and Blue Goose 
to Have Outing 





COLUMBUS, O., June 17.—The call 
has gone out for the joint mid-sum- 
mer meeting of the Fire Underwriters 
Field Club of Ohio, the Ohio Associa- 
tion of Fire Underwriters, the Ohio 
State Fire Prevention Association and 
the Blue Goose, to be held at the 
Breakers, Cedar Point, July 22-24. 

A special fishing contest for the 
ladies has been arranged, and all the 
fish in Lake Erie are said to be beating 
itfor northern waters. 

The program so far as arranged, fol- 
lows: 


Wednesday, July 28rd, 9:30 A. M. to 


Fipp, Herbert M. Brooks, Freeman 


Wilson and Frank D. Young. 
SHOWS FIGURES FOR 1890-99 


Returns of Leading Companies Show 
Great Improvement Over Those 
of Twenty Ye Years Ago 


CINCINNATI, O., Ji O., June 17—An Ohio 
special agent while going through some 
old papers a few days ago came across 
a statement which he had prepared in 
1899, showing the premiums and losses 
of the 10 leading companies and the 
10 Ohio companies doing business in 
the state in the years 1890 to 1899, in- 
clusive. This statement, in comparison 
with the statement showing the busi- 
ness written and the loss ratio for the 
five years ending Jan. 1, 1918, is re- 
markable as a showing in the great 
increase in the amount of business writ- 
ten and also in the average decrease in 
the loss ratio. Here are the figures for 
the 10 leading companies for the years 
1890-1899: 











Five Year Premiums Are Big 


For the five years 1913-1917, inclusive, 
the Aetna premiums totaled slightly more 
than $2,300,000, not so far from double in 
five years what the same company did 
in 10 years, 20 years before. The total 
figures for the 10 companies show that 
the premiums received in the five years 
1913-1917 total as much as those received 
in the entire 10 years 1890-1899. But the 
most remarkable showing, as stated be- 
fore, is in the loss ratios. Here they are 
for the 10 companies for the five years 
1913-1917: 


MERU a cicnengacadacenedesceucuwed® 44 
ane AAROGGIMEION. oe.cccncdcacccences 43 
1 oo Se re ort Ce reer 45 
SIMO wdcadeLceeeeccuedndes Ses ucwes 55 
Insurance Company of N. A........ 53 
eGR CEOs e sacl ccgcadoueecee cae 48 
National of Hartford... ...ccccccee 39 
Phoents of Hartford. ....<cccscccces 37 
DOE Concha ee cadhedecedcnadaunetas 42 
Scottish Union & National.......... 41 
ATE SU GUERS CEs 456 cic te cescwideaces 44.7 


This is an average reduction of 20 per- 
cent in the loss ratio in Ohio on a busi- 
ness which is as great in half the time. 
Probably no other state in the Union can 
show such a remarkable general decrease 
in its loss ratio. 


Credits to Field Men 


Much of the credit for these excellent 
results must go to the older field men in 
Ohio who helped establish sound agency 
connections, kept the insurance business 
in the state of healthy relations to the 
public, pioneered in the effort to estab- 
lish a state fire marshal department, and 
took the lead in the country in doing a 
vast amount of fire prevention work 
themselves, Certain it is that the re- 
sults in Ohio have not been accidental. 

Here is the special’s report on the 10 
Ohio companies for the years 1890-1899: 





Loss 
Ratio 
Per- 
Premiums Losses cent 
Cincinnati ....$ 278,887 $ 133,096 47.7 
Columbia ..... 926,882 364,278 39.3 
CaOper ccecccs 1,058,217 405,375 38.3 
MBGPORG ccccccs 742,852 318,987 42.9 
Franklin (1895- 
pt) Se 222,273 62,941 28.3 
Merchants & 
Manmut. ccs 503,163 259,021 651.5 
National of 
Cincinnati .. 693,593 378,614 54.6 
Security ...... 651,975 290,678 44.6 
Teutonia ..... 588,761 135,897 23.1 
Washington .. 299,117 124,187 41.5 
$5,966,720 $2,473,074 41.5 


It will be seen that the loss ratio for 
the ten outside companies in 1913-1917 
is not far from the local company ratio 
of 20 years ago. 





Twentieth Anniversary Meeting 


The annual meeting of the West Vir- 
ginia Association of Insurance Agents, 
which will be held at Parkersburg June 
25 and 26, will celebrate the twentieth 
anniversary of the organization. An in- 
vitation is extended to all agents in the 
state to attend, whether they be mem- 
bers of the association or not. Special 
Representative Rieke of the National 
Association, will be present and speak. 
Unusual arrangements for the entertain- 
ment of delegates are being made by the 
Parkersburg agents. 





No Feeling Against Surcharge 


There is not the slightest agitation 
among policyholders in Ohio against the 
continued application of the 10 per cent 
surcharge. Agents and special agents 
are unanimous in declaring that although 
the amount of the surcharge is clearly 
indicated separately on each policy, no 
objection has come from the _ property 








12:00 M.—Ohio Association of Fire Loss 
Underwriters, Fire Underwriters Field = 
Club of Ohio. : P Premiums Losses cent 
Joint session following business = 
: ;: AGENE okcctecs $1,536,700 $ 985,367 64.1 
meetings will be addressed by C. J.| }, ahaa 
F Fire Assn. .... 1,274,27 867,782 68.1 
Doyle, of the National Board, as well | Hartfora ..... 2,284,561 1,618,156 70.8 
as by other prominent speakers which | Home ........ 2,457,636 1,731,171 70.4 
are being provided. Insurance Co. 
Thursday, July 24th, 9:30 A. M. to GOON: Be cosas 1,445,715 853,633 59.0 
12:00 M.—Ohio State Fire Prevention | Liverpool, Lon- 
Association. don & G. ... 1,583,859 974,013 61.5 
This promises to be 2 most interest- | National of 
ing session and is open to all, ladies FP ceo gi s++ 1,394,433 809,980 58.1 
being especially invited. Hartford ... 2,285,638 1,376,794 60.2 
Arrangements have not been com-| Royal ........ 3,556,550 2,654,064 74.6 
pleted for the Blue Goose meeting, but | scottish Union 
notice will be posted in the hotel. & Nath .....« 1,201,546 835,071 69.5 
The joint social committee consists — 
of Wm. Mank, E. M. Liljeblad, A. B. $19,020,921 $12,706,031 66.8 
H. M. BARFIELD H. S. BASSETT CHARLES H. HARRADEN 
President Secretary Managing Underwriter 


Buckeye National Fire 


Insurance Co. 





Surplus to Policyholders........ $149,508.34 
Conservative Underwritin 
MAKING SPLENDID PROGRESS 


Writing Business Through Ohio Agents 
ECONOMIC MANAGEMENT 








OHIO AGENTS WANTED! 





ASSETS - 


Rhode 








The COLUMBIAN NATIONAL 


FIRE INSURANCE COMPANY 


SURPLUS TO POLICYHOLDERS ~ - - 


Michigan, Ohio, Pennsylvania, New Jersey, Illinois, Indiana, 
Wisconsin, Iowa, Minnesota, New York, Massachusetts, 


A Reliable, Progressive Agency Company 


DETROIT, MICH. 


$1,765,472.60 
1,096,744.07 


LICENSED IN 


Island, Louisiana, California, 
Tennessee and Kansas 


Representatives solicited 








The Globe Fire Insurance Co. 
The Western Insurance Co. 


Combined Assets - - 3,179,134 
HENRY WACHTER, Manager . 


(Reliable Agents age ok in 
Pennsylvania, Ohio, Illinois 
and Wisconsin.) 


KEYSTONE UNDERWRITERS 


DEPARTMENT OP 


All of Pittsburgh, Pa. 


Combined Capital - $ 900,000 Combined Net Surplus - - - 
Combined Surplus to Policyholders 1,633,329 


The United American Insurance Co. 
The Union Insurance Co. 


$ 733,329 


218 Fourth Ave., PITTSBURGH, PA. 


FISH & SCHULKAMP 
General Agents for Wisconsin 
Madison ¢ Wisconsin 





BENRY REIS, M. D. 
Vice-President 


ANTHONY MATRE 
President 








THOMAS E. GALLAGHER 
JAMES F. HOULEHAN 
DR. FELIX GAUDIN 


A good company for good agents 


IMARQUETTE NATIONAL 


FIRE INSURANCE COMPANY 


ASSETS OVER ONE MILLION 


NAPOLEON PICARD 
Secy-Treas. 


JOSEPH BERNING 


Vice-President 


DIRECTORS 

HENRY REIS, M. D. 

JOSEPH BERNING 
HUGH O'NEILL 


NAPOLEON PICARD 
ANTHONY MATRE 
FRANCIS J. MATRE 


INSURANCE EXCHANGE 





CHICAGO, 








EST. 1880 


Assets, $1,950,400.05 





“A Staunch and es American Company” 









CASH CAPITAL, $460,000.00 
Surplus to Policyholders, ng te 
WM. T. BENALLACK General Agent, Home Office 


D.M. FERRY Jk. President 
E. J. BOOTH, Vice-President 


FP. A. SCHULTE 
Treasurer 


. H.E. EVERETT 
Secretary 


“38 Years of Honorable Indemnity” 


paid over $9,414,889.24 
Department, eETHOIT, MICH. 
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fMlerchants National 
Fire Jnsurance Co. 


CHICAGO 


Wants Good Agents in 


Michigan, Indiana 


Illinois and Wisconsin 
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owners to its continued application since 


the armistice was signed. Policyholders 
are well aware that commodities in gen- 
eral have not decreased in cost since 
last November and their own business 
tells them that there is as much or more 
justification for a surcharge now than 
there was in 1918. The statement of 
the fire underwriting profit of 1918 as 
established by the aggregate of busi- 
ness done by all the companies except 
a few of the smallest at less than 2 
per cent shows that without the sur- 
charge there would have been an under- 
writing loss to the companies. The 
only people questioning the justice of 
the surcharge seem to be scattered 
public officials and professional agita- 
tors. 
West Virginia Commission 20 Percent 
NEW YORK, June 18.—By the required 
constitutional vote, the Eastern Union 
companies agreed upon 20 percent flat 
commission for all agents in West Vir- 
ginia, the new arrangement to become 
operative when the West Virginia com- 
mittee of the association so recommends. 


Insurance Society Has Outing 


COLUMBUS, O., June 17.—The annual 
outing of the Insurance Society of Co- 
lumbus was held Tuesday, June 17. The 
local board's offices closed for the after- 
noon and the office forces were taken 
to the Aladdin Country Club in automo- 
biles. 

Upon arrival the men plunged into golf 
and horseshoe pitching contests, while 
the ladies engaged in golf putting 
matches and in playing croquet. Dinner 
on the verandas of the club was followed 
by dancing. 





Good Work by Firemen 


CINCINNATI, O., June 17—While com- 
menting on the tendency of firemen in 
some Ohio cities to do all the damage 
possible to a building aside from that 
which the fire does, a Cincinnati special 


agent told of the following incident 
which he witnessed. The Cincinnati fire 
department was called to extinguish a 


blaze in a building near his office. When 
the department responded and the smoke 





was seen coming from the skylights in } 


the top of the building, instead of beat- 
ing in the door (which was locked) with 
axes and tearing up as much furniture 
as possible, the firemen set a ladder 
against a second story window, climbed 
in there and within a few minutes had 
the fire put out without a cent of loss to 
the building from the fire extinguish- 
ment itself. This special agent said that 


such intelligent fire fighting was the 
usual thing in Cincinnati. 
Ohio Notes 

The Wm. Klappert Agency in Cincin- 


nati has become local representative for 
the Star of America. 


William R. Drake, Ohio state agent of 
the Concordia at Columbus, has gone to 
Los Angeles, Calif., where he will be 
present when his daughter graduates 
from the Los Angeles high school. 

Samuel Nieman, 75 years old, died last 
week of paralysis after an illness of sev- 
eral weeks. Mr. Nieman was president of 
the Sun Mutual Fire, president of the 
Taxpayers’ Association, and former police 


commissioner of Cincinnati under ap- 
pointment by Governor McKinley. 
The Insurance Society of Cincinnati 


went on its 
evening. 
5:30 p. m, 


annual outing Wednesday 
The members left Cincinnati at 

for Coney Island, electing of- 
ticers for the coming year while on the 
boat. The society has now been in ex- 
istence two years. 

Edw. A. Winter of the Winter Agency 
in Cincinnati and chairman of the insur- 
ance committee of the Ohio house, is in 
Salt Lake City attending the Convention 
of Rotary Club delegates. Mr. Winter 
was honored by the Cincinnati rotary club 
by being selected as a delegate. 


The firm of Bates & Gintner has started 
a local agency in Columbus, Ohio, at 8 E. 
Broad street. Both members of the firm 
recently returned from service and were 


formerly connected with another local 
agency in Columbus. The agency rep- 
resents three fire companies and one 


casualty company. 


—= 








Mutual of Springfield came secondg 
with $72,944 premiums and $23,145 
losses. Of the outside mutuals the 


IN THE CENTRAL WEST 

















Boston Manufacturers and the Fire. 








men’s of Providence ran a close race, 
the Firemen’s having $122,611 pre. 
miums and $684 losses and the Boston 
having $122,887 premiums and $166 
losses. 

Of the Illinois stock companies, the 
Federal Union led with $68,389 pre. 
miums. The Marquette National was 
second with $61,652. The companies 
having over $200,000 premiums in IIli- 
nois last year are as follows: 


ILLINOIS PREMIUMS’ GIVEN 





Total Stock Company Figures Were 
$36,333,270 With $15,592,584 Loss— 
tSate Leaders 





The aggregate of stock company 
premiums in Illinois last year was 








$36,330,277 and losses $15,592,584. The | actna ... “si bie eee $ wiry 
mutuals had $2,557,196 in premiums and Agricultural | oa 104,314 
: ni : PUMOTIORT . o.66 050-68 ows 459.013 
$632,576 in losses. The interinsurance | Automobile 95,041 
exchanges had $362,001 in premiums pone al ree saa 
and $61,282 in losses. The Lloyds with Connecticut cates 1 237,518 
head offices in New York had $50,743 io tome h & NM ee 
premiums and $12,063 losses. London | Fid.-Phenix 544.462 
ae “ = Dg ee are 175,214 
Lloyds had .$271,519 ir premiums and | Firemens Fund : 179.703 
. © 9 4 
$116,744 in losses. One of Marsh & | Glens yy ae ore eat Pg 
McLennan’s London Lloyds wrote the | Great American..... 891,204 473,214 
° ° PIGMOVO? 36 o5c cs ecies 361,373 178,278 
largest amount of premiums, it being | Hartford 0000000! 1,603,290 715,174 
2 © / bs Se eee 1,358,536 607,022 
$106,204. The A. F. Shaw & Co group | 12m™G, ‘no. Amer... 11112'368 405,814 
of Chicago wrote the next, the amount | International ....... "207/035 123,784 
being $70,882. Of the New York a a wet eeeeee ‘ seaaee eae 
e S National, Ct........ :090, ,398 
Lloyds, the American Lloyds had the Nat’l-B. Franklin... °205°010 84139 
largest premium, it being $28,491, with | Nat'l Liberty........ 363,635 154,168 
losses of $11,412. Of the interinsurers, | Niagara ......... 34,150 164,699 
. . . “4 \§ 2 7 
the Individual Underwriters of New Northwestern Nat'l... Lrg t +4 ti 
York led with $75,165 premiums and Pacific ret 223,136 136,240 
y 3 " c * ennsylvania ee 273,2 115,048 
$87 in losses. Next came the Indem- | piQenix, Ct... ... *) 369:861 «= -:135'641 
nity Exchange of Chicago with $50,527 | prov.-Wash. 200072! 262,338 110,740 
premiums and $18,219 losses. ges par ecicers tse Gee ae 
ie a4 BS oe Se eee 22, 21, 
The Millers National led the Illinois | seourity, Gi. 2121217! 488,000 170.920 
mutuals with $221,334 premiums and Springfield ......... 647,768 263,779 
$72,531 losses. The Retail Merchants | United States....... 479,558 174,660 
Westchester ....... 402,226 151,283 





Capital Fire Insurance 


Prompt Service 





Agents wishing to represent a high class progressive company, apply to 


BIERCE & SAGE Co., Michigan State Agents 
219-220-221 Hammond Bldg., Detroit 
Correspondence solicited for direct lines or re-insurance on mercantiles and special hazards where not represented 


Company of California Conservation Meeting Also 


The Conservation Association of Wis- 
consin will hold a meeting in connection 
with the annual meetings of the two 
Wisconsin field organizations, the Blue 
yoose and the Wisconsin Association of 


Telephone, Cherry 5154 
Insurance Agents, at Lake Delavan, Wis., 

















“le Girdles the Globe” 
WESTERN DEPARTMENT, 1144 Insurance Exchange, CHICAGO 
CINCINNATI DEPT., 401 Fourth Nat. Bank Bldg., Cincinnati, O. 


THE LIVERPOOL & LONDON & GLOBE 


Insurance Company, Limited 


Its United States assets are $17,083,985.30, every 
dollar representing UNITED STATES INVEST- 
MENTS, which are held in trust for sole protection 
of American policyholders and subject to strict 
supervision of State Insurance Department. 








NIAGARA 


Fire Insurance Company 
ESTABLISHED 1850 


123 William Street, NEW YORK 














CLEMONS, KNIGHT, MENARD CO., INC. 


AGENTS GENERAL INSURANCE AGENTS 
Springfield Fire & Marine Ins. 725-726-727 Peovelt i Bldg.» Royelagerance | Co., Ltd., 
Co. of Massachusetts Parra Englan 
Hanover Fire Ins. Co. R. M. CRI ITCHELL Travelers ll Co. of 
New York Underwriter 
Maryland Casualty Co. of General Agents: Fidelity-Phenix Fire Insurance 
Baltimore Nerth American Accident Co. of Ti. Co. of New York 








SEORGE E. FEENEY, President 
SDWARD T. LYONS, "Secretary-Treasures 





———_—* 


A. M, WAGNER, Supt. of Agencies 


Ohe Columbian Jnsurance Co. 


430 N. Pennsylvania St., Indianapolis, Ind. 


$529,005.00 
344,529.00 


The Securities of this Company are deposited with the Indiana Insurance 
Department for the Protection of Policyholders and Creditors 


Agents Wanted in Indiana, Illinois, Ohio, Michigan, Wisconsin and Minnesota 


PIONEER 


Fire Insurance Company 


of America 


29 South LaSalle Street 
CHICAGO 


Assets . . e.% 
Surplus to Policyholders . 


ee 


























AN ILLINOIS 
COMPANY 

























WRITE HAIL*INSURANCE 


Establish your connections now for 1919 with 


A. J. Shaw General ll Agency 


HAH. INSURANCE BUILDING, 


Five high class stock companies covering the states of 
Kansas, Oklahoma, Nebraska, Colorado, New 
Mexico and Wyoming. 


Many of our agents made from $2000 to $2000 in commissions in 45 days im 1918 
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PROTECTION 


DEMAND AN ABSTRACT 
HAVE YOUR CAR PROTECTED 


Make application now. Blanks furnished upon request 
or by any Notary Public. 


The abstract is fully protected by the United States 
copyright and patent laws. 


Stop The Automobile Thief! 


There is just one way to effectively stop for all time 
the established business of stealing automobiles: Make it 
impossible for the thief to dispose of the stolen car! A thief 
steals to sell a car—not to use it for his pleasure. Deprive 
him of a market and you reduce theft. This is the idea 
and plan conceived by the Automobile Abstract & Title 
Company. The sale of an automobile often involves as 
much money as a sale of real estate. The abstract of title 
is always an important consideration in the transfer of real 
estate. Why shouldn’t it be just as important in the transfer 
of an automobile? Land abstracts give the history of titles 
to property and its location. Automobile abstracts will 
give the history of titles to the automobile and its description. 
The abstract system will make it impossible to disfigure the 
car, alter and change the original car numbers without 
detection, and this, you know, is now being done every day 
in the disposing of stolen automobiles. Certain precautions 
have been taken in perfecting our system so that it is 
absolutely impossible for the thief to forge an abstract or 
evade the provisions of our plan in any way. 


It is a guarantee and proof of title with the automobile and upon demand. 


It will prevent anyone from selling or purchasing a stolen car. 


It will be a protection and important in obtaining loans and loaning money on automobiles. 


It will prevent many court suits that do otherwise follow sales transactions and it will be 


FACTS (nw 


— 


eventually. demanded in and by the courts. 


be an aid to the insurance companies and prevent the automobile thief or dishonest 


policyholder from making fraudulent claims. 


It will reduce the theft hazard for the insurance companies, thus reducing insurance rales. 


It will be an aid to the State’s license bureaus. 


\ 


\ It will be an aid to the Police departments. 


Automobile Abstract of Title 


Plan—Under our plan the Abstract will be issued in book 
form to the owner and used for the life of the car. There 
is provided in the Abstract bills of sale in consecutive order 
and attached to each bill of sale is a duplicate in the same 
consecutive manner. Upon the purchase of a new automobile 
from the manufacturer’s distributor or upon the purchase 


of used or second-hand automobile from an owner the 
bill of sale will be made out*by a notary public and 
sworn to before him. The Notary will then detach the 


duplicate bill of sale and mail same to our office. We 
will then forward this duplicate bill of sale to the Secretary 
of State or State Motor Vehicle Department. We will 
then mail to the purchaser of the automobile his guarantee 
of title which is to be attached to the Abstract by the 
purchaser. The transfer fee for each and every transfer 
shall not exceed two dollars; of this amount the Notary 
shall deduct his fee, which shall not exceed fifty cents, and 
mail to us the difference. The abstract system will apply 
to all makes and types of motor vehicles. 


Automobile Abstract & Title Company 


EXECUTIVE OFFICES 
BOOK BUILDING, DETROIT 
CHERRY 3360 














[Copyright 1919] 


Address All Communications to 
GENERAL AGENCY OFFICES 
CHICAGO, ILL. 
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next week. The conservation gathering 
will be at 9:30 Thursday morning. 
Charles R. Tuttle, who is at the head of 
the conservation movement in the west, 
will be present. 


New Mutual in Milwaukee 


MILWAUKEE, WIS., June 17—The 
Limited Mutual Conditional Sales Insur- 
ance Co. of Milwaukee is the name of a 
new underwriting corporation which 
filed articles last week in Wisconsin. 
The first meeting of the corporation has 
been set for June 21. The incorporators 
are C. R. Gether and F. Leslie Clarke, 
president and sales manager, respect- 
ively, of the Gether Piano Co., Milwau- 
kee, which does a large business in the 
sale of pianos and other musical instru- 
ments on the conditional sales or de- 
ferred payment plan. So far as known, 
this is the first corporation that has ever 
been organized to insure merchandise 
contracts of this character. Details of 
the plan will not be available until after 
the meeting. 





Annual Meeting July 9-10 


The annual meeting of the Michigan 
Underwriters’ Association will be held 
at Mackinac Island, July $-10. 


Farewell Dinner to Crosley 


A farewell banquet was tendered 
George R. Crosley, special agent of the 
Western Assurance and British America 
for Wisconsin and Iowa, by Wisconsin 
field men at the Wisconsin Hotel, Mil- 
waukee, Monday evening. Mr. Crosley is 
leaving the field to engage in the local 
agency business with his brother, Varick 
Cc. Crosley, at Webster City, Iowa. 

George G. Williams, of thee L. & L. & 
G., was toastmaster, and talks were made 
by Robe Bird, vice-president of the Mil- 
waukee Mechanics; George B. Gray, Pala- 
tine; Montgomery Clark, assistant gen- 
eral agent of the Hanover at Chicago; 
W. E. McCullough, superintendent of 
agencies in the western department of 
the Queen; R. W. Miller, state agent of 
the New Hampshire in Iowa; Clarke J. 
Munn of the Western Adjustment; Au- 
gust Rebhan of August Rebhan Co.; D. 
O. Stine, St. Paul Fire & Marine; F. L. 
Weineck of the Sun; R. A. Wieben of 
the Milwaukee Mechanics, and Gus Wol- 
laeger, president of the Concordia. There 
were 58 insurance men from Wisconsin 
and iowa in attendance. Mr. Crosley was 
presented with a beautiful copper desk 
set. 


Indiana Premiums Grow 


Figures of the Indiana department 
show that the premiums of stock and 
mutual fire companies in that state in 
1918 were $12,388,236, an increase of $1,- 
882,498 over 1917. Losses were $6,151,672, 
an increase of $1,155,942. The loss ratio 
was 50.4 percent. 


Wooden Shingle Ordinance 


INDIANAPOLIS, IND., June 18—Last 
Friday members of the Indianapolis City 
Council and representatives from the fire 
department, city salvage corps and state 
fire marshal’s office viewed some tests 
of the fire resistive properties of wooden 
shingles and other forms of roof cover- 
ings at one of the principal lumber 
yards of the city. There is an anti- 
wooden shingle roof ordinance under 
consideration by the city council and the 
usual influences are at work to defeat or 
modify it. It was brought out in the 
course of the tests at the lumber yard 
that shingle roof fires averaged from 
fifteen to twenty a day during several 
months last winter and also that the 
most of these fires occurred in the older 
parts of the city where most of the 
lshingle roofs are old. Those who are 


‘after really practical results from the 
iproposed 
‘modification to the use of 


ordinance are resisting its 
wooden 
shingles if they are dipped or painted. 
While this treatment may improve the 
fire resistive quality of the shingle this 
quality deteriorates so that within a 


‘couple of years such shingles are not 


much better than the untreated kind. 





Indiana Association Elects 


INDIANAPOLIS, IND., June 18—The 
annual meeting of the State Fire Pre- 
vention Association of Indiana was held 
at Indianapolis on Tuesday afternoon. 
A new constitution and by-laws was 
adopted and the following officers were 
elected: President, James N. Larmore, 
Norwich Union; vice-president, H. C. 
Upham, Allemania; secretary-treasurer, 
K. D. Weaver, Agricultural; executive 





committee, E. A. Loop, Ohio Farmers; J. 
J. Fitzgerald, Queen; Frank G. Herman, 
Agricultural; Ivan Escott, Home; Phillip 
iC. Metzger, London & Lancashire. The 
first two named of the executive com- 
mittee were elected for two years and 
the last three for one year. W.H. Riker 
resigned as chairman of the conserva- 
tion committee and B. J. Gilmore was 
elected to succeed him. H. L. Barr, who 
succeeds Mr. Riker as state agent of the 
Insurance Company of North America in 
Indiana, was elected to membership and 
was also elected a member of the con- 
servation committee to succeed Mr. 
Riker. James A. Bawden presided as 
chairman of the meeting. 

The quarterly joint meeting of the In- 
diana Association of Fire Underwriters 
and the Indiana Field Club was held in 
the morning and was exceptionally well 
attended. Upon adjournment most of 
those present met at luncheon at the 
Columbia Club, where special arrange- 
ments had been made. The Indiana As- 
sociation of Fire Underwriters also held 
ja meeting in the morning before the 
joint meeting convened. 


Illinois Notes 


David Vasen of the firm of B. G. Vasen 
& Bro., agents at Quincy, Ill., was married 
at Chicago on May 29, 1919, to Miss Ida 
Koening of Quincy, Ill. Mr. Vasen is 
running the local agency of B. G. Vasen & 
Bro. since the death of Ben G. Vasen, 
which occurred two years ago. Mr. Vasen 
is also connected with the “Quincy Build- 
ing & Loan Association and Peoples 
oe & Loan Association of Quincy, 


It is reported that the school houses in 
Murphysboro, Ill., have each been written 
a $5,000 tornado policy without coinsur- 
ance clause. The buildings are all worth 
from $30,000 to $40,000 Some of the 
field men are finding out that this was 
exactly the situation in Charleston, IIL, 
when the tornado occurred, causing heavy 
losses. The school houses of Charleston 
were slightly damaged, with a small 
amount of insurance, making the losses 
total under the policies. 





Marshfield, Wis., will construct 12,849 
feet of 6-inch water mains, 22 hydrants 
and 35 valves. A bond issue of $20,000 to 


cover the cost of the improvements has 
been sold. 


Do your books and accounts show you 
what you want to know? Send for a 
description of four good systems. Ask for 
“Local Agency Bookkeeping,” a pamphlet 
sent gratis on request. The National 


Underwriter, 1362 Insurance Exchange, 
Chicago. 
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HOLD MORE OPTIMISTIC VIEW 





Local Agents in Western North Da- 
kota Predict Repudiation of Non- 
partisan League Program 


FARGO, N. DAK., June 17.—North 
Dakota field men who have recently 
visited the western half of the state 
say that the residents of that section 
are taking a rather optimistic view of 
the situation. The Nonpartisan League 
is having trouble within its own ranks 
and the insurance commissioner of the 
state is one of the five principal officers 
breaking away from A. C. Townley and 
the other dictators. Insurance men 
seem to have every confidence in the 
commissioner’s’ sense of right and 
wrong. It is felt that no flagrant in- 
justice will be done the insurance in- 
terests. 

A brief resume of the objectionable 
legislation recently enacted indicates 
just what has happened under the rule 
of the Nonpartisan League. 

The compénsation bill makes it com- 
pulsory for every individual firm or 
corporation to report to the insurance 
commissioner the kind of business con- 
ducted and the number of persons em- 
ployed. A premium is then levied and 
by the payment of this premium, which 
is compulsory, the state guarantees 
compensation payments. This measure 
will be referred to the supreme court 
to determine whether or not it is con- 
stitutional. 

The most dangerous law affecting 
fire insurance is the bill which provides 
that if a company refuses to write or 
cancel a policy already written cover- 
ing a certain class the policyholder has 
a right to bring a complaint against 
the company before the insurance com- 
missioner who will summon the com- 
pany’s representative to appear before 
him to explain why the policy was can- 
celled or why the insurance applied for 
was not written. If the hearing de- 





Box 760, Chicago. 


MUTUAL General Agency wants 

high class man for solicitor-inspector 
in lowa and Nebraska. Excellent oppor- 
tunity for the right man. Address P. O. 








F. J. MARTIN, Pres. 


The Leading Mutual Fire Insurance Company on the Pacific Coast 


Northwestern Mutual 
Fire Association 


H. K, DENT, V. Pres. 
Chicago Representative, JAMES S. KEMPER, Lumber Exchange Building 


M. D. L. RHODES, Secy. 





MAIN OFFICES, CENTRAL BUILDING, SEATTLE, WASH. 








SCOTT RUTLEDGE, President 
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J. A. BENSON, Treasurer 
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velops the fact that the company can- 
celling or refusing to write the busi- 
ness did so without good reason the 
company’s license shall immediately be 
revoked. This measure was introduced 
at the request of J. W. Brinton, who 
at the time was manager of the Non- 
partisan League’s chain stores in North 
Dakota, according to the gossip at the 
capitol. Because of the manner in 
which the stores were organized diffi- 
culty was encountered in placing the 
insurance and it was thought that this 


measure was enacted for the purpose 


of forcing the stock companies to carry 
lines upon these chain stores. 


Another law creates a state fund for 
the insuring of all state properties. 

The state hail measure provides that 
a tax of three cents per acre shall be 
levied on all tillable land outside of the 
city limits of any city or incorporated 
village. The money derived from this 
source shall be for the expense of the 
hail insurance department of the state. 
The maximum amount of insurance per 
acre is $7. The premium will be a tax 
on the mutual basis up to 50 cents per 
acre. This is not compulsory but a 
farmer must serve notice to the state 
prior to June 15, that state insurance is 
not wanted. Failure to do so automati- 
cally insures his crops. It is possible 
that some of the hail writing companies 
will not write business in North Dakota 
this year, although no definite decision 
has been reached. 


EFFECT ON THE COMPANIES 





Will Not Sustain Much Loss in Busi- 
ness as Result of Nonpartisan 
League Legislation 


FARGO, N. D., June 17.—From the 
standpoint of the mutual fire companies 
operating in North Dakota, the legisla- 
tion passed by the Nonpartisan league, 
which was in the saddle in the state 
during the past legislative session, has 
not materially affected business. The 
fact that the state has gone into the 
hail business on a large scale by taxing 
every acre of tillable land for the hail 
fund has cut.into the business done by 
the mutual hail companies. The Alli- 
ance Hail of Jamestown, N. D., is one 
of the largest mutual hail organizations 
in the country and previous to this year 
wrote a large business in North Dakota, 
Under the new law, the state insures 
its own public buildings, but this has 
not worked any injury to the mutual 
companies, as they have never been 
able to write much of this class. 

On the whole, the mutual companies 
have not become alarmed over the turn 
affairs have taken. Officials of the lead- 
ing mutual companies in the state are 
of the opinion that the radical senti- 
ment is decreasing. Nonpartisan league 
leaders have, on several occasions, gone 
on record as favoring mutual insurance 
and have given assurances that they 
will not interfere with the affairs of the 
mutual companies. However, should 
the bill now pending, which would put 
the state in the insurance business on a 
broad scale, become a law, the mutual 
companies would, with the stock com- 
panies, be practically put out of the 
running. 





Will Start Business Soon 


FARGO, N. D., June 17.—A certificate 
has been issued to the Farmers Insurance 
Company of Dickinson, N. D., by Commis- 
sioner S. A. Olsness, of North Dakota. 
The company is capitalized at $250,000, 
and it is authorized to write fire, light- 
ning, cyclone, tornado, hail, auto prop- 
erty damage, sprinkler leakage damage, 
inland navigation and live stock insur- 
ance, 

Obert A. Olson, treasurer of state of 
North Dakota, is president; W. A. Mc- 
Clure of Dickinson, secretary and treas- 
urer; Lyall B. Marry, Dickinson, assist- 
ant secretary and director of agencies. 
The company was organized on Feb. 21, 
1919, and the sale of stock has been pro- 
ceeding since then. The company will 
begin writing business soon. 





Organizing New Company 
The American National Insurance 
Company is being organized at Fargo, 
N. D., with A. H. Movius as president; 
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The 
NATIONAL 
MUTUAL 


Insurance Co. 


THE LARGEST EXCLUSIVELY AUTOMOBILE 
MUTUAL IN OHIO 





Writing Full Floater, Fire, Lightning, 
Windstorm, Explosion and Theft 











CELI NA, OHIO December 31, 1918, we had over 19,000 Policy Holders, Nine 
Million, Theft and Eleven Million Fire Insurance in force. 
E. J. BROOKHART, 


Secretary Live Agents Wanted in Ohio and Indiana 





Our Policy Holders Know Why 


_ oe AMER, 
ee Y The Great American 


Mend py has grown so rapidly. We give them the kind 
of insurance they want and can afford to have. 
Full protection at cost. Agents find it easy to 









4 RS write our 
® rN ' RA Automobile and Health 
4y INDEM mire and Accident Insurance 
Write us for terms 
MANSFIELD,OHIO. F. B. BLACK, Pres. H. R. ENDLY, Sec’y. 














HEALTH and ACCIDENT INSURANCE: 
‘2 AUTOMOBILE INSURANCE 


Fire, Theft, Collision, Property Damage, Public Liability—Full Coverage 
At Actual Cost—Participating—Three Year Policies 
Extra Low Rates to Rural and Small Town Auto Owners 


‘he Liberty Mutual Insurance Company 
R. JONES, Secretary and Manager DAYTON, OHIO 





Je 








CENTRAL MANUFACTURERS MUTUAL 


VAN WERT, on10 INSURANCE COMPANY orcanizen ta75 





Total Resources of the Company - - 
Total Amount at Risk - - - - - 


$3,462,296.18 
$82,585,554.00 











| MWestern Department: 11 So. La Salle Street Chicago. . 
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TODAY 





LIVE AGENTS WANTED 


TO WRITE HAIL AND CYCLONE INSURANCE. 


. TERRITORY OPEN IN ALL NORTHWEST STATES. 


TWENTY PER CENT COMMISSION. 


WRITE — ST. PAUL MUTUAL HAIL & CYCLONE INS. CO. | 
805-6 Pioneer Bldg., St. Paul, Minn. 











THE BUCKEYE UNION INSURANCE CO. 


Elmer D. Webb, Pres. Lima, Ohio 


Ohio’s Youngest Company Specializing on Automobiles 


Tra E. Wagner, Sec. 














The fact that we are youthful means we have openings 
for good agents in Ohio. Address Home Office. 











The Union Mutual Fire Insurance Assn. 
of Emmetsburg, Iowa 


INCORPORATED 1897 
P. J. SHAW 


GEO. H. BAKER 
President 


Secretary 











“* Fire Insurance as You Would Write It’’ 
The Merchants _ ay sce Co. of Indiana 


The Indiana eee Merchants ‘Mutual Fire Ins. Co. 
A Mutual Company) 
Both Companies am same management in the same office, 
ome Office: Suite 804 Merchants Bank Ralph B. Clark, 


Indianapolis y & Mgr. 





KNOX MUTUAL INSURANCE CO. 


Incorporated 1838 MT. VERNON, OHIO 


SURPLUS OVER $200,000.00 
Business Confined to Ohio 


President H. S. JENNINGS, Secretary 
} 


OHIO UNDERWRITERS MUTUAL FIRE INS. C0. 
Organized 1903 
Conservatively Managed 





B. M. ALLEN, 














VAN WERT 
OHIO 


Cash Surplus Over $50,000.00 
C. M. PURMORT, Secretary 








GRAND RAPIDS MERCHANTS MUTUAL FIRE INSURANCE COMPANY 


325-28 HOUSEMAN BUILDING, GRAND RAPIDS, MICH. 
A Clean Company Operating in Michigan Only 


ANTHONY KLAASEN, Pres. WM. A. HAAN, Secy. PAUL HOEKSTRA, Treas. 











Agents Wanted in Ohio, Indiana and Illinois 
FIRE, TORNADO, AUTOMOBILE and MARINE 
J. W. McGINETY, Secretary. Indiana Pythian Bldg., Indianapolis 


a "7 AMERICAN MUTUAL INSURANCE COMPANY | 











THE AUTO OWNER WANTS fitste'cnc'ceston we write lt the way wo de- 
THE AGENT WANTS THE SAME KIND 


MID -WEST at's anmotner reason 


TY ASSOCIATION 


MUTUAL AUTOMOBILE ——a a 
33 . B. HENDERSON, Secretary 


Wichita, Kansas. 








—The Original saat ond be anemen Company— 
ncorporat 
THE RETAIL DRUGGISTS’ MUTUAL °F IRE INSURANCE COMPANY 
Cincinnati, Ohio, 81 Atlas Bank Bldg. 
Total Assets $282,855.70. Operating only in Ohio and Indiana 
PHILIP LEHR, Pres. ROBT. GROENLAND, Treas. C. L. McINTIRE, Secy. 
: Special Agent: C. C. FELTS, Ft. Wayne, Ind. 








The Merchants’ and Manufacturers’ Mutual 
Organized 1876 Insurance Company Mansfield, Ohio 
Total amount at risk, $6,932,379 Net cash surplus, = 889.39 
Total cash assets, $137,900.53 Contingent assets, 310.95 
Writing a general classification Auto fire floater Sanaa 
Annual dividends to policyholders 
S. N. FORD, President G. W. DeYARMON, Secretary 


Richland Mutual Insurance Company 
MANSFIELD, OHIO 
Incorporated 1850 

TOTAL ASSETS 
“A. C. CUMMINS, President 








$2,486,445.48 
BUSINESS CONFINED TO OHIO R. SMITH, Secretary 

















E. J. Forney, Pres. J. M. Cook, Sec’y 
oe Incorporated 1873 
Dayton Mutual Fire pon 
DAYTON ° 
Insurance Co., “outo Mansfield Mutual 
ire Insurance Compan 
B. C. COLEMAN, Secy. pron aye aaa 
Conservative and Careful Raemaie e 
Managemeut Insurance = $8,918.528.00 

sea eamnnainena An Agency Company 











LOST POLICY 
CERTIFICATES 


Save work of cancelling and rewriting lost pol- 
icies, and trouble of calculating earrted pre-e 
miums. No troublesome signatures to be 
obtained. Safer than putting out a 


Farmers Alliance 


Insurance Company 
of Kansas 


7. 5 Dalene | by Care x. Zimmerman. McPHERSON, KANS. Organized 1887 
a. sands 
have teen pee nc sae Resources in Cash and Contingent Assets, $610,000.00 
. 100 200 500 1000 2000 5000 Surplus, $225,000,00 Strictly Mutual 
$75 $80 $3 $4.50 $7.25 $12 $20 $40 WANTED—First class Adjuster; also 
— Sold by — Assistant Manager. ts wanted in 
THE NATIONAL UNDERWRITER unoccupied territory. 
Rough Notes 





Chicago Indianapolis NewYork Cincinnati 1.F.TALBOTT,Pres. C.F. MINGENBACK; Secy 
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F. R. Ormsby, Pres. G. F. Hutchings, Secy. Joseph Winum, Treas. & Asst. Secy- 


Industrial Fire Insurance Co. 


AKRON, OHIO 





Capital $300,000 


Surplus to Policyholders $363,378 





An Ohio Company writing business through Ohio Agents. 
Why not represent an Ohio company? 


Farm Department. 
AGENTS WANTED 





A. C. Shively, vice-president; P. M. 
Casey, vice-president; H. E. Day, secre- 
tary, and N. G. Eggen, treasurer. These 
and William Maas and A. F. Lehr are di- 
rectors. The stock is being sold in North 
Dakota and South Dakota under the slo- 
gan, “Dakota First.” 





Dakota Blue Goose Meeting 


SIOUX FALLS, S. D., June 17.—Plans 
have been fully completed for the seventh 
annual summer meeting of the Dakota 
Blue Goose, which will be held at Hart- 
ford Beach, Big Stone Lake, S. D., June 
24-26. The Dakota pond includes the 
membership of both of the Dakotas. 

A program has been arranged by the 
several committees, which includes ad- 
dresses on timely subjects pertaining to 
the business by grand officers of the 
erder, and a meeting of the conservation 
committee. 








The Superior Fire Insurance Co. 


PITTSBURGH 


Incorporated 1871 
A. H. TRIMBLE, Prest. 


and assured, will bear inspection for nearly half a century? 


Capital $400,000.00 
Assets $2,083,462.49 


EDWARD HEER, Sec’y and Treas. 
Why not make room in your agency for aconservatively managed, 
medium-sized American Company whose indemnity, treatment of agents 


Surplus to Policy Holders $730,417.59 











N: ational Kiherty 


Insurance Gompa 
of Ametira. P ny 


INCORPORATED UNDER THE LAWS OF THE STATE OF NEW YORK {I 1859 
STATEMENT JANUARY 1, 1919 


Cash Capital - - $1,000,000.00 
Assets . ° . 609,646.00 Net 
Liabilities, including Capital - 
HEAD OFFICE: 62 WILLIAM STREET, NEW YORK 


Surplus $2,395,417.89 
7,214,228.11 Surplus to Policy “Holders - 3,395,417.89 
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66 Broadway, New York 


i... aaa OOD), Dae. 


INSURANCE BROKERS 


HOME OFFI 
nn eeMBER LOUIS H. PARKER MUTUAL 
MANAGING DIRECTOR AIRE INS 


SPECIAL FACILITIES, FORMS AND SERVICE FOR LUMBER RISKS 


PUT 









of Watacecr uf 
UART MORGAN, State Agent, Michigan, East Lansing 
ce HMAN & EVANS, General Agents, Colorado, Beaver | 
N. Py » State Agent, Ohio cat West Virginia, Col 
F. G. HERMAN, State Agent, Indiana and Kentucky, Indiana: pind. 
P. P, WIPPELL, State Agent, Illinois and Wisconsin, P.O. Box 225, ent 
O. T. PRICE, State Agent, Missouri, Kansas and Oklahoma, Kansas City, 
E. S. FREEMAN, State Agent, Iowa, Nebraska and Minnesota, Omaha, Ne’ 


FIRE, MARINE, WINDSTORM, 
AUTOMOBILE, SPRINKLER 
LEAKAGE, RIOT AND 

EXPLOSION INSURANCE 














THE INTER-STATE FIRE INSURANCE CO. 


CAPITAL, $259,150 ASSETS, $616,934.38 
SURPLUS TO POLICYHOLDERS, $317,696.71 


Address after July 1, 1919 
110 Fort St., West, Detroit, Michigan 


there then 














The Wheeler, Kelly & Hagny Co. 


INSURANCE 
215 East Douglas Ave., WICHITA, KANSAS 
ALL LINES OF INSURANCE ENGIN 
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Begins Inspection 


TOPEKA, KAN., May 17—L. T. Hussey, 
Kansas fire marshal, has begun the in- 
spection of all the mercantile and fac- 
tory establishments in the twelve north- 
eastern counties to reduce the dangers 
from fire. Eight inspectors have been 
put on the job and they will be kept busy 
for approximately three months. The 
ccunties included in the inspection are 
some of the largest industrial centers 
of the state. Kansas City, Kan., with its 
big packing plants, Leavenworth, Atchi- 
son and Topeka are all to be inspected. 





Will Stamp Out Incendiarism 


TOPEKA, KAN., May 17—L. T. Hussey, 
Kansas fire marshal, is “loaded for b’ar” 
for the incendiaries who may operate in 
the Kansas wheat fields this summer. 
The fire marshal has arranged to sta- 
tion some of the best detectives that can 
be had in various parts of the state, so 
that they will be available for service 
wherever outbreaks occur. The fire mar- 
shal has sent a notice to all the town- 
ship clerks of the state, who report the 
fires in their districts each month, direct- 
ing them to notify the fire marshal by 
telegraph or telephone whenever an in- 
cendiary fire occurs in the wheat fields 
of their section. 

The government, state and local offi- 
cials, are all working together to try to 
prevent any I. W. W. agitation and the 
practice of sabotage in the wheat district 
during the harvest. Already a consider- 
able number of I. W. W. propagandists 
have been taken in charge by the local 
officials and will be held until the harvest 
is ended. 





Iowa Notes 


Statistics just compiled show that the 
fire losses in Des Moines in 1918 aver- 
aged $7.14 per capita. This is the second 
time in five years that Des Moines has 
been in the class above the $5 mark. 

J. J. Donahue evidently started in to 
burn up Burlington, Iowa, for he had 
started six fires in the business district 
of the west section of the city before 
being apprehended. Donahue’s fires 
caused several thousand dollars damage. 
He was evidently insane, for he cursed 
the firemen when they extinguished his 
fires and told them he had 17 more to 
start the following night. 





S. R. White & Company of Fort Scott, 
Kan., have sold their agency to H. James 
Crockett. 








l SGUTHWESTERN FIELD 














HAIL FIGURES FOR OKLAHOMA 





St. Paul Leads in Premium Income— 
Loss Ratio Much Lower 
in 1918 





OKLAHOMA CITY, June 18.— 
Figures on the amount of hail business 
written in Oklahoma have been pub- 
lished by the Oklahoma insurance 
commissioner. The compilation shows 
that last year the St. Paul led with 
premiums of $208,149, the Hartford was 
second with $143,958, and the Home 
third with $119,018. Total premiums 
of $860,648 were written in the state 
last year, an increase of almost $200,- 





000. The loss ratio was only 23 per- 
cent as compared with 86 percent in 
1917, 93 percent in 1916 and 150 percent 
in 1915. The report in full follows: 
Losses Loss 
Connecticut .1917 $ 9,042 $ 13,657 151%, 
Franklin ....1917 7,167 5,925 84% 
Gt. Americ’n.1917 9,411 7,971 149% 


Hartford ...1917 192,592 85,003 83% 
1918 143,958 25,844 18% 
BOM oc ccce 1917 91,399 69,542 76% 
1918 119,018 26,147 22% 


Mpls. F. & M.1917 5,267 8,238 156% 
National ....1917 9,095 115838 130% 
N. W. Nat'l. .1917 45,011 79,647 177% 
N. W. Fire & ee 


Marine ...1917 36,217 30,000 83% 
1918 ; 25,860 27% 
St... PAG. ..23 1917 166,005 168,585 101% 
1918 208,149 62,727 30% 
Security ....1917 29,757 37,353 94% 
918 32,300 6,915 21% 
Westchester 1917 1,926 837 43% 
1918 3,917 1,270 32% 

Mutuals 
Reliable ....1917 54,528 30,334 55% 


1918 87,732 5,875 71% 
Mid-West 


Un. Mut.).1917 109,124 42,429 39% 
1918 72,303 16,946 23% 


Total .05.. 1915 $544,953 $818,530 150% 
1916 509,513 472,750 93% 
1917 677,070 583,479 86% 
1918 860,648 193,815 23% 


WELL KNOWN MEN TO SPEAK 





Craig Belk Secures Big Men to Address 
Annual Convention of Texas 
Agents’ Association 





Craig Belk, president of the Texas 
Association of Insurance Agents has 
secured several speakers of high quali- 
fication for the annual meeting of the 
organization at San Antonio, Tex., 
June 27-28. Those named are: 

Cc. J. Doyle, associate general counsel, 
National Board, Springfield, Ill.; Frank- 
lin H. Wentworth, secretary, National 
Fire Protection Association, Boston; 
Edward M. Allen, president, National 
Association of Insurance agents, Hel- 
ena, Ark; H.°B. Zevely, vice-president, 
American Surety, New York; H. M. Car- 
michael, manager, Oil Insurance Associa- 
tion, Chicago; C. M. Cureton, attorney 
general of Texas, Austin; Senator T. H. 
McGregor, Austin, Texas; H. J. Bur- 
ridge, associate editor, The National Un- 
derwriter, Chicago. 


Mr. Belk is one of the strong men 
among the presidents of state associa- 
tions. Under his guidance the Texas 
organization has accomplished a good 
many things and this meeting will 
probably be the largest in its history. 

Mr. Belk is one of the men who will 
some day be president of the National 
Association. 


Seitz Heads the Pond 


The Oklahoma Blue Goose has elected 
the following officers: H. C. Seitz, Amer- 
ican Central, most loyal gander; J. J. 
Galem, Phoenix (England), supervisor of 
the flock; H. C. Clift, Aetna, custodian of 
the goslings; Dan M. Murchison, National 
Union, guardian of the nest; Charles H. 
Cowan, Hanover, keeper of the golden 
goose egg, and D. M. Ramsey, Aetna, 
wielder of the goose quill. 





Vaughan Takes Sutton’s Place 


AUSTIN, TEX., June 17.—H. H. Sutton 
has resigned as chief engineer of the 
Texas Fire Insurance commission and 
accepted similar employment with the 
Texas Inspection Bureau at Dallas, of 
which A. R. Andrews is manager. 

A. M. Vaughan, formerly of Dallas, has 
been appointed to fill the vacancy. Mr. 
Vaughan has been assistant engineer to 
the commission for the past three years, 
devoting most of his time to electrical 
engineering. 





Calls Special Session 


AUSTIN, TEX., June 17—Governor 
Hobby has called a special session of the 
Texas legislature to convene in Austin 
on Monday, June 23. The only matters 
thus far submitted are general appro- 
priations for the support of the state 
government and the public service. No 
specific insurance matters are thought to 
be in prospect. However, the usual bick- 
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erings will be had over appropriations. 
This will include those for the fire in- 
surance commission, the insurance de- 
partment and the industrial accident 
poard. 





Bureau Is Inspected 


LITTLE ROCK, ARK., June 17.— 
An inspection of the Actuarial Bureau, 
has been completed as provided by 
Act of 1919, by C. W. Soderstrom, ac- 
tuary of the Oklahoma Insurance 
Board, and M. J. Harrison of the Ar- 
kansas department. They compli- 
mented J. S. Speed, manager of the 
bureau, on the business-like conduct of 
his office, and his excellent system of 
handling insurance records. 





License Issued 


AUSTIN, TEX., June 17—The Republic 
Insurance Company was formally li- 
censed late last week by the Texas de- 
partment. Its home office is at Highland 
Park, a suburb of Dallas, where it es- 
capes paying city taxes. The capital 
stock is $1,000,000 and surplus $768,734, 
with George W. Jalonick president. It 
takes over the International, Austin and 
Commonwealth companies, popularly 
known as the Jalonick companies. 





Will Have Two Platoon System 


SAN ANTONIO, June 17—By a vote in 
the ratio of 37 to 1 San Antonio voted 
to invoke the double platoon system for 
firemen and the fire chief is now work- 
ing out plans to put it into effect about 
three weeks hence. Experienced, capable 
men in the service will not be molested 
by reason of the age limits and weight 
requirements fixed in the referendum 
ordinance. Those exactions will be im- 
posed on the new men of whom it is 
estimated there will be about 83. 





Oklahoma Fire Premiums 


OKLAHOMA CITY, June 18—A report 
on the total fire business written in Okla- 
homa in 1918 shows net premiums of 
$7,688,102, losses paid of $3,395,897 and 
losses incurred of $3,402,959. 





Oklahoma Loss Figures 


OKLAHOMA CITY, OKLA., June 18.— 
The fire loss in Oklahoma for 1918 
amounted to $4,287,737, which is a de- 
crease of about $750,000 from the record 
ef 1917. The fire loss for both 1916 and 
1917 execeded that recorded in 1918. The 
figures by years follow: 1917, $5,555,656; 
1916, $4,509,519; 1915, $3,375,652; 1914, $2,- 
682,355; 19138, $2,147,155; 1912, $2,193,084; 
1911, $1,422,610. 





Arkansas Notes 


_The Batesville Insurance Company of 
Little Rock, Ark., K. Padgett, president, 
has surrendered its charter. 

Attorney-General John D. Arbuckle has 
ruled that a municipality cannot assess 
a privilege or corporation tax against an 
insurance company, as the state law 
specifically provides that the state tax 
shall be in lieu of all other taxes. 





Oklahoma Notes 


Members of the Oklahoma Blue Goose 
will enjoy a pienic and outing at Sulphur, 
Okla., July 4-5. 

T. C. Bridgman, a prominent local agent 
of Ardmore, Okla., is on a few weeks’ 
vacation trip to Hot Springs, Ark. 

Plans for organization of the $3,000,000 
company for the purpose of buying, re- 
building and relocating and operating 
cotton compresses in Oklahoma are now 
under consideration by a number of 
brominent cotton men of the state. At 
Present there are twenty-one compresses 
in the state, most of them under a sepa- 
rate ownership. 





Fire Marshal Wallace Inglish of Texas 
has issued a sound warning for a safe 
and sane Fourth of July. The Texas fire 
marshal sent his notice to all mayors, fire 
chiefs and fire marshals in the state. 


The wife of a long time debtor of an 
insurance agent called at the agent’s 
Office saying, “My husband, some time 
ago, gave me this money for you. I 
don’t know why he didn’t bring it him- 
self.” “Neither do I,” replied the agent, 

unless it was to keep the money in the 
family as long as possible.” 


The four best methods of keeping local 
agency books are contained in “Local 
Agency Bookkeeping,” a brochure that 
ae may get for the asking. The National 
nderwriter, 1362 Insurance Exchange. 

















F.C. VAN DUSEN, President 


FIRE AND 


Minneapolis MARINE 


MINNEAPOLIS, MINNESOTA 


This company will be glad to receive agency applications and will take up with union offices the question of its repre- 


sentation. 


The underwriters are former field men who had had long experience in agency operations. 
There are many striking features in the Minneapolis F. & M. which make it attractive. 


6 
WALTER C. LEACH, Secy. 


Insurance Company 


JOHN D. McMILLAN, Vice-President 


We can tell them to you, 








. INSURANCE: 
Co. | 


REINSURANCE ONLY 


GLOBE NATIONAL FIRE INSURANCE CO. 


SIOUX CITY, IOWA 


Paid Up Capital, $1,000,000.00 


EDD G. DOERFLER, Secretary and General Manager 








IMPERIAL ASSURANCE COMPANY 


Enables its Agents to take advantage of progressive movements and new features in 
Occupancy, Sprinkler Leakage, Tornado, Profits, Rental and other special 


insurance. The Imperial writes Use and 
classes in addition to its regular Fire lines. This gives an Agent facilities to fully meet the requirements of his patrons. 


Western Department; 

Insurance Exchange, Chicago 
Head Office: 

100 Williams St., New York 
Pacific Department; 

343 Sansome St., San Francises 

















ASSETS 
$1,662,212.57 


CLEVELAND NATIONAL 
FIRE INSURANCE COMPANY bei 


CASH CAPITAL $839,580.00 


E. KIMBALL 
PRESIDENT 


ARCHIBALD KEMP 
SECRETARY -TREASURER 
& MANAGING UNDER- 


POLICY HOLDERS 
$1,209,812.34 


CLEVELAND, OHIO 


APPLICATIONS FOR AGENCIES DESIRED 




















F. H. Hawley, President W. E. Haines, Secretary 


71ST ANNUAL STATEMENT OF THE 
Ohio Farmers Insurance Co. 


LE ROY, OHIO 
1 errr rrr err rr eerrere = 
WIS ooo cinco cncccce xasaeabsakadcaeaacs. | Ge 


Reserve for Reinsurance..............+.+++ 2,845,381 
Net Surplus .....0. 00. c.ccccscsescneesecece 1,499,764 
MMR sc cdackcdie) cnceucadedsensecdeuaes 26,280 








NORTH BRANCH FIRE 382 SUNBURY, PA. | 























Incorporated 1911 Capital $500,000 Net Surplus $160,493.14 Assets $1,392,556.14 
CITY comay’ OF PENNA., PITTSBURGH 
Incorporated 1870 Capital $250,000 Net Surplus $68,381.07 Assets $660,323.77 
PITTSBURGH FIRE  comeany.” PITTSBURGH, PA. 
Incorporated 1851 Capital $200,000 Net Surplus $116,057.35 Assets $644,677.62 


DICKELMAN, WOESSNER AND BARBOUR 


P Suceessor to Wm. L. Dickelman & Co. 
Insurance Exchange General Agents (US. aad Canada) Excess Lines “Falephiome Wataste 


cago 


Building 


“Adjusters for the Assured” 
510 Insurance Exchange 


woenhenss CHICAGO 4, ison Bivd. 
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TOKIO 


Marine and Fire 
Insurance Company, Limited 


United States Fire Branch 
J. A. KELSEY, General Agent 
80 Maiden Lane, New York 
H. W. MURRAY, Supt. of Agencies 


19 So. La Salle St.; Chicago 

















1794—125th ANNIVERSARY—1919 





GUSTAVUS REMAK, Jr., Pres. 
WAITE BLIVEN, Vice-Pres, 
H. W. STEPHENSON, Vice-Pres. 


JOHN J. P. RODGERS, Sec’y and Treas, 
SAM'L P. RODGERS, Asst. Sec’y 


CASH CAPITAL $1,000,000 
TOTAL ASSETS _— SURPLUS TO ep ps HOLDERS 
$4,737,532.76 $1,310,917.86 
a, AUTOMOBILE, LIGHTNING, RENT, EXPLOSION AND a 
SURANCE. AGENTS WANTED WHERE NOT REPRESENTED 


























H. C. WHALEN, Pres. A. S. BUZZE, Secy. 


THE CENTRAL STATES FIRE 
INSURANCE COMPANY 
Wichita, Kansas 


Writing 








FIRE :: TORNADO :: HAIL :: AUTOMOBILE :: MARINE 
Entered 
KANSAS OKLAHOMA ’ TEXAS 

























INCORPORATED 1720 


RovaL EXCHANGE ASSURANCE 


LONDON, ENGLAND 


UNITED STATES BRANCH 


RICHARD D. HARVEY 
92 WILLIAM STREET, NEw YORK 


UNITED STATES MANAGER 
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THE SOUTHERN STATES 





KENTUCKY MEETING IS HELD 





Association of Agents and Fire Under- 
writers Have Annual Meetings 
and Outing 





LOUISVILLE, KY., June 17.—The 
joint meeting of the Kentucky Asso- 
ciation of Insurance Agents and the 
Kentucky Fire Underwriters’ Associa- 
tion held at Fontaine Ferry Park, June 
13, was a joyfest and a get together 
affair arranged for the purpose of 
bringing the bodies together. 
organizations held their regular meet- 
ings separately Thursday. 

The members of the two organiza- 
tions met at the park, gathering in 
session where several talks and gen- 
eral addresses were heard. This was 
followed by a chicken dinner. The 
balance of the day was spent at. the 
theatre. 

Underwriters’ Meeting 


At the meeting of the Kentucky Fire 
Underwriters, Thursday, James 
Joseph of Chicago, secretary of the 
Conservation Association, discussed 
general conservation work, and plans 
for the new national organization, a 
meeting to be arranged in Chicago, 
July 17, with two representatives pres- 
ent from each of 17 associations in 
the western district. 

Due to interference of vacations it 
was decided to hold the July meeting 
on the eighth and not to meet again 
until October. 


Agents’ Meeting 


About forty members were present 
at the twenty-fourth annual meeting 
of the Kentucky Association of In- 
surance Agents June 12. S. B. Moxley 
presided at the meeting, while Tom 
Timberlake made the opening address. 
Considerable discussion was heard in 
connection with plans for the annual 
meeting of the National Association at 
Louisville, October 11 to 17. 

The need for greater loyalty to com- 
panies, was emphasized and the agents 
went on record as favoring rating by 
the actuarial bureau instead of agents 
on all classes of risks, even dwellings, 
and suggesting that a committee of 
five from the local agents association, 
and a similar committee representing 
the special agents be appointed to 
work with the underwriters in various 
matters coming up. The association 


acre limit clause on all hail insurance, 
with a commission of 25 percent to the 
agent on cost of securing. Resolutions 
complimentary to the special agents in 
aiding in holding the local agents asso- 
ciation together were also adopted, and 
resolutions relative to aiding in every 
way possible in handling the national 
meeting. 

It was decided to change the consti- 
tution and by-laws so as to take in 
liability and kindred line agents. The 
president and secretary will be sent to 
the annual midwinter meeting of the 
national at the cost of the association. 
It was further decided to place all 
dues on the graded plan, with a $5 
minimum. 

The following officers were elected: 

J. G. Galloway, Bowling Green was 
elected president; C. A. Lang, Louisviile, 
secretary and treasurer; H. V. Davis, 
Louisville, chairman of the execu- 
tive committee; W. B. Amberg, Hick- 
man, first vice-president; A. G. Hick- 
Maysville, second vice president; Jesse 
Weil, Paducah, third vice president and 
John M. Hennessy, Louisville fourth vice 
president. Committees were named as 
follows: 


Watching Cotton Warehouses 


Companies represented in Georgia are 
exercised over the reconditioning of cot- 
ton at many of the warehouses through- 
out the state, and have urged their spe- 
cial and local agents to warn warehouse- 
men against continuing the practice. The 
opening up of cotton bales that have 


WANTED—s2" 


with general 
insurance experience to become associated with 
one of the largest local agencies in Michigan, 
Address 62-Z, Care THE NATIONAL 
UNDERWRITER. 








Field Man Wanted 


For Special Agency work in Iowa and Ne- 
braska field by Fire Insurance Company. Address in 
confidence, stating age, experience and salary expected. 
Address 63-A, care The National Underwriter. 
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Apply to your Agent for Insurance covers on 
EXPORTS and IMPORTS 
PARCEL POST—Domestic and 


Foreign 


HOUSEHOLD FURNITURE and 
MERCHANDISE IN ' 
TRANSIT 


TOURIST BAGGAGE and 
PERSONAL EFFECTS 





Domestic and Worldwide 


SECURITIES and CURRENCY 
by REGISTERED MAIL 


Prompt and Efficient Service 


Insurance Company of North America 
Marine Department 


GEORGE L. McCURDY 


MANAGER 


Insurance Exchange, CHICAGO, ILLINOIS 
Telephones: Wabash 1543—1027 




















went on record as favoring a $150 per |. 


* YourClients 
Will Thank 
You 
—if you call 
their atten- 
tion to this 


Automatic 


Extension Reel 


Puts safety responsibility 
squarely on the employee. 


Keeps extension cord off nails, 
floor, machinery and goods. 


Holds lamp away from inflam- 
mable material. 
Protects cord for long service. 


No longer any excuse for lamp 
and extension cord hazards. 


Device listed as standard by 
Underwriters Laboratories. 


Cincinnati Specialty Mfg. Co. 


1915 Powers Street - Cincinnati, Ohio 






























been stored for some time, either in ware- 


ROSSIA INSURANCE CO. 


HARTFORD, CONN. 
FIRE and MARINE INSURANCE 
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INSURANCE 
COMPANY 


of HARTFORD, CONN. 





A.G. MCcILWAINE, Jr. - President 
HARTFORD, CONN, 





CHARLES E. DOX, Manager 
WESTERN DEPARTMENT 


39 S. La Salle St., Chicago, Il. 
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SAM B. STOY, --#“ se @# Manager 
SAN FRANCISCO 
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The Concordia Fire 


Insurance Company 
of Milwaukee, Wis. 


Total Assets, 
Jan. 1, 1919... 


Capital Stock .... 
INGSCEVE: 6. 6 bee 


Surplus to Policy- 
holders. . . 6s 





$3,404,843.08 
750,000.00 
1,904,913.89 


« 1,253,367.64 
— Writing— 
Fire Tornado 
Sprinkler Leakage 


Rents Use and Occupancy 


-| partment, an appropriation providing that 





houses or piled in the open, creates a 
pronounced hazard for which a charge 
of from 25 cents to:1 percent upon exist- 
ing rates, it is suggested, should be en- 
forced. 





Cottonseed Products Burns Again 


LOUISVILLE, KY., June 17—Another 
fire at the plant of the Cottonseed Pro- 
ducts Co., Louisville, during the week, 
reduced to ashes the last of the remain- 
ing frame warehouses, leaving only the 
main plant and a small shed. This is 
held up to prove the contentions of the 
actuarial bureau, which held that the 
original fire was due to spontaneous 
combustion. Southern men who have had 
experience with such products are of the 
opinion that the fire was not due to this 
source. The Bureau expects to get out 
a supplementary bulletin to prove its 
contentions. 





Southern Managers Named 


NEW YORK, June 18.—Fred S. James 
& Co., United States managers of the 
Urbaine Fire of Paris, have appointed 
Ellis & Powers of New Orleans managers 
of the southern department for the com- 
pany. 





Virginia Notes 


A special commission has been ap- 
pointed to revise the building code in 
Richmond, Va. The present code was 
adopted in 1906. ‘The commission, con- 
sisting of the city building inspector, two 
building contractors and two architects 
are charged with the duty of drafting a 
new code designed to be more in keeping 
with up-to-date structural and building 
methods. 

Richmond, Va., will expend $148,000 for 
the complete motorization of its fire de- 


amount having been voted by council. 
Mayor Ainslie last week signed the reso- 
lution calling for the appropriation, thus 
removing the last obstacle in the way. 
Director + of Public Safety Myers has given 
assurance that a motorized fire aepart- 
ment will effect the city an annual saving 
of $35,000 in maintenance of the depart- 
ment. 








PACIFIC COAST FIELD 


























Cincinnati Underwriters 
121 East 3rd St., CINCINNATI, O. 


Eureka F. & M. Ins. Co. Security Ins. Co. 
Organized 1864 


Organized 1881 





COMBINED STATEMENT 


- - o $250,000.00 
yer ‘ - - - - 959,818.90 
Surplus to Policy Holders 631,728.12 





F A. ROTHIER, Prest. 
ADAM BENUS, Sec 
F. C. BAR RTON, “Asst. Secy. 
R. B. HEATON, State Agt. 








WHEELING FIRE 
INSURANCE COMPANY 
OF WHEELING, W. VA. 
Organized in 1867 
Cash Capital $200,000 
Assets $624,780 Net Surpius $151,269 
WM. F. STIFEL, Pres. 

F. — O. &. STRAUCH, 


Asst. Secy. 
wil, ¥. she i tgs Supt. of Agencies 
EELER 


714 PEP. ..7 de Cleveland, Ohio 
Special Agent for Ohio, Indiana and Penna. 
Herrick & Auerbach, Managers 
Western Department 
Insurance Exchange Bldg., Chicago, Ill. 








Established 1895 
INSURANCE AND INVESTMENTS 


Topeka, Kansas 
GENERAL AGENTS and MANAGERS 


in Kansas, Oklahoma, Colorado, oo 
Iowa and N i ing 





companies with assets of over 
$34,000,000.00, 
writing Fire, Tornado, Hail and Livestock. 
Six Specia! Agents. 
Over seven hundred Local Agents. 





Elmer F. Bagley & Co. | 


Law Is Constitutional 


SAN FRANCISCO, CAL., June 19.—The 
resident agents law passed by the 
Alaska legislature this year has been 
keld unconstitutional by the attorney- 
general of the territory, thus relieving 
fire companies of considerable worry over 
the effects of the act on a large volume 
cof Alaska business that is handled 
through brokers at San Francisco, Seat- 
tle and other coast cities. 





Central Fire Office in California 


SAN FRANCISCO, CAL., June 18.—The 
Central Fire office of New York is ex- 
tending its operations to the Pacific Coast 
and has organized the Central Fire office 
of California, to act as general agency 
for the American Equitable of New York, 
Millers National and Lumber Men’s Mu- 
tual. The two latter companies are al- 
ready operating in the state under the 
J. H. Richards general agency of San 
Francisco, which will be merged with 
the Central Fire office, Mr. Richards be- 
coming vice-president. 





New York advices state that the Im- 
porters & Exporters Insurance Company 
of that city will shortly apply for admis- 
sion to California. The company pre- 
viously confined its operations to marine 
insurance lines, but on June com- 
menced writing fire insurance and on 
June 15 entered the automobile insur- 
ance field 


Figures on Arson 


The records of the committee on in- 
cendiarism, National Board of Fire Un- 





derwriters, show that 441 persons were 
convicted last year of arson. 

Motives which actuated the fires for 
which these convictions were obtained 
were subdivided as follows: Revenge, 
87; pyromania and other forms of insan- 
ity, 156; concealing crime, 26; defrauding 
the insurer, 172. It is stated the list does 
not include juvenile court cases covering 
fires set by minors. 

The committee: points out that more 
fires are set to conceal crime than is 
indicated by the number of convictions 
obtained showing that motive, owing to 
the fact that it is usually easier to con- 











vict a man for the crime he sought to 











Mr. Insurance Man: 


OULDN’T you rather put 

your clients in touch with 
something that reduces fire losses 
to a minimum, than to pay big 
claims? 


Of course you would, and if you'll 
let us send you ‘60 Seconds—and 
Out”, the fascinating story of 
fire’s greatest enemy, you will see 
for yourself how 


ne 
yeroain 


Fire’s Mightiest Foe 


‘al 





has completely smothered huge, 
seething masses of burning in- 
flammables in Jess than a minute. 
How it has quickly stamped out 
dangerous fires before serious 
damage could be done. 


Foamite Firefoam is not just an- 
other chemical extinguisher. Its 
principle is entirely different from 
all others. 


Write today, and let our Engineering 
Department give you full particulars. 


FOAMITE FIREFOAM COMPANY 


806 FIFTH AVENUE BLDG, NEW YORK 








conceal than it is to convict for arson. 
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NATIONAL SECURITY FIRE INSURANCE COMPANY 


Western Reliable 
Prompt Progressive Service 


A Useful and Desirable Agency Company 


Conservative 


Agents wanted in Iowa, Kansas, Colorado, Wyoming and Nebraska 
T. M. AVERILL, Special Agent 
JEFFERSON, IOWA 


Home Office: 1406 Farnham St. - - Omaha, Nebraska 











ARIZONA 
FIRE INSURANCE COMPANYS 


PHOENIX, ARIZONA 


CENTRAL DEPARTMENT 
COVERING 


ILLINOIS—OHIO—INDIANA 
WISCONSIN — MICHIGAN 


CAPITAL 
CHAS. P. HALL 


$200,000.00 ne ali: an 


EDGAR M. DAVIS 


VICE-PRESIDENT AND 
) GENERAL MANAGER 


|/2019 INSURANCE EXCHANGE 
CHICAGO 




















Nearly Fifty Years of success under same managemen? 


INCORPORATED 1876 


THE OHIO MUTUAL FIRE INSURANCE CO. 


Total Cash Assets $300,319.63 SALEM, OHIO Net Cash Surplus $221,123.76 
Losses Paid Since Organization, $1,252,848.24 


J.R. VERNON, President J. AMBLER, Secretary 











AUTO-OWNERS INSURANCE COMPANY 
LANSING - - MICHIGAN 


Live Agents Wanted where not represented 
Most protection offered by any Company in Michigan 


V.V. MOULTON, Sec’y., F. P. WRIGHT and F. A. WALL, Field Supt’s. 
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Fire Insurance Company, of Davenport, Ia. 
CASH CAPITAL $200,000 


This Company has had 36 years of successful business experience, and is now doing business in 
Iowa, Illincis, Wisconsin, Ohio and Indiana. Itis a good company for the agent, because in addition to 
a general business, it accepts practically all classes of farm risks. 


We want agents in the above states, and would appreciate 
hearing from agents desiring to represent us. 


JAMES W. BOLLINGER, Pres. E, E. SOENKE, Secy. 

















Iowa National Fire Ins. Co. 


Des Moines, 


FIRE-- LIGHTNING--TORNADO and 
AUTOMOBILE INSURANCE 


An IOWA Company For IOWA Business 
IOWA Agents wanted 
JOHN L. BLEAKLY, President 


FRANK L. MINER, Vice-President C. M. SPENCER, Secretary 
C S. VANCE, Second Vice-President FR/.NK P. FLYNN, Treasurer 























' written business in Maine, Massachus- 
 etts and Connecticut and collected from 











Exceptional facilities for handling Surples and difficult 
lines and unusual forms of insurance in best American 
and Foreign companies and at Lloyds, London, 
RE-INSURANCE CONTRACTS DRAWN AND PLACED. 
YOUR BUSINESS SOLICITED; 
PROMPT ATTENTION 
F. R. THOMPSON 


Insurance Exchange, 


SURPLUS 
LINES aNp 
FLOATERS Chlengn, It 








HAWKEYE SECURITIES FIRE 
—_ 


FIRE, TORNADO, HAIL AND AUTOMOBILE, 
Applicants for agencies address Home Office, Masonic Temple, Des Moines, la. 























NEWS FROM EASTERN FIELD 











Le 
JENNESS’ CHOICE FORESEEN 


Rochester Department Manager Takes 
Secretaryship—Believed Dye Will 
Be Advanced as Successor 





NEW YORK, June 18.—When Frank 
W. jenness, manager of the Rochester 
Department of the Great American, in 
response to repeated urging trom com- 
pany officials, expressed a willingness 
to accept the secretaryship of the Un- 
derwriters Association ot New York, 
State, his election to the responsible 
oftice was a foregone conclusion; hence 
no surprise was telt when the associa- 
tion members at their regular meeting 
at Syracuse on Tuesday, endorsing the 
previous action of the executive com- 
mittee, voted to call Mr. Jenness to the 
position vacant since the retirement 
several weeks ago of Ralph G. Potter. 
Mr. Jenness is one of the veteran un- 
derwriters of the Empire State and was 
secretary of the state organization for 
four years prior to 1911. Because of 
his intimate acquaintance with field 
conditions, Mr. Jenness has been al- 
most continuously a member of the 
New York State Committee of the 
Eastern Union. 

The question of Mr. Jenness’ suc- 
cessor with the Great American has 
not yet been determined, but there is 
little doubt J. W. Dye, at present and 
for some years assistant manager of 
the Rochester Department, will be ad- 
vanced to the managership. Mr. Dye, 
like Mr. Jenness, is a graduate of the 
field, having traveled Ohio for his 
present company for fully thirty years. 
He is a notably strong underwriter, 
and what is of almost equal importance, 
a man of rare tact. 


OHIO FARMERS WILL REENTER 





Company Has Reinsured Present New 
England Business But Will Make 
New Connections 





BOSTON, MASS., June 17—The 
Ohio Farmers, which entered the New 
England territory’ about a year ago, 
appointing a general agent aud within 
two weeks announcing connections 
with a leading Boston agency for Mass- 
achusetts business, has reinsured its 
entire New England business in the 
National Liberty. The company has 


ithese states, in 1918, about $200,000, 
with losses of less than $60,000. It is 
understood the company will reenter 
the field within the near future under 
different conditions and connections. 





New Manager on World Tour 


NEW YORK, June 17—Word has been 
: received from New Zealand that James 

Buttle, general manager of the New Zea- 
land, who has been in the service of the 
company for over forty years and has 
been mainly responsible for the great 
success which it has attained, seeks re- 
lief from the responsibilities of his office. 
Mr. Buttle will.retire on Nov. 30, the end 
of the company’s financial year. Her- 
bert P. Kissling, at present manager at 
the Auckland branch, will succeed, but 
before taking office will endeavor to 
become fully acquainted with representa- 
tives of the New Zealand at the principal 
world centers. He will arrive in New 
York, via Panama, in a few days, and 
will be met here by Mr. Kempthorne, 
United States manager for the company, 
and by W. M. Speyer of San Francisco, 
its manager om the Pacific Coast. From 
New York, Mr. Kissling will sail for 
London. 





Agents Held “Productive” 


BOSTON, June 16.—The Boston Central 
Labor Union has formally decided, after 
lengthy debate, that insurance agents 
are “engaged in productive work” and 











a charter from the American Federation 
of Labor. A resolution, asking for the 
privilege of becoming unionized under 
the A. F. of L., was presented to the 
Boston Central Labor Union Sunday by 
insurance agents. Members of the union 
opposed the resolution on the ground 
that the A. F. of L. had consistently 
refused a charter to insurance agents 
on the ground that they are unproduc- 
tive, while members in favor pointed out 
that unions of employes less productive 
than insurance agents have charters, 
The resolution declares that in the 
“work or fight” order insurance agents 
were included among the essential occu- 
pations. The resolution was adopted. 


Beach Gets First Reinsurance 


Goodwin Beach of Hartford, Conn., and 
a few of his associates by bidding 
$785,000 secured 4,505 out of a total 
5000 shares of the capital stock of the 
First Reinsurance Company at the 
auction sale held by the alien property 
custodian of Hartford last week. 





Phillips Corrects Article 


To the Editor—On page 18 in the May 
8 issue of your paper reference is made 
to certain matters which: came before 
the Factory Insurance Association at its 
annual meeting and inasmuch as the re- 
port made by your representative gave 
indication of misunderstanding on his 
part, we desire to make certain correc- 
tions. : 

The article referred to says: “The fire 
in question cost the companies involved 
close to $500,000, the offices paying not 
only a total loss under their policies, but 
the expense of maintaining firemen called 
from Glens Falls, Saratoga and else- 
where to aid in fighting the flames. These 
men were in Moreau for three days and 
the cost of housing them was promptly 
charged to the insurance companies. Why 
the bill was not met by the municipality 
is one of the perplexing questions that 
will likely remain forever unsolved.” 

We beg to state that the companies 
did not pay a total loss under the policies 
nor did they allow the expenses of main- 
taining firemen called from Glens Falls 
and elsewhere to aid in fighting the 
flames. 

In your report you further state: “A 
resolution offered at the meeting that 
found instant support was that calling 
for a simplification and unification of in- 
spection reports from the various large 
risk inspection bureaus throughout the 
country.” 

In reference to the above we beg to 
state that no mention was made by the 
manager in his report regarding inspec- 
tion reports, nor was the subject dis- 
cussed at the meeting. Hence, reference 
te complaints against reports of other 
bureaus was entirely out of place for the 
subject was not touched upon. 

H. L. PHILLIPS, 
Manager Factory Insurance Association. 


Brokers Lose Again 


NEW YORK, June 18.—The court con- 
firms the verdict of $350,000 awarded by 
a jury to the Manufacturers & Motors 
Dealers Underwriters, Incorporated, in 
its action for damages against the Fire 
Brokers Association and individuals con- 
nected therewith. An appeal from the 
court’s decree will be taken to a higher 
tribunal, and doubtless eminent counsel 
engaged to argue the case for the peti- 
tioners. 


“Insurance Night” Big Night 


BOSTON, June 13.—What was probably 
the largest social gathering of men and 
women connected with the insurance 
business ever held in Boston marked the 
“Insurance Night” at The Pops tonight, 
when the Insurance Society of Massa- 
chusetts was host and more than 2,500 
sat at the tables or in the galleries and 
listened to the music of the Boston Sym- 
phony Orchestra. It was a_ sociable 
crowd and company officials, agency 
heads and employes all mingled over 
the ices and the punches and had a 
merry time. Special songs were injected 
into the program and officers of the 
society were warmly congratulated on 
the success of the first insurance night 
at The Pops. The committee in charge 
was President Frederick M. Salles, Jr. 





that as such they are entitled to secure 


Vice-President Charles E. Benton, Secre- 
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tary Wayne J. Worcester and Chairman 
Walter Dayton of the entertainment 
committee. 


Two Bills Passed 


HARRISBURG, PA., June 18.—Gover- 
nor William C. Sproul of Pennsylvania, 
has approved the bills reorganizing the 
Insurance Department by increasing sal- 
aries and the number of employes, es- 
pecially the examining staff, and also 
one to provide reserves for outstanding 
liability losses. 

The first bill provides a deputy com- 
missioner at $5,000 a year, one special 
deputy on liquidation at $2,400, a life 
actuary at $5,000; and thirty eight other 
clerks and employes. In addition the 
new law also authorizes the commission- 
er, to employ additional examiners, dep- 
uties or clerks at not more than $300 a 
month, while employed, if the occasion 
arises. 





Decision Favors Home 


NEW YORK CITY, June 18—A decis- 
ion has been handed down by the su- 
preme court denying the plea for the re- 
forming of the policy covering on goods 
in a warehouse where the numbered 
warehouse named was not the one in 
which the bulk of the goods were locat- 
ed. In rendering the decision in favor 
of the Home of New York the court 
said, “The policy as issued was the 
agreement on the part of the defendant 


and the only agreement that the defend-° 


ant made. It is idle to speculate as to 
whether such an agreement had been 
made which was different from the 
agreement as made the defendant would 
or would not have reinsured. It there- 
fore becomes immaterial whether the 
defendant had pleaded the loss of rein- 
surance. The general denial presented is 
sufficient defense.” 





Massachusetts Notes 


The American Merchant Marine has ap- 
plied for admission to Massachusetts and 
the firm of Dewick & Flanders is named 
as the Massachusetts representatives. 

The New England Exchange has gone 
on the summer schedule and will hold 
meetings but once a month until late 
in the fall. The next regular meeting 
will come on July 12. 

Three incendiary fires in two weeks 
and rumors of the starting up of an 
arson gang in Chelsea, Mass., are caus- 
ing anxiety to Boston underwriters. The 
National Board has been informed and it 
is expected strenuous efforts will be 
made to remedy conditions. 


Charles H. Post, United States man- 
ager of the Caledonian, has completed a 
week’s tour of New England agents of his 
company, with Special Agent R. R. Clark, 
to familiarize himself with newly devel- 
eped conditions in this field. 


No one from the insurance fraternity 
showed up at the state house the past 
week to oppose the bill for the consoli- 
dation of Massachusetts state depart- 
ments, which would combine the depart- 
ments of banking and insurance, with the 
— of insurance in a_ subsidiary 
rank, 

William B. Medlicott, one of the best 
known engineers in the New England 
field, having been three years with the 
New England Inspection Bureau, six 
years with the sprinklered risk depart- 
ment of the London Assurance and three 
years in the engineering department of 
the Continental and allied companies, has 
entered the offices of Potter & Watkins, 
Inc., to take charge of the engineering 
department of that concern. 


Pennsylvania Notes 


M. A. O’Neill succeeds Herbert C. Hays 
as Philadelphia representative of the 
Rhode Island of Providence. 

The Marquette National Fire of Chi- 
cago has discontinued the authority of 
A. M. Waldron to write for Philadelphia 
and vicinity. 





Boom in Riot Insurance 


There is a boom in Canada in riot and 
civil commotion insurance caused by the 
troubles in Winnipeg and similar trouble 
threatened in other large cities. Rates 
on riot insurance, usually twenty-five 
cents on $100, have trebled throughout 
Canada since May 27. 

The following companies have recently 
taken out licenses for explosion insur- 
ance, which includes riot and civil com- 
motion insurance: 

Great American, Fidelity-Phenix, Con- 


tinental, Providence Washington and 
Westchester. . 
Other companies transacting these 


classes of business at the present time 
are Home, Hartford Fire and Globe & 
Rutgers. 
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NEW AUTOMOBILE FIRE 
POLICY IS PROPOSED 


(CONTINUED FROM PAGE 4) 
its agents relating to the insurance de- 
scribed herein, and no officer, agent or 
ether representative of this company 
shall have power to waive any of the 
terms of this policy unless such waiver 
be written upon or attached hereto; nor 
shall any privilege or permission affect- 
ing the insurance under this policy exist 
or be claimed by the assured unless so 
written or attached. 
[Usual testatum clause.] 





Report on Indiana Reciprocal 


An examination of the State Automo- 
bile Insurance Association of Indianapo- 
lis, an interinsurance exchange, shows 
that on May 15 the concern had cash 
assets of $112,306, of which amount $7,731 
was for unpaid losses and claims, $65,192 
for unearned premium reserve and $8,035 
for liability loss reserves, leaving a sur- 
plus of $31,348.:' The association has 
about 10,000 outstanding policies cover- 
ing all manner of automobile hazards. 
Some are on the one and some on the 
three-year basis. 


Blything with National 


J. F. Blything has been appointed au- 
tcomobile adjuster of the western depart- 
ment of the National Fire of Hartford. 
Mr. Blything has been associated with 
the automobile industry almost since its 
inception and for the last 11 years as 
adjuster with Wagner & Glidden. 





Change Wisconsin Schedules 


The automobile committee of the Na- 
tional Workmen’s Compensation Bureau 
has revised certain automobile territo- 
ries in Wisconsin, effective for all poli- 
cies attaching on or after May 1, 1919. 
The towns named and territory surround- 
ing them take schedule No. 6: 

Eau Claire and territory in five-mile 
radius; Fond du Lac and nine town- 








ships; Green Bay and eight townships; 
Kenosha and two townships; La Crosse 
and seven townships; Madison and ten 
townships; Oshkosh and seven town- 
ships; Racine and ten townships; She- 
boygan and six townships; Superior and 
four townships. 


New Interinsurance in California 


LOS ANGELES, CALIF., June 17—The 
Motor Truck Club Indemnity Exchange 
of Los Angeles is the latest entry in the 
automobile interinsurance field in Cali- 
fornia. The concern proposes to write all 
classes of automobile insurance on com- 
mercial trucks. The exchange is to be 
operated by the Automobile Underwriters 
of Los Angeles, of which John J. Gilli- 
gan, well known local agent of that city, 
is president, and Harold D. Brown, sec- 
retary. 





New Reciprocal in Des Moines 

DES MOINES, IA., June 17—Another 
automobile insurance concern in Des 
Moines has just been formed. It’s the 
State Automobile Insurance Association, 
organized under the reciprocal insurance 
statute adopted by the last legislature. 
Officers are George Clayton, L. N. Cleve- 
land, C. S. McKee and A. B. Loranz, all 
former residents of Clarinda. Offices will 
be in Des Moines. 


WANT RIGHT FIELD 
VIEW OF BUREAUS 


(CONTINUED FROM PAGE 1) 


lieved he could say that they would 
try to bring it about. 


Take the Easy Way. 


The complaints of lack of coopera- 
tion come from field men taking the 
easy way of agreeing with the assured 
that his rate is unjust and assisting in 
“panning” the bureau, instead of taking 
the trouble to analyze conditions and 
show the assured why his rate is what 








it is. Another prolific source of com- 
plaints is the volunteer rater, either 
local agent, field man, or “special 
service” man. The volunteer rater,- in 
order to get a hearing, suggests to the 
property owner that his rate is too 
high, and that it can be reduced. Some- 
times it is too high, and some easy im- 
provements permit a reduction, but 
often the volunteer can find nothing 
and to save his face he raises a con- 
tention over the application of the 
schedule. 


Put Bureau in Proper Light 


The field men were asked to appre- 
ciate that the bureau is their bureau and 
to take the trouble to put it in a proper 
light on every occasion, instead of let- 
ting it rest under the burden of attacks 
or instigating such attacks. Much harm 
is done to the interests of insurance be- 
fore the public by encouragement of un- 
just criticism. 

The conference, however, took on a 
much broader aspect than the relations 
of field men to the bureau. The whole 
aspect of the relation of insurance to 
the public was considered. Mr. Carr in 
his brief talk touched on fundamentals. 
He said there must be more publicity 
and more open consideration of insur- 
ance problems. He said the public im- 
pression that insurance men were not 
interested in anything but the collection 
of premiums and payment of losses was 
true up to a short time ago. The broad 
view of insurance as a public service 
must be understood and lived up to. A 
practical illustration of the new spirit 
is in the cancellation of risks. The old 
way was for a field man to leave word 
with a iocal agent after an inspection 
that unless the assured put in a new 
chimney, for example, he would have 
to cancel the policy. The new way is to 
see the assured and show why he should 
replace the chimney. 


Insurance Claims Public Place 


Charles E. Sheldon, western manager 
of the American of Newark, in his talk 
referred to the expression of the presi- 
dent of the Chamber of Commerce of the 
United States to the effect that the great 
insurance interests had not stirred them- 
selves to cooperate with banking and in- 
dustrial institutions to bring about 2 
helpful and wise solution of the numer- 








Its Name Indicates Its Character. 


Operating Along Sound Lines. 


American National Fire Insurance 
Company 


Capital $500,000 


JOHN W. ZUBER, President 


Progressive, Yet Conservative. 


COLUMBUS, 
OHIO 


JOHN A. DODD, Secretary 
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PHILADELPHIA 


Men Who Know 


Applications for automobile insurance in the Insurance Company of North America 
are handled by men devoting all of each business day to this one line of insurance, men 
especially trained for the work and familiar with it in all its details and ramifications, 
men who know. Applications for automobile insurance in the Insurance Company of 
North America are handled intelligently. 


PLATT, YUNGMAN & COMPANY, General Agents 
400 Walnut Street, PHILADELPHIA, PA. 
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ous and vexing problems of the national 
business life. He said insurance men 


were quick to protest this reflection upon 
their patriotism and business sagacity. 
They went further and demanded ad- 
mittance to this great association of 
business men and such recognition as 
would not only enable them to defend 
their business from misunderstanding, 
but would ulso afford them an oppor- 
tunity to evidence their attitude toward 
the business life of the nation. 


Speakers on Program 


The speakers at the conference were 
Charles E. Sheldon, western manager of 
the American; George W. Cleveland, 
manager of the Michigan Inspection Bu- 
reau; W. T. Benallack, general agent 
Michigan Fire & Marine; B. E. Starr, 
special agent Boston and Old Colony; 
Cc. D. Livingston, state agent Royal Ex- 
change; Stuart Morgan, state agent 
Agricultural; M. M. Hawxhurst, state 
agent London Assurance; John H. Carr 
of Dugan & Carr, western general agents 
Hartford Fire; Neal Bassett, western 
manager Firemens of Newark; B. L. 
Hewett of Rawlings & Hewett, western 
managers of the Boston; Seymour Edger- 
ton, associated with Judge Thomas Bates 
in the Michigan suit over the sur- 
charge. 

One of the suggestions advanced by 
the field men was the appointment of 
a “floating” committee of field men to 
explain rate changes to the public, par- 
ticularly when towns are rerated. An- 
other was for closer acquaintance with 
the insurance commissioner. The matter 
ef keeping in touch with legislators 
through local agents in their home dis- 
tricts was urged as important. 


Told of Injunction Suit 


Mr. Edgerton taiked on the injunction 
suit restraining the repeal of the sur- 
charge in Michigan on order of Commis- 
sioner Ellsworth. In introducing him 
Mr. Tuttle explained that the surcharge 
yielded in 1918, according to National 
Board figures, $25,000,000, while the un- 
derwriting profit on the year was $7,000,- 
000. Therefore without the surcharge the 
companies would have lost $18,000,000. 
Mr. Edgerton said that the Michigan 
case was comparatively easy, because 
the figures demonstrated that without 
the surcharge the companies would have 
a very difficult problem to come out 
even in the state, to say nothing of the 
profits which the business is entitled to. 

The new bill to reject the surcharge by 
legislative action will not seriously af- 


fect the situation, according to Mr. 
Edgerton. The United States Supreme 
Court has declared insurance is im- 


pressed with a public interest, and no 
law can require a business to be operated 
at a loss. 
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WILL SPECIALIZE ON HOGS 


E. H. Riddle Organizes Third Company 
of This Character in Chicago— 
Cholera Is Factor 





The Illinois Live Stock Indemnity 
which is being organized at Chicago 
expects to be able to start doing busi- 
ness some time the coming summer. 
Stock sales have ben held up by the 
Victory loan, but the organizers of the 
company think that they will be able to 
secure enough capital during the next 
few weeks. This company will special- 
ize on writing hogs and is the third 
company of this nature to be organized. 
E. H. Riddle, who is the chief factor 
in the organization, has had wide ex- 
perience in this field, having .been in- 
strumental in the organization of the 
Farmers’ Live Stock and the National 
Live Stock of Des Moines, which are 
the only companies writing hogs at 
present. The two Des Moines com- 
panies paid dividends the first year 
which proves that there is money in 
this class of business, provided that it 
is conducted properly. 


Will Write All Live Stock 


The new company will write all live 
stock, but will make a specialty of writ- 
ing hogs. Live stock companies have 
de clined to write this class of risks, but 
the great increase in the price of hogs 
has convinced Mr. Riddle that farmers 
now have enough money invested to 
make such a proposition interesting. A 
few days ago an Indiana newspaper ran 








an item telling of two large sides of 
bacon which sold for $57. Several years 
ago one could buy a fairly good horse 
for less than $100. 


Cholera Must Be Considered 


Mr. Riddle states that hog cholera 
will be a potent factor in this end of 
the business. A careful study of the 
situation, however, shows that this 
malady hits certain localities. While 
there will be a heavy loss in the com- 
munities where the disease breaks out 
many other sections will not suffer. A 
wide distribution of risks will make up 
for any heavy losses that may be sus- 
tained in any one section. The com- 
pany will endeavor to distribute its 
risks over a wide territory just as the 
fire insurance companies are doing. Mr. 
Riddle says that hog cholera will make 
it impossible for a small mutual com- 
pany which operates only in one county 
to do business. A local epidemic of 
cholera would wipe all such companies 
out just as the Chicago fire forced 
many. local companies to the wall. 

Rates will be determined by the age 
of the animal insured and the weight 
and value of the hog will determine the 
value if it should die. 


Live Stock Companies 


Question.—Will you please do me the 
favor of advising me as to the various 
companies writing live stock insurance? 

Answer.—The leading live stock in- 
surance companies include the follow- 
ing: Capital Live Stock, Insurance 
Exchange Bldg., Chicago, Ill.; Western 
Live Stock, Peoria, Ill.; National Live 












HOTEL FoNTENELLE 


H. EDGAR GREGORY, Manager 


330 Rooms—330 Baths 


One person - - + « 
Two persons - - 


OMAHA, NEB. 
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RATES 
$2.50 
$3.50—$7.00 


Stock, Des Moines, Ia.; Kaskaskia Live 

Stock Ins., Shelbyville, Ill.; Nebraska 

Live Stock Co., Omaha, Nebr.; Far- 

mers & Breeders Live Stock, Danville, 

a ——— Live Stock, Saginaw, 
ich. 





Hartt Joins American Live Stock 

Andrew Hartt has joined the staff of 
the American Live Stock of Omaha, Neb. 
Mr. Hartt went to Omaha eight years ago 
and helped organize the Nebraska Manu- 
facturers Casualty Association and was 
its manager until its merger with the 
Millers Mutual of Chicago. For the past 
two years Mr. Hartt has been manager 
of the western division of the Millers 
Mutual, with headquarters at Omaha, 


Mauger With the Hartford 
S. C. Mauger has been appointed spe- 
cial agent for the Hartford Live Stock 
in Ohio under T. M. Harkness, state 
agent, with headquarters at Columbus. 


Russell W. Gentzler, after one year’s 
service in France, has returned to Omaha, 
Neb., and accepted a position in the ex- 
ecutive department of the American Live- 
stock of Omaha. 


POINTERS 


INSUKANCE ON FISH NETS SET 

OUT TO DRY 

Question—Can you tell me a com- 
pany that will carry fire insurance on 
fish nets while in a grass field (the 
nets are dipped in tar preparation and 
taken to these grass fields and spread 
out to dry). 

Answer—Companies regard the writ- 
ing of this class of business as hazard- 
ous, and are not inclined to look with 
favor with offerings of this sort. No 
company would write a line of this 
kind unless an agent were sending in 
a good volume of other business. In 
other words, it is looked upon as 
merely an accommodation line and 
would not be written unless pressure 
were brought to bear by the agent, or 
unless it could be shown that in the 
writing of this business other more 
desirable lines would be secured. For 
instance, if a good sized fishery estab- 
lishment moved into town and by the 
writing of the nets the agent could se- 
cure some desirable line on the fishery 
plant the business might be written. 
As a single proposition, it would prob- 
ably not be considered by any com- 
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NEBRASKA LIVE STOCK INSURANCE COMPANY 








Authorized Capital and Surplus 


$1,000,000.00 





KEELINE BUILDING, OMAHA, NEBRASKA 


W. B. HOWARD, Potion and General Manager 
CAPT. CARL F. SWANLAND, Secretary 
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Excellent opportunity for good live agents. 


Communicate with the Home Office 





THE KASKASKIA LIVE 
Home Office: - - 





The Best Field in the Insurance Business 


Today is Live Stock Insurance 
We want good men who work among farmers and stockmen to communicate with us 


Territory in Ohio, Indiana, Illinois, Michigan, Minnesota and Oklahoma 


INCORPORATED 


STOCK INSURANCE CO. 
- Shelbyville, Illinois 

















Farmers and Breeders Live 


Stock Insurance Company 
DANVILLE, ILLINOIS 








T. A. HOSKINS, President 
JOSEPHUS) MEITZLER, Secretary 








Insurance Agents, investigate our blanket policy. 
Our contracts are pleasing to our agents as well as 
our policy holders. 




















PEORIA, ILL. 


Western Live Stock Insurance Company 
CLIFFORD IRELAND, Pres. 


Maine, Massachusetts, Connecticut, Rhode Island, Pennsylvia, North Carolina, South Carolina, Ohio, Indiana, Illinois, Wisconsin, lowa, Kansas, Texas, Missouri, Tennessee 


BERT BUCKLEY, Secretary 














Michigan Livestock Insurance Co. 
SAGINAW, MICHIGAN 


COLON C. LILLIE, President and Superintendent of A 
HARMON J. WELLS. Secretary and General Manager 


Organized. owned and managed by Michigan men. Backed by 
the substantial interests of Michigan. 
and owners of livestock against death from any cause. 


AGENTS WANTED { 


Insuring Michigan farmers 
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FOREIGN BRANCHES 
SCARCELY FEASIBLE 


SGM 0 7 ™ 


Surety Companies Can, However, 
Care for Needs of Exporters in 
Foreign Countries 


WORKING THROUGH BANKS 





Not in Position to Bond Foreigners 
Where They Do Not Have 
Credit Data 





NEW YORK, June 17.—Many of our 
home manufacturers, awake to the op- 
portunities now offered for the sale of 
American goods in foreign countries, 
particularly in the republics of South 
America, are anxious to extend their 
business in such directions and are 
planning to that end. 

At the most recent meeting of the 
Chamber of Commerce of New York, 
the suggestion was made that, if pro- 
curable, insurance be had against the 
rejection of goods by a foreign cus- 
tomer, once a sale be effected. The 
matter was referred to the committee 
on insurance of the organization to be 
studied in detail; the findings of the 
committee to be reported at the next 
gathering of the parent body. 


Guarantee of Sale Impossible 


In effect, what is wanted by the man- 
ufacturers and merchants, is a guaran- 
tee of sale; a hazard no insurance com- 
pany is ‘prepared to accept. The 
unlikelihood of securing any such as- 
surance from a reliable institution has 
likely been borne in upon the Chamber 
of Commerce representatives, for thus 
far, no one has interviewed the insur- 
ance companies upon the proposition. 

Inquiry has frequently been made as 
to why the great American surety writ- 
ing companies, so eager for business 
at home and so skillful in devising 
forms of protection to meet the mul- 
tiplying needs of our people, do not 
extend their operations into South 
America, so promising a field for gen- 
eral business development? The answer 
is that in Brazil, Argentina and the 
other countries south, where contract, 
judicial, administrators and _ fidelity 
bonds are called for, about as they are 
in the United States, such security is 
furnished either by individuals, or by 
banking institutions, which latter, 
though charging a small fee for the 
service, yet require a 100 percent de- 
posit from clients, and hence assume 
no risk of loss. 


Experience of Other Countries 


But one foreign surety corporation— 
a British office—is represented in South 
America and it does a very restricted 
business. There are no domestic insti- 
tutions, although Brazil, Chile, Uru- 
guay and other Republics each boast 
several successful fire and life compan- 
ies. 

While the charters of several of the 
Scandinavian companies permit transact- 
ing surety and fidelity lines in South 
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CASUALTY AND SURETY 





America, none has taken advantage of 
the privilege, each restricting opera- 
tions to fire and (or) marine business. 

It is argued by American company 
men that the cost of maintaining 
branch offices in foreign fields and em- 
ploying capable underwriting. talent, 
would be out of proportion to the pre- 
mium income procurable, and to at- 
tempt to write through agencies merely 
would be suicidal. 

The only feasible means of getting 
such business would be through treaties 
with native companies, or by operating 
through subsidiary institutions, which 
latter practice may be followed by 
some of our offices in the near future. 
In this way, the standing of bond ap- 
plicants is gauged more accurately; na- 
tives familiar with the business cus- 
toms and standing of prospective 
insurants being far more competent to 
pass upon such risk than are those liv- 
ing at a distance, and wholly unac- 
quainted with local situations. Even 
the British, with their widely extended 
and long established branch banking 
system, yet find it necessary to main- 
tain connection with local financial 
houses in order to secure data essen- 
tial to the granting of safe credits. 


Letter to Trade Convention 


A short time ago, J. W. Mason, vice- 
president of the American Surety Com- 
pany, of New York, addressed a 
lengthy and highly instructive com- 
munication to all delegates in attend- 
ance upon the sixth annual convention 
of the National Foreign Trade Conven- 
tion at Chicago. 

After noting the various forms of 
bonds required of merchants and man- 
ufacturers doing business abroad, Mr. 
Mason outlined in the subjoined lan- 
guage, how such protection may be 
had: 

“Just as in any ordinary line, foreign 
business may be _ transacted either 
through representatives located abroad 
or through export houses, so in the case 
of suretyship, the surety company may 
establish itself abroad or may arrange 
for a correspondent. In view of the very 
large expense involved in establishing 
even one branch abroad, this company 
has deemed it best to arrange for corre- 
spondents, and has arranged through one 
of the larger foreign banking houses so 
that upon the indemnity of. this company 
any bond required by the customers of 
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this company abroad will be furnished 
by the correspondent of that bank. 


Suretyship Is Credit Granting 


Suretyship is the granting of credit. 
Obviously, credit can only be granted by 
a person or company either acquainted 
with, or which can make itself ac- 
auainted with, those facts that establish 
the amount of credit to which the princi- 
pal in the bond is entitled. As to all prin- 
cipals located in this country, Canada or 
Mexico, this company is in a position 
to obtain information to judge as to the 
credit to which any proposed principal 
is entitled. Obviously, it cannot do so 
as to most principals located abroad. It 
is probably equally true that those in a 
position to execute surety bonds abroad 
cannot intelligently pass upon the credit 
to which the average American individ- 
ual or corporation is entitled. It has, 
therefore, been arranged, through the 
foreign banking house above referred to, 
that when any American (including any 
Canadian or Mexican) desires a bond 
elsewhere in the world, the American 
Surety Company will, upon being satis- 
fied that the bond may properly be exe- 
cuted, request the said foreign banking 
corporation to have the same executed by 
its correspondent at the point where the 
bond is desired—this company guaran- 
teeing said correspondent against any 
loss and retaining the larger part of the 
premium. 

Bonding of Foreigners 

On the other hand, should any for- 
eigner require a bond to be delivered in 
the United States, Canada or Mexico and 
the correspondent located at the point 
where such foreigner resides is willing 
to indemnify through the international 
bank referred to the American Surety 
Company, that company will execute the 
bond for a minor portion of the premium. 
In this way credit is extended and the 
risk carried by a surety located at the 
point where the principal resides, and 
which is able to secure itself satisfac- 
torily, while the service is rendered by a 
surety competent to render it at the point 
where the bond is desired. 

“In the case of fidelity insurance, how- 
ever, as a rule the American Surety Com- 
pany will execute the bond regardless of 
whether the principal or obligee or both 
are located here or abroad.” 


Increases Capital 
GALVESTON, TEX., May 17—The 
American Indemnity of Galveston has 
filed an amendment to its charter increas- 
ing its capital stock from $500,000 to 
$600,000. 








GENERAL ACCIDENT 


Fire and Life 


ASSURANCE CORPORATION, Ltd. 


General Building, Philadelphia 
Begs to announce 


Marked Reductions in Automobile Rates 


Agents and Brokers may promote their own and their clients’ interests 
by consulting the Corporation’s General Agents. 


Meeker-Magner Co., H. C. Borhus, T. Grant Slaughter 
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Minneapolis, Minn. Louisville, Ky. 
The Roberts Co., eG Co. H. S. Konan 
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Milwaukee, Wis. “Gacceak Ohio. St. Paul, Minn. 
Ww. E. B H. H. Neale & Co., ae ency, 
Sed Indiana Trust Bldg., Empire Bldg., Globe B nomen 
‘Indianapolis, Ind. Detroit, ich. St. Paul, 
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Accident Prevention Assumes Im- 
portant Place—War Teaches 
Lesson of Conservation 





NEEDS CONTINUOUS WORK 


Flood of Propaganda and Frequent 
Stirring Up Necessary for 
Effective Work 





NEW YORK, June 17.—Safety first 
work has undoubtedly assumed an im- 
portant place in the industrial world 
and this, together with the lessons that 
have been taught during the war, will 
operate to reduce compensation and 
employers’ liability losses during 1919. 
While the war was on and there was 
an acute shortage of help, employers 
had illustrated very clearly the value of 
conserving man power. Anything that 
assisted in reducing the accident fre- 
quency and severity during the period 
of big production was welcomed by the 
factory owner. The impression made 
will have a beneficial effect on the loss 
ratio this year. Workmen’s compensa- 
tion companies are looking forward to 
a reduction in claims. In the first 
place, the inexperienced worker will be 
replaced by the man who is thoroughly 
familiar with his job. In addition to 
this, women workers will be very 
largely taken out of hazardous occupa- 
tions and the speeding up process, the 
feverish haste in producing goods, will 
not be necessary. These three factors 
were the heaviest contributors to the 
losses last year and with a gradual re- 
turn to normal and the elimination of 
the chief hazards, there is every reason 
to anticipate a falling off in losses. 


Lack of Guards Costly 


” The figures of any big writing com- 
pany will show that 25 percent of the 
industrial losses are due to the absence 
of guards and protectors for machinery 
and the other 75 percent are due to 
carelessness. However, the 25 percent 
due to unguarded machinery represents 
over 50 percent of the actual cash paid 
out by the companies. In other words, 
the losses due to exposed machinery 
and the lack of safety appliances are of 
a severe nature, while those due to 
carelessness are the minor accidents, 
bruises, cuts, etc. Hence in safety work, 
the equipping of the machines is of 
prime consequence. No amount of 
safety first propaganda will protect the 
employe completely who is constantly 
forced to work with dangerous ma- 
chinery. The machinery must first be 
safeguarded and then the remainder of 
the safety first program carried out. 
Change Class of Inspectors 


Companies are gradually coming to 
understand that the right kind of in- 
spectors must be sent out to convert 
factory owners to the value of the 
safety first movement. Some compa- 

(CONTINUED ON PAGE 24) 
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COMPENSATIONISHOULD 
NOT TAKE FULL TIME 


Danger of State iaheiny Should 
Be Considered by Cas- 
ualty Salesmen 


SMALLER LINES PAY WELL 





Competition Is Less Keen and Clerical 
Work and Adjustments Are 
More Simple 





HARTIFORD, June 17.— 
James H. secretary of the 
Travelers Indemnity, believes that this 
commence to 


CONN., 
Coburn, 
year local agents will 
take an added interest in the casualty 
lines. It is quite apparent, 
Mr. Coburn says, to any insurance man, 
with the 
states there is a 


side now 


who is familiar trend of the 
times, that in 
strong possibility of the state launch- 
ing 


many 


into the workmen’s compensation 
ibusiness, and in some states this has 
already been done. Many state gov- 
ernments seem to regard compensation 
ansurance as a semipublic proposition, 
and there is a tendency on the part of 
State legislators to attempt to create a 
tate monopoly. 


Collateral Sidelines 


Where such a condition threatens, 
local agents are beginning to turn their 
attention to the collateral sidelines. 
They see that it is a dangerous thing 
to build up and devote their entire at- 
tention to a branch of the business that 
may be swept away from them upon 
very short notice. Even where there 
is no danger of the state getting into 
the compensation business agents are 
beginning to realize that it is not wise 
to put all of their eggs in one basket. 
A diversified business is best, for a 
number of reasons. In the first place, 
the sale of many forms of indemnity 
brings the local agent in contact with 
a widened circle of policyholders. Many 
points of contact are established. A 
larger circle of business friends is built 


up. The local agency that grows, 
grows only as new accounts are se- 
cured. 


Dollars and Cents 


For the agent who likes to place it 
on a dollars and cents basis, there is an 
argument. Suppose an agent gets a 
workmen’s compensation commission 
amounting to $4,000 or $5,000. He has 
only begun to render the service that 
is necessary in the handling of work- 
men’s compensation business, He will 
be called upon many times during the 
year to settle losses and counsel with 
the assured. He will have to give a 
great deal of his time and thought in 
return for the commission. 

There {s a great deal of clerical work 
connected with the handling of com- 
pensation business. On the other hand, 
if he writes a burglary policy, accident 
and health policy, plate glass policy, or 
other of the smaller lines, once fhe 
business is on the books there is no 
further call upon the agent, unless a 
loss occurs, and where a claim is filed 
the adjustment is a comparatively sim- 
ple matter. 


Commissions Higher 


In addition to this, the commissions 
on the miscellaneous lines are much 
higher than those patd for compensa- 
tion business. Twenty-five and 30 per- 
cent are not at all out of the ordinary 
for the smaller lines, and this means a 
handsome profit for the agent handling 
the miscellaneous business. 

Where a big piece of business is writ- 
ten there is constant pressure being 
brought to bear on the assured by rival 


x 


mn 


agencies. The size of the premium at- 
tracts and other agents in the town are 
constantly striving to submit a propo- 
sition that will swing the business their 
way. No such rivalry occurs with the 
smaller lines. The premiums are not 
large enough to invite a raid on the 
business from other agencies, and even 
if a little business is lost here and there 
it does not make much of a dent in the 
total account for the year. On the 
other hand, when a big compensation 
or contract bond premium goes off the 
books, it is a serious matter for the 
local agent, who really loses a very 
substantial portion of his yearly in- 
come, as the result of the failure to 
renew. 

An agent who makes a serious cam- 
paign for steam boiler insurance, plate 


burglary, fidelity, and a few other cas- 
ualty sidelines, the premiums on which 
are comparatively small, will find him- 
self almost without competition. 

Not Pick Ups 


Few agents have ever regarded the 
casualty sidelines as anything but 
“pick-ups” and not branches of the 
business to be taken seriously or to 
which time may profitably be devoted. 
There has been a tendency to follow 
the line of least resistance and gravi- 
tate towards the large premiums. This 
operates against a wide distribution of 
the business and concentrates the pre- 
miums into a relatively small number 
of policyholders. When unfavorable 
circumstances arise, an agent who has 
pursued this policy will find himself un- 
fortified and unprepared, and not ready 





glass, accident and health, automobile, 





to meet the changed conditions. 





FEATURES OF THE POSITION BOND 








HERE are different opinions ex- 
pressed among surety men as to 

the desirability of the new fidelity 
policy issued by some companies known 
as the “position form.” Under this 
policy each position is bonded for a 
specific amount rather than the indi- 
vidual. No investigation is hence made 
of individuals. Many employers not 
only appreciate the indemnity under a 
fidelity bond, but they also desire the 
investigating service. Under modern 
methods companies do not wait to issue 
a bond until after the investigation is 
made, but will make the investigation 
as early as possible after the bond has 
been issued. Thus the employer is not 
put to any disadvantage in having to 
wait. 

a oe 

Although an employer may be fully 
indemnified in case of loss by an em- 
ployee who is bonded, yet employers 
in general dread to go through any 
loss experience on account of the ef- 
fect on other employes and the public 
at large. Customers or clients may get 
the idea that an employer is careless in 
his selection of help. Any embezzle- 
ment or wrong-doing on the part of an 
employe has its effect on the office or 
enterprise in which he is engaged. That 
is the reason why so many concerns 
attempt to avoid publicity in an event 
of this nature. It is worth consider- 
able, therefore, to an employer to have 
a surety company make its investiga- 
tion. If it finds anything wrong in the 
man, any grievous flaw or bad history 
that the employer has overlooked, he 
is the gainer by ascertaining this in- 
formation early in the period of em- 
ployment. 

* * * 

Many employers, however, desire 
the position bond because of less trou- 
ble involved. Most companies will 
issue such a bond in competition if 
necessary. Under the position bond 
the position itself is covered and no 
notice is necessary of any change in 
the occupant of that position need to 
be given to the surety company. No 
application is taken from an employe 
and no investigation is made of the in- 
dividual bonded. ‘Ehe surety does not 
even know the name of the person oc- 
cupying any particular position, nor 
does the occupant of the position know 
that he is banded. 

* * 

Surety companies can cite many cases 
where they have incurred losses under 
bonds before an investigation could be 
made. This shows the danger incurred 
in hiring new employes because some 
by design start their wrong doing at 
once and make a quick get-away. Many 
employers have found that the knowl- 
edge that they were bonded has a very 
strong influence when an employe at- 
tempts to use the employer’s funds. The 
moral effect is a good one, according to 
these employers. A strong impression 


is made on an employe when he is re- 
quired to fill out the blank and sign the 
application for a bond. Case after case 
has been reported where employers have 
been out of pocket because the employe 





embezzled an amount greater than the 


} penalty of the bond. To have the service 

of the surety company in the prosecu- 

tion work and hunting down the guilty 
is worth considerable. 
* . * 

Some employers have objected to the 

position form of bond on the ground 


that attached to the policy and made a 
part of it is a schedule of 13 or more 


separate statements which the employer 
is obliged to make concerning the du- 
ties, compensation, limitations of au- 
thority, ete., as to control of funds, sig- 
nature of checks, and so on. The truth- 
fulness of all these statements is made 
a warranty under the policy. Any devi- 
ation from any one of them would be a 
breach of warranty and might void the 
policy. This is perhaps the main objec- 
tion to the so-called position form of 
bond, 
* * * 

A surety official said that the position 
form of bond opens the way for a 
number of disputes. Suppose four book- 


keepers’ positions are named in the 
schedule. The employer may engage 
another bookkeeper. If a loss occurs 


and the employer has failed to notify 
the surety of the employment of a new 
bookkeeper there might be a question 
as to whether the loss was caused by an 
employe designated in the schedule or 
whether it occurred in a position not 
included in the schedule. Again suppose 
these four positions of the character 
named are covered in different amounts. 
If a loss occurs of a greater sum than 
the smallest penalty to which any one 
of the four positions is covered the ques- 
tion at once arises as to the amount for 
which the defaulter is bonded, that is, 
under which one of the designated posi- 
tions was the loss sustained? 
*. * * 


the so-called position form the 
annual salary of the permanent occu- 
pant is mentioned. The official quoted 
said that a dispute could easily arise 
if there had been a change in salary 
where an old employe is being retired. 
The employer has overlooked securing 
the consent of the surety. The younger 
employes may be hired at a much less 
salary. He may find that this salary is 
not sufficient to meet his needs. If the 
conditions had been presented to the 
surety company it probably would have 
declined to cover this position on 
‘the ground of insufficient compensation 
because it might increase temptation to 
misappropriate funds. If a loss occurs 
a company might stand on the terms of 
the contract and deny liability. 


Under 





London Guarantees Figures 

| An examination of the United States 
branch of the London Guarantee & Ac- 
cident has just been made by the New 
York insurance department, which shows 
that the company has surplus over all 
| liabilities of $1,682,484 and admitted as- 
sets of $12,046,060. Since the last ex- 
amination of the company its premium 
income has increased from $4,508,887 to 
$10,964,987. The entire business shows 
an increase of nearly 100 percent during 
the three years since the last examina- 
tion. In the gain and loss exhibit a gain 
from underwriting is shown of $827,425 
and a gain from investments of $695,435 
er a total gain from both sources of 
$1,522,860 during the period from Dec. 
31, 1915, to Dec. 31, 1918. During the 
same period a gain in surplus is shown 


| keep a steady 


SAFETY ENGINEER IS 
THE MAN OF THE HOUR 


(CONTINUED FROM PAGE 23) 


nies have been in the habit of employ- 
ing young men who, while equipped 
with an excellent technical training, 
were unable to meet factory owners, 
superintendents, engineers and foremen 
on common ground. Realizing this dis- 
advantage, companies have in more re- 
cent years been employing ex-mechan- 
ics, foremen and other shop workers 
who can approach the factory owner 
or superintendent on an equal level and 
“talk his own language.” Also, it has 
been found that the use of the word 
inspector has sometimes operated to a 
disadvantage. Many of the companies 
are substituting the words, safety engi- 
neer. Inspector carries with it the idea 
that the man with that title is iooking 
for mistakes, goes through a factory 
for the purpose of finding something 
wrong, and hence in many of the plants 
a man who carries the title of inspector 
is not a very welcome individual. On 
the other hand, safety engineer conveys 
the thought that the man with that title 
is on the ground primarily in the in- 
terest of the safety first movement. He 
gets a better reception and this title is 
more generally being adopted 


Inspections Induce Care 


One of the most important things in 
the organization of a separate safety 
first unit in a factory is the establish- 
ment of the inspection system. Where 
the workers in a plant know that the 
machinery and equipment are to undergo 
a regular inspection there is some in- 
centive for keeping things in the proper 
shape. On the other hand, where the 
men know that the manner in which 
the shop is run is not being closely su- 
pervised, there is likely to be a let-down 
in restrictions and a laxity that pro- 
motes carelessness. 

Companies which have organized big 
safety first departments, as they gather 
experience, are becoming convinced 
that the only effective work done is 
that which includes a very frequent 
stirring up of the safety first movement 
in a plant. Interest can quickly wane 
and while an industrial organization 
may become temporarily enthusiastic 
over accident prevention and the in- 
stallation of protective devices, if the 
employes are not kept on edge the 
movement is very likely to die out. Even 
though an employer has been thor- 
oughly converted to the wisdom to the 
safety first movement, the success or 
failure of the plan is after all in the 
hands of the employes. It is they who 
must be won over, and with whom the 
thorough and intensive cultivation work 
must be done. A few employes can do 
more to further the safety first move- 
ment in a plant than any amount of 
literature sent by the company, carrying 
the risk. Yet the literature does the 
converting, so that it is important to 
stream of safety first 
propaganda pouring into a factory. 

Development of Slogan 


It is interesting to observe the de- 
velopment of the safety first slogan. In 
the earlier days the companies counted 
it sufficient to post a sign up reading 
simply “Satety First.” This has now 
been amended in many factories to read 
“Safety First Pays,” with the word 
“Pays” in large letters. Underneath 
this appears “The employer, the em- 
ploye, the family, the nation.” It was 
not enough to simply place the words 
“Safety First” before a man. In one 
glance the reader must also get the 
thought that safety first pays. It is 
generally felt that there will be some 
very effective work done by the engi- 
neering and inspection departments of 
. the companies this year, who will put 
on extra pressure in an effort to ad- 
vance the safety first cause. Employers 
are all more aware of the value of con- 
serving man power and are lending a 
more sympathetic ear to the proposal 
to inaugurate a safety first campaign. 
The whole outlook is toward a reduc- 








amounting to $655,397. 


tion in industrial accidents in 1919. 





~ FIs 


Cri 












June 19 1919 


THE NATIONAL UNDERWRITER 


CASUALTY 25 








ATTORNEY CALDWELL 
ANALYZES OHIO ‘‘FUND”’ 


Well Known Former Assistant At- 
torney-General of Kentucky 
Makes Some Observations 


POINTS OUT WEAKNESSES 





Criticizes Commissioners of Buckeye 
State for Not Submitting to 
Examination of Accounts 





Attorney Robert T. Caldwell of Ash- 
land, Ky., former assistant attorney 
general in that state, in speaking be- 
fore the Industrial Relations Commit- 
tee of the Illinois Manufacturers As- 
sociation of Chicago referred to the 
various kinds and complexions of state 
funds in which employers can have 
their workmen’s compensation liability 
covered. In the issue of THE NATIONAL 
UNDERWRITER of March 13, Mr. Caldwell 


discussed the typical state funds such as 
New York, Pennsylvania and California. 
In discussing the Ohio monopolistic state 
fund he said that the investigators en- 
countered difficulty in that no complete 
and authentic data on its operations is 
available. Mr. Caldwell in commenting 
on the Ohio state fund said: 

Thus far this “fund” during the whole 
seven years of its existence, has never 
ventured either to make public a detailed 
statement of its entire financial, insur- 
ance and actuarial practices, or to per- 
mit any sort of official or private exami- 
nation of its books by disinterested 
parties, from which a complete analysis of 
its alleged operating results can be made. 
Voluminous so-called “statements” of the 
alleged condition and methods of this 
“Fund” have periodically been published 
and circulated broadcast over the entire 
country but all are incomplete for the 
purposes of actuarial analysis, contain 
only such selected bits of. information, 
and in such form, as its defenders may 
deem at the time expedient to give out, 
and are wholly unverified by any outside 
examiner or other source of inspection 
or verification, 


Searching Probe Is Made 


In Illinois, as in other states, before 
any insurance concern is permitted to 
take the people’s money, it must submit 
to the insurance commissioner a detailed 
and searching statement and explanation 
of its financial condition, methods and 
insurance practices, not along the lines 
of what the company wants to tell but 
what the department wants to know. 
No attention whatever would be paid to 
the company’s public advertising pam- 
phiets. As you are familiar, these rigid 
insurance laws of the various states with 
reference to companies applying to do 
business, and the subsequent thorough 
examinations to which they are sub- 
jected, have been found necessary by 
long experience resulting in the public’s 
well grounded conclusion that insurance 
is an involved financial proposition and 
that almost any sort of company not 
actually in the hands of a receiver can 
make a fairly creditable paper “state- 
ment” if permitted to compile it to suit 
themselves. 


Should Be Thoroughly Examined 


If your state has all along found it 
necessary to use these methods of super- 
vision to protect its citizens in doing 
business with forms of insurance in 
which the individual may either invest 
or not, as he prefers, it seems even more 
imperative to afford at least an equal 
degree of protection before requiring 
them to invest in a particular form of 
compensation insurance, that he is forced 
to purchase. 

From such personal investigation of 
the matter as I was able to make during 
the latter part of 1916, it appeared that 
the “Ohio Fund” was at that time actu- 
arily insolvent to a substantial extent. 








This belief seems to have been shared by 
others, since during the session of 1917, 
at which the “Fund” made its final and 
successful fight for a monopoly of the 
Ohio business, some member introduced 
a resolution to require the state auditor 
to make an examination of the affairs of 
the “Fund” and to report its true con- 
dition. 


Would Not Stand Investigation 


Although this would appear to have 
afforded an excellent opportunity for vin- 
dication of its entire practices and con- 
ditions, through official channels, the 
“Fund” did not deem it safe to stand 
inspection at that time and mustered 
sufficient strength to defeat the resolu- 
tion. Now that all fear of competitors 
has been removed, and since during the 
two years that have elapsed its revenues 
have enormously increased through a 
combination of rapidly raising rates and 
the receipt of excess premiums from 
war-time wages without a proportionate 
increase in liability, on account of the 
limits of the act, this “Fund” is for the 
first time in its history approaching a 
condition where it can risk an examina- 
tion. 

Friendly Examination 


It is amusing to note, however, that 
according to the statements of Mr. Duffy 
of the Ohio commission, reported to have 
been made recently before the Missouri 
legislature, to the effect that a governor 
having been elected who is friendly to 
the commission, they have agreed to 
“permit” the governor, the state auditor, 
Mr. Duffy himself, and the president of 
the State Manufacturers Association 
jointly to select the examiner who is to 
audit the books of the “Fund.” Those 
of you who have had any practical expe- 
rience with state politics will recognize 
this program as being substantially 
equivalent to appointing a committee of 
wolves to investigate alleged depreda- 
tions on a nearby sheepfold. 


Circumstantial Evidence 


As previously stated, the other large 
“Funds” are subject to a more or less 
complete inspection and supervision by 
their state’s insurance department and 
by this means you can get some reliable 
data on their operations. While no such 
data exists in Ohio, there are some bits 
of circumstantial evidence from which 
inferences can be drawn. While one of 
the main arguments of this “Fund” has 
always been that its services were emi- 
nently satisfactory to all patrons, it has 
consistently refused to make public just 
how many employers, and how much 
aggregate pay roll, under the Ohio law 
was insuring with it and how much with 
the private companies while they were in 


the field, or how these ratios increased 


or diminshed during the successive half- 
year periods from 1912 to 1917. 
Ohio People Sidestep Frank Information 
The frank statement of this data, 
which you can readily obtain from the 
other “Funds” would carry much greater 
weight with the average business man 
than to sidestep it and attempt to cover 
up with individual letters of endorse- 
ment collected under political conditions 
which directly compel the writers to 
speak favorably or say nothing. If you 
could actually know how many of the 
Ohio employers and how much of the 
state’s total pay roll preferred to pay the 
stock companies much higher rates 
rather than insure in the “Fund” and ac- 
cept its service and coverage, to them- 
selves and their employes, you could 
probably get a better idea of the real 
advantages of the Ohio plan. 


Employers Were Hampered 


At the time of my investigation, in 
1916, the tendency of employers to leave 
the “Fund” had reached such a point that 
the commission sought to hamper them 
by refusing further to consider applica- 
tions submitted on copies of the pre- 
scribed forms which were furnished them 
by the insurance company in which they 
desired to insure, and required the em- 
ployers to procure serially numbered 
forms from the commission itself, there- 
by giving it the desired notice and op- 
portunity to exert such pressure as 
might be available to keep them in the 
“Fund.” 


“Cheapness” of Ohio Plan 


As to the Ohio plan’s apparent cheap- 
ness of cost, ‘as we have already men- 
tioned, but 32% percent of the stock 
company’s complete premium consists of 
overhead expense. 


Consequently, even 








where a “Fund” has all its administra- 
tive expenses paid by the state, and has 
no acquisition cost or commissions, its 
initial rates cannot go below 67% per- 
cent of adequate stock company rates in 
the same state without robbing the re- 
serve. By cutting this, rate enough can, 
of course, be collected to pay that part 
of the losses on the year’s business which 
falls due in that year, and for a more or 
Jess limited period of the deferred pay- 
ments which will accrue afterwards, de- 
pending on how deficient a reserve was 
included in the initial premium collected. 
As from the nature of the business the 
peak of losses will not be reached for a 
few years after the start, the “Fund” 
can run awhile before having to com- 
mence robbing Peter to pay Paul. 


Started at Maximum Rate 


The “Ohio Fund,” during these years, 
also made possible the keeping of its 
published initial rates at an attractive 
figure by the further expedient of start- 
ing all employers during their first pre- 
mium period with the “Fund” at the ex- 
treme maximum rate, or 24 percent above 
the “preferred” or published manual rate 
regardless of the safety conditions or ac- 
cident history of their particular plant, 
and by an ingenious system of so-called 
“penalties” by which, although profess- 
ing to insure the employer for the pre- 
mium quoted, in the event of any serious 
accident causing deaths or total disabil- 
ity, the employer had to pay out of his 
own pocket a substantial part of the 
resulting loss. Of late this penalty 
system has been abandoned, but the maxi- 
mum rate has been raised from 24 per- 
cent above the manual rate to 30 per- 
cent above it. 


“Representative Rates” 


Until recently it was the custom of this 
“Fund” to publish in its semi-annual 
statements a list of some eighty-odd 
classifications, described as “Representa- 
tive Rates,” for the successive years 
from 1912 to 1915, as might be expected, 
these rates show little aggregate in- 
crease, but in 1916 we find an average 
raise over 1915 of over 16 percent, while 
by 1918 these same representative rates, 
with the exception of three which are not 
listed in the 1918 manual and are accord- 
ingly eliminated from both calculations, 
show an average increase over the 1916 
rates of no less than 45.7 percent. 


Said Competition Was Wasteful 


An interesting sidelight is thrown on 
this situation by the fact that the “Fund” 
was, in 1917, given a monopoly of the 
business largely on the plea that compe- 
tition with private companies was waste- 
ful, involved much competitive expense 
and duplication of service, and that if 
given a complete monopoly of the busi- 
ness, the “Fund” could improve its pre- 
vious showing. However, immediately 
after getting rid of the danger of stock 
company competition, the “Fund’s” rates 
were in July of the same year raised an 
average of 30 percent. The alibi of- 
fered by the ubiquitous “actuary” of the 
Chio “Fund” for this was that the raise 
was necessitated mainly by an extension 
of the law’s death benefits, and to an 
extent also by war conditions. As a mat- 
ter of fact, the total death payments 
under a law of the type and limits of the 
Ohio act:are such a part of the total 
cost of all compensation and medical aid 
that an increase in the maximum period 
of death payments from six years to 
eight years, which is what had taken 
place, actually increased the aggregate 
cost of the law but 6 percent. 


Effect of War Conditions 


So far as the war conditions are con- 
cerned, while forced production and 
green labor undoubtedly did increase ac- 
cident frequency, it is also true that this 
was accompanied by a very heavy in- 
crease in average wages, resulting in in- 
creased premium income not offset by 
corresponding compensation losses be- 
cause of the fixed limits of the act. For 
example, an employe previously drawing 
$80 a month would have cost the “Fund” 
the maximum rate of compensation if in- 
jured; when, under war conditions, his 
wages went up to $125 or $150 per 
month, the “Fund” would have actually 
been collecting that much larger 
amounts at the same premium rate, with- 
out any increase in liability. In Penn- 
sylvania the private companies made 
these same conditions the basis of an 
argument for a reduction in coal mine 
rates which they sought to have granted. 
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Liability of Bank to 
Deposit Box Renters 




















Question—A question in: connection 
with bank burglary insurance‘has been 
put up to our office, and we have not 
been able to secure a statement from 
casualty companies as to their attitude. 
We refer this inquiry to your, most ex- 
cellent publication. 

The question is this: Are banks held 
legally liable under law for the safety 
and protection of the contents of safety 
deposit boxes which they rent in their 
vaults to their customers and friends? 
Do banks as a rule assume this liability 
or do they uniformly disclaim it? In 
case banks are liable for loss to box 
renters of the contents of the boxes, 
do any casualty companies assume this 
hazard and do any companies write 
burglary, theft and larceny contracts 
to cover this loss? Or is this insur- 
ance, if such is written, cover only loss 
through burglary and forced entrance? 

The increasing number of investors 
and Liberty Bond owners have filled 
the safety deposit boxes of the banks 
with bonds and securities. A great 
many box renters feel that the bank 
is responsible for the safe keeping as 
well as the loss of the contents of the 
boxes for which they pay a yearly rent 
to secure this protection. 

Answer—As to whether or not a bank 
may be held legally liable under the law 
for the safety and protection of the 
contents of safety deposit boxes, would, 
to a very large extent, depend upon 
the statutes upon the books in the state 
in which the case arose and the char- 
acter of the lease used by the safety 
deposit company. The most generally 
used form of safety deposit lease con- 
tains a clause usually worded as follows: 
“The liability of the company is limited 
to loss caused by neglect to exercise 
ordinary care and diligence, to prevent 
the opening of the safe by any person 
other than the renter or the duly author- 
ized representative of same, and is as- 
sumed upon the express agreement that 
such opening shall not be inferable from 
proof of loss of any of its contents. 
The company shall not be liable for any 
damage caused by any act of neglect 
of any person or persons not in the em- 
ploy of the company or for the failure 
of any of vault doors or locks to oper- 
ate.” In other words, the question of 
liability is much the same as with a fire 
insurance contract, viz.: failure to exer- 
cise ordinary care and diligence must 
be. proven in order to render the bank 
liable. On technical grounds and follow- 
ing a strict interpretation of the lease 
issued by the safety deposit box com- 
pany, the bank is not liable, but the 
courts have not always decided cases this 
way. 

~ * = 

A renter of a safety deposit box stores 
his valuables in a bank’s safe for the 
purpose of protection and safekeeping. 
If his safety deposit box is entered and 
rified, the purpose of renting the safety 
deposit box has been defeated and it 
must be admitted and has been held by 
many courts that the renter of a safety 
Geposit box is entitled to a certain 
amount of protection, the existence of 
which is not guaranteed in the safety 
deposit box lease. In other words, the 
decision rendered by the court would 
hinge very largely upon the evidence in- 
troduced in an individual case. The case 
of a bank in Indiana has recently come 
to the attention of the insurance com- 
panies. The safety deposit vault: of this 
bank was entered and several of the 
boxes robbed. The case was given wide 
publicity in the community and the bank 
received considerable unfavorable adver- 
tising. The bank is now contemplating 
paying $8,000 to safety deposit box rent- 
ers who suffered by reason of the rob- 
bery. In this step the bank clearly rec- 
ognizes that it is not legally liable to 
the renter, but recognizes a certain moral 
obligation. 

c - 7” 

As to your other question, two com- 
panies, the National Surety and the 
United States Fidelity & Guaranty, are 
undertaking to issue a form of protection 
that will insure safety deposit box rent- 
ers as well as the bank itself. Such a 
policy does not cover burglary, theft an@ 
larceny, but covers only loss due to 
burglary and forced entrance. It has 
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been pointed out, however, that the cover- 
age issue by these two companies is not 
thorough and unrestricted protection for 
the reason that it is attached to the so- 
called American Bankers. Association 
standard form of policy which contains 
the following clause: “If the books of 
an account are not so kept that the loss 
may be accurately determined therefrom 
by the company, the company is not lia- 
ble.” The conflict between this and the 
rider protecting the assured against loss 
will readily be seen. The difficulty of 
proving a loss is the fly in the ointment 
in this particular situation. There are a 
number of angles to consider, but to 
make a general statement it might be 
said that this blanket coverage issued 
to protect individual box renters will 
prove unsatisfactory when the time comes 
to make a loss adjustment. 





New Accident and Compensation Co. 


AUSTIN, TEX., May 17—The Texas de- 
partment has issued a license to the 
Texas Indemnity Company of Galveston, 
with $25,000 capital stock and $25,000 
surplus. Its officers are the same as 
those of the American Indemnity Com- 
pany, which has not been pleased with 
its charter privileges to write workmen’s 
compensation. The new concern, which 
was chartered some days ago, is now 
licensed to write accident, health and 
workmen’s compensation insurance. Its 
incorporators are John Sealy, Sealy 
Hutchings, George Sealy, H. O. Stein and 
J. F. Seinsheimer, each of whom has 
subscribed and paid in $10,000. 

The company is to write workmen’s 
compensation on the participation and 
assessment plan on agreements with as- 
sured and its accident policies shall 
never exceed $2,000 each. 
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COMPANIES RAISE RATES 





Three Philadelphia Concerns Increase 
Premiums on Health and 
Accident Contracts 





PHILADELPHIA, PA., June 17.— 
Respecting the prevalent advance in 
health and accident premiums, the ac- 
tion taken by Philadelphia companies 
is as follows: The General Accident 
has advanced the rates on the “Every- 
man’s Disability” policy 10 percent. 
Other advances have been submitted to 
United States Manager Frederick Rich- 
ardson by managers of the different 
departments but no announcement has 
been made public of his decision. 

The Commonwealth Casualty has in- 
creased the premiums on monthly con- 
tracts about 5 percent. No change 
has been made in annual premium rates 
on health and personal accident policies. 
The National Relief Assurance has 
made an average increase of 10 to 12 
percent, in monthly and quarterly pre- 
miums on new business written. The 
rates on the business previously on the 
books have not been changed. Presi- 
dent Reeves of the Industrial Health, 
Accident & Life states that the pres- 
ent rates are the same as previous to 
the World War and there is no inten- 
tion to make any change. 
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CLOVER LEAF CASUALTY 
COMPANY 


The Strongest, Best Equi 
Intensive organization in I 
Ohio, Missouri, Kansas and 
devoted exclusively to the writing of the 
best personal health and accident insurance, 
wants other good men. 


Address the 
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MARYLAND INCREASES RATES 





Premiums and Rules Changed to Put 
Accident and Health Business 
on Sound Basis 





The Maryland Assurance has an- 
nounced that on and after July 1, it 
will take no new business and on and 
after Aug. 1, no renewals of health or 
disability policies except with a full an- 
nual premium paid in advance. 

Between the ages of 61 and 65 ac- 
cident rates in select and preferred 
occupations are increased 20 percent 
and ages 66 to 69, 40 percent. No new 
risk can be written beyond the age of 
65 and only the general accident and 
universal accident policies may be writ- 
ten beyond the age of 60. On renewals 
beyond age 65 the over age endorse- 
ment certifying that the policyholder 
is in sound condition physically and 
mentally and that he is pen ged engaged 
in business and has had no serious 
illness within the past two years is re- 
quired. No new disability risks may 
be written beyond age 55 and no dis- 
ability risk may be renewed beyond 
age 60. 

The rates for the Marcasco disability 
policy and for the Pacific Protective 
policy, two low rated contracts issued 
a few years ago to meet the competi- 
tion of other companies have been ma- 
terially advanced. The company re- 
cently announced a 10 percent increase 
on the forms but now makes a further 
advance. 

Health rates under various forms of 
policies will be advanced on August 1, 
$1 per $5 of weekly indemnity. 

Hereafter no applications will be ac- 
cepted or renewals written where the 
accident insurance does not equal or 
exceed the amount of health insurance. 

The list of prohibited risks has been 
increased to include various people who 
are unprofitable either because of a 
moral hazard or because of an occu- 
pational hazard. 





Enters California 


SAN FRANCISCO, CAL, June, 17.— 
The Equitable Accident of Boston has 
applied to the California department for 
a license, naming Orrin S. Henderson of 
San Francisco as general agent. Hen- 
dersen states, however, that the designa- 
tion is to meet the statutory purposes 
only, and that to date he has not ac- 





cepted the actual general agency for the 
company. Hendersen formerly repre- 
sented one of the Masonic accident as- 
sociations, but at present is San Fran- 
cisco manager for the Western Mutual 
Life of Los Angeles. The Equitable Ac- 
cident commenced business in 1891, but 
several years ago reinsured its business 
in the General Accident. Several 
months ago it commenced operations 
again, confining its business to accident 
and health lines on Masons. The com- 
pany’s financial statement shows capi- 
tal of $100,000 and a net surplus of $82,- 
000. 





Won't Raise Old Clients 


While the increased rates on new 
health policies decided upon for July 1 
by the Employers Liability Assurance 
Corporation have been approved by the 
management, the regulation will not ex- 
tend to renewals. 





Must Pay Every Week 


TOPEKA, KAN., June 17—Commis- 
sioner Travis has notified the accident 
and health companies that they must pay 
the indemnities in the way contract pro- 
vides. Charles Newman of Sabetha held 
a policy in a mutual benefit company. The 
eontract provided that the payments of 
indemnity would be made weekly, but 
when Newman did not get his money he 
inquired why he did not get the weekly 
check. The company replied that it would 
pay, but it had adopted a plan whereby 
all indemnities were held until the in- 
jury was healed and then complete pay- 
ment would be made in a lump sum, 
Newman sent his policy to the insurance 
department and: asked if the company 
had taken the right attitude. The de- 
partment held that where policies pro- 
vide for weekly indemnities these must 
be paid weekly. 





Herman Makes Big Record 


N. Herman, resident manager at Chi- 
cago of the Commercial Health & Acci- 
dent, established a remarkable record for 
the period from May 20 to June 12, hav- 
ing written 44 policies and collected 
$1,128 in premiums during this 22-day 
period. These figures do not include 
monthly or quarterly business, but only 
the semi-annual and annual. 





Issues Life Rider 
The Gem City Life of Dayton has got- 


) ten out a life rider for its accident poli- 


cies, covering natural.death from any 
cause, at an additional premium of 25 
cents per month for $100 death benefit, 
without medical examination. 





The fallacies of compulsory health in- 
surance will form the chief topic of dis- 
cussion at the June meeting of the Acci- 
dent & Health Society of New York on 
the 26th instant. 











| WITH BURGLARY UNDERWRITERS | 





LOSS ON AUTOMOBILE TIRES 





Burglary Companies Find That Claims 
Are Numerous Largely Due to 
Improper Storage Plan 





BALTIMORE, MD., June 10.—Bur- 
glary companies have "had a very un- 
favorable experience in garages and 
automobile service stations, because of 
the many thefts of tires. Some com- 
panies have ceased to write mercan- 
tile burglary business where tires are 
involved. A burglary underwriter in 
commenting upon this class of busi- 
ness, said the other day, “The only 
reason that tire stocks have shown a 
high loss ratio is because in most 
garages they are not properly taken 
care of or stored or handled with any 
thought of the possibility of theft. 
We have found that tire stocks may 
be successfully covered if a few safe- 
guarding requirements are made. 


Not Properly Stored 


“Tt will be found that in most garages, 
tires are not stored in one place. A 
few are in the show room, a few in a 
side room, and another stock in the 
back room. With such a condition, it 
is an easy matter for a thief to break 





in and make away with $300 or $400 
worth of tires that have been carelessly 
placed. If a garage owner is made to 
store his tires in one room, that is well 
protected with strong doors, and if a 
rider is attached to the policy, assum- 
ing no liability upon tires stolen from 
any place but the specified room, the 
business may be written at a profit. 
The trouble is that garage owners 
have not been careful enough in the 
storing of tires, and unless they are 
made to place them in one room, the 
main show room is usually the best, 
the loss record is likely to be un- 
favorable. 





Companies Hit by Robbery 


SIOUX CITY, IA., June 17—No tangible 
clew has been uncovered leading to the 
capture of the four robbers of the 
Leeds Bank of Sioux City, June 7, when 
at noon the cashier and three customers 
were locked in the vault and bandits 
took $4,000 of the bank’s cash, $14,500 
of the bank’s Liberty bonds and about 
$7,000 worth of Liberty bonds belonging 
to customers. The United States Fidel- 
ity & Guaranty was on the risk for $10,- 
000 and the Fidelity & Casualty for 
$5,000. M. A. Shipley, one of the Fidel- 
ity & Casualty Company’s keenest inves- 
tigators has been on the case. 
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Persanel Bonds 


No man has given more thought to 
the subject of bonds for public officials 
than GerorcE E. BreNNAN, manager of 
the Unitep States Fiperity & GUARANTY 
at Chicago. Mr. Brennan has studied 
this subject from every angle. He 
feels that the personal surety plan is a 
dangerous one from every standpoint. 
It is unjust in his opinion for a public 
official to ask any of his friends to go 
on a bond and expose them to so great 
a danger. Furthermore the public 
funds themselves are endangered be- 
cause if the personal sureties are ever 
called upon to make good there is al- 
ways a contest. 

Mr. BrenNAN says that if he, himself, 
were on a personal surety bond, and 
a demand were made upon him for 
payment, he would do everything he 
could to resist, hoping to get at least a 
compromise. This, of course, is the 
attitude of personal sureties. They do 
not realize their responsibilities, when 
they sign the bond. Through personal 
friendship, or being under obligation, 
they attach their names to a document 
that later on may result in a heavy 
financial loss. The whole principle of 
the personal surety so far as public offi- 
cial bonds are concerned is a wrong 
one in Mr. BRENNAN’s opinion. Surety 
companies are not given to contesting 


Grasping Opportunities 


Tue live and progressive agent today 
is seeking every opportunity to advance 
his cause. He realizes that to earn his 
commission he must render full serv- 
ice. The business of insurance is not 
founded on charity. An agent who se- 
cures his business through sympathy is 
building on a false foundation. The 
real service-giving agent is one that is 
developing his office along right lines. 

We hear much complaint from local 
agents about workmen’s compensation 
insurance. They tell us that it re- 
quires much time. They are being con- 
stantly importuned by the assured for 
help. They are called in for advice. 
When a claim occurs the agent is ex- 
pected to make the report to the com- 
pany and comply with the details of 
the law. The live agent turns his 
compensation business to good ac- 
count. It is true that the commission 
of 10 percent is not very alluring. Take 
the smaller risk and the business is not 
worth handling in itself. An agent, 
however, in speaking of his compensa- 
tion insurance the other day, said that 
there was no line that enabled him to 
get so near to his assured, that afforded 
him the opportunity of showing the 
brand of service he gave, that brought 
him in such close connection with his 
clients as workmen’s compensation in- 


Small Town Business 


One of the casualty companies in speak- 
ing of the possibilities in the smaller 
points cites the case of an agent in a 
western town of 900 people. In ten 
days’ time he wrote 21 automobile lia- 
bility policies. The small town business 





losses where the contract has been ful- 
filled. He cites the case of the La 
SALLE Street Trust & Savincs Bank in 
Chicago, for example, showing how the 
surety companies turned over thou- 
sands and thousands of dollars imme- 
diately on its failure, where they were 
liable under depository bonds. There 
was no delay about it. Public officials 
have gone wrong and as soon as the 
liability of the company was made clear 
the money was forthcoming, 

Mr. Brennan objects especially to 
bankers signing bonds, because the 
public relies on the financial ability of 
the bank directors te support the insti- 
tution. Just as soon as a bank direc- 
tor signs a personal surety bond, and 
places himself under an obligation of 
this character, his financial strength so 
far as the bank is concerned is de- 
preciated. Depositors of banks should 
insist that the directors and stockhold- 
ers keep free from outside obligations 
of this character, so that the bank can 
be kept at its full 100 percent financial 
efficiency. Bank directors are allied so 
closely with their banks and the trust 
is so important, and their duty to the 
public so plain that the signing of per- 
sonal surety bonds should be prohib- 
ited when it comes to this class of 
people. 


surance. He declared that he had been 
able through this compensation policy- 
holders to secure their other lines of 
insurance. An assured may carry fire 
insurance, public liability, tornado, 
plate glass, burglary, and so on, and 
not have a loss for years. Through the 
medium of these lines of insurance, 
there is no particular means of show- 
ing him real loss service, or getting 
more closely cemented to him through 
business ties. 

He stated that he sat in the office of 
one of his large clients the other day 
and was impressed with the fact that 
there were at least three or four call- 
ers, who sent their cards in, while he 
was there. The heads of the concern 
gave orders that they could not be 
seen. He stated, however, that he 
never presented his card, but that he 
was ushered in immediately or shortly 
after being announced. He had gotten 
so well acquainted with them through 
handling their workmen’s compensa- 
tion claims, that they regarded him as 
a friend. Shortly after he wrote their 
compensation insurance, the concern 
was so pleased with his service that the 
management turned its entire insurance 
over to him, resulting in a commission 
of three or four thousand dollars. 

It pays to serve. 


has not been developed and scarcely 
scratched over. With agents realizing its 
possibilities and the fact that competition 
is less keen there, advantage should be 
taken of the opportunitq. It’s a prob- 
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Thomas C. Sharp, formerly manager 
of the automobile department of the 
Transylvania Casualty of Louisville, 
has been made vice-president of the 
company since his return from the 
army. This department was established 
by Mr. Sharp on Feb. 1, 1916, who was 
then local agent. The company re- 
cently sold its casualty, accident and 
health departments to the National 
Life & Accident, and is now handling 
auto collision and liability, property 
damage, and auto lines, exclusively. 
Mr. Sharp is also underwriter for the 
company. He also is local agent for 
the National Fire, handling auto, fire 
and theft. 


W. E. Barton, general agent of the 
General Accident at Indianapolis, was 
recently proclaimed star fisherman of 
Port Aranas, Mustang Island, Texas, 
and reigned undisturbed for about one 
day, when Mrs. usurped the throne and 
then, on the second day usurped it 
again. “I thought I was going fine,” 
said Mr. Barton, “when, on the first 
morning out, I landed a big Silver King 
tarpon, six feet two inches long, weigh- 
ing 122 pounds. I immediately took 
him to the taxidermist to be mounted. 
3ut my triumph was short-lived: The 
next afternoon Mrs. Barton hooked a 
big one and, just as she got him to the 
side of the boat, along came a shark 
and bit about fifteen or twenty pounds 
out of him. The guide came to the 
rescue and they hauled in the fish, 
which measured six feet six inches. 
Then, just to show me that I was a 
mere novice in the fishing game, the 
following day she landed another, six 
feet five inches long. This shattered 
all semblance of discipline in my fam- 
ily. I’m off of fishing.” 


Col. Claude G. Bryan, formerly gen- 
eral manager of the Prudential Cas- 
ualty of Indianapolis, and now a suc- 
cessful banker of London, England, is 
visiting in this country for several 
weeks. 





Not Much Gain Shown 


Premiums of the casualty and surety 
companies in Indiana last year were 
$5,212,893, a gain of $360,775, according 
to figures compiled by the Indiana de- 
partment. Losses are given by the de- 
partment as $1,736,309, a decrease of 





lem of arousing the agents. 
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At least half of the agents residing in 
small towns have convinced themselves 
that there is little or no surety business 
to be had in the community. They are 
of the opinion that surety business is 
written almost entirely in the larger 
centers and that there is nothing ac- 
complished by spending time in seek- 
ing surety applications in their own 
town. Practically no town is entirely 
without some surety business. It is 
up to the local agent to unearth it. 
Often an agent is located in a town of 
three or four thousand people, but his 
city is the county seat of a county con- 
taining 30,000 people. 

If he would take the trouble to in- 
spect the records of the courts he 
would find that there are given during 
the course of the year perhaps as many 
as a hundred bonds in the administra- 
tion of estates and for the sale of prop- 
erty in the various courts. Every one 
of these is a prospect. In fact, every 
death occurring in the county may 
create a prospect, and it is reasonable 
to state that a fair percentage of the 
adult population dying, gives rise to an 
administration bond. To be sure, many 
of these bonds are small, but they are 
at least worth spending a postage 
stamp in getting A steady mail cam- 
paign, based on a close following of 
the court records, may not bear fruit 
the first few months, but by the agent’s 
activity throughout the community, it 
is not long before it becomes generally 
known that he is in the bonding busi- 
ness. Soon he becomes looked upon as 
the bonding man of the community and 
a certain amount of business comes 
into the office as a result of this with- 
out solicitation. 

Moreover, in the average county of 
30,000 people, there are a number of 
banks, building associations and busi- 
ness houses which require bonds for 
their officers and employes, and when it 
is considered that every corporation or 
every business house employing clerks 
is a prospect for fidelity bonds, it sug- 
gests not only the possibilities to the 
small town agent, but outlines the num- 
ber of sources of new applications. 





A complimentary dinner was given Eu- 
gene F. Hord, resident manager at New 
York for the Maryland Casualty, by 
the local staff of the company at the 
Hotel McAlpine Tuesday evening. Presi- 
dent John T. Stone and Vice-President 





$122,556. 


F. H. Burns were present from Baltimore, 





























































Pp APRESS 






i 








OER E RTT Mina giao nian, ime k nace le, Seige 


28 


CASUALTY 





THE NATIONAL 








UNDERWRITER 


June 19, 1919 





Southern Surety Co. 


Des Moines, Iowa 


C. S. Cobb, Pres. J.H. Huckleberry, Vice Pres. 
E. G. Davis, Secy. Jno. T. Suggs, Vice Pres. 
M. H. Cohen, General Counsel 





Capital $1,000,000 Surplus $482,067.36 





Entered in 24 States 
Writes ‘‘All Casualty and Surety Lines’’ 
Agents Wanted in Unoccupied Territory. 
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CAPITAL ONE MILLION. DOLLARS 
Emory H. English, President Joel Tuttle, Secretary 
HOME OFFICE: 715 Locust St., DES MOINES ‘ 


FIDELITY AND COMPENSATION 
SURETY BONDS AUTOMOBILE 
BURGLARY PUBLIC LIABILITY 


Annual Statement, Dec. 31, 1918 
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» $1,016,800.00 in Approved Securities on Deposit with Insurance Department of lowa 








GEORGIA CASUALTY COMPANY 


Surplus and Reserves to 


Policy Holders, $2,030,162.08 


Compiled Under Laws of New York, Pennsylvania and Georgia 


MACON GEORGIA 














AMERICAN INDEMNITY COMPANY 


HOME OFFICE: GALVESTON, TEXAS 
Financial Statement as of March 3lst, 1919. 


SPEAR RM MNNS os Grains 5 coh ouescecsnacee cipeeeeaaun cosieae .--$ 500,000.00 
le LS) | ~  ee ee A 1 oo pawsehouts -. 500,000.00 
NET ADMITTED ASSETS......... oaeeee Soneehe .over 1,700,000.00 


OFFICERS: 
SEALY HUTCHINGS, President JOHN SEALY, Vice-President 
GEO. SEALY, Secretary J. F. SEINSHEIMER, Gen’l Mgr. 
A Multiple Line Company writing Casualty Lines (except Workmen’s 
Compensation and Accident and Health) and all forms of Fidelity and 
Surety Bonds. 


Responsible Agents Wanted Where Not Represented. 




















SOMETHING NEW 


In addition to an up-to-date line of Life and 
Accident policies, we also issue a special Accident 
and Health policy for farmersonly. A contract without 


frills or ruffles but a proven good seller. Write for sample. 
Dayton, Ohio 


The Gem City Life Ins. Co. 























WORKMEN'S COMPENSATION 











NEW INDEPENDENT BUREAUS 


Stock, Mutual and Reciprocal Insurers 
Cooperate in Rate Making in 
Tennessee and Missouri 


Independent bureaus for rating and 
inspecting workmen’s compensation 
risks were organized recently in Ten- 
nessee and Missouri. The Tennessee 
bureau constitution follows closely the 
Virginia plan, and was adopted by the 
carriers in a general meeting, and im- 
mediately approved by Commissioner 
Arrington after a three day conference 
with P. F. Garnett, representing the 
conference stock companies, John M. 
Bessey, representing the National As- 
sociation of Mutual Casualty Com- 
panies, and George Dodson, represent- 
ing the reciprocals. The merits of the 
branch office system and the indepen- 
dent bureau system were thoroughly 
discussed with Commissioner Arring- 
ton, with the result that he ruled in 
favor of the latter, The Tennessee con- 
stitution provides for a governing com- 
mittee of three participating and three 
non-participating companies, as well as 
for central inspections. E. E. Gould, 
formerly connected with the Service 
Bureau’s branch at Des Moines, was 
appointed manager. It was voted to 
join the National Council on Work- 
men’s Compensation Insurance to pro- 
vide cooperation with other indepen- 
dent bureaus in the making of basic 
rates, manual classifications and manual 
rules. 

The same constitution plan, modified 
only to fit the Missouri situation, was 
proposed and adopted without disagree- 
ment for Missouri. The Missouri bu- 
reau also provides for central inspec- 
tions and fora governing committee of 
three participating and three non- 
participating carriers. The usual pro- 
vision in the independent bureau system 
for participation of some member of 
insurance department in all sessions of 
the governing and rating committees 
was omitted at the request of Superin- 
tendent A. L. Harty. The insurance 
department of Missouri is charged with 
the approval of all workmen’s compen- 
sation rates, but the superintendent felt 
that he preferred not to participate in 
the actual making of the rates. 





Wants Independent Bureaus 


The governing board of the National 
Association of Mutual Casualty Com- 
panies will hold a regular meeting at 
Boston Monday. Considerable attention 
was given to the impending compensa- 
tion rate revision. The association has 
within the year taken an active interest 
in the making of compensation rates, 
especially for territory not governed by 
an independent rating bureau. The asso- 
ciation has established and maintains an 
actuarial bureau in New York City for 
the purpose of collecting and compiling 
the experience of its members, just as 
the National Workmen’s Compensation 
Service Bureau does for the stock com- 
panies. The association, however, main- 
tains no branch bureaus in any state, but 
is very active in securing the establish- 
ment of independent bureaus throughout 
the country. 

The National Association of Mutual 
Casualty Companies is composed of 
twenty-six of the largest mutual com- 
pensation carriers of the country. These 
companies wrote about $20,000,000 of 
compensation premiums during 1918. The 
association conducts a legislative bureau 
which watches legislation affecting in- 
surance and particularly mutual com- 
pensation insurance in all the states. 


Bureau Changes 


Robert E. Laley, formerly manager of 
the Minnesota branch of the National 
Workmen’s Compensation Service Bureau 
and more recently connected with the 
central branch in New York, has been 
made assistant manager of the Illinois 
branch at Chicago, succeeding L. W. 
Langlois, who has been transferred to the 











Michigan branch as manager for Detroit. 
Cc. J. Condit, who has been in charge at 
Detroit, goes to the Rhode Island branch 
in a similar capacity. 


Business Well Distributed 


NASHVILLE, TENN., June, 17.—Nash- 
ville and Tennessee are flooded with 
special representatives sent from cas- 
ualty companies in connection with the 
institution of the workmen’s compensa- 
tion law, which goes into effect July 1. 

The volume of the new business is 
being well distributed. The large num- 
ber of agents in the field precludes any 
one company from “sewing up” any large 
percentage of the policies. The indorse- 
ment of one company by the Tennessee 
Manufacturers Association, as reported 
some weeks ago, has failed to have any 
appreciable effect in the awarding of the 
business by the manufacturers. 

Practically all of the old employers’ 
liability policies have been converted 
already into the new form of insurance. 

Very few of the employers are electing 
to give bond and stand their own liabil- 
ity toward their employes. 


General Meeting on Rates 


NEW YORK, June 18.—All companies 
writing workmen’s compensation insur- 
ance are invited by the National Council 
on Workmen’s Compensation Insurance 
to send representatives to a meeting to 
be held in the Hotel Pennsylvania, New 
York City, June 30, when, as stated in 
the call issued by Secretary Leon Senior, 
“the question of central rate making as 
discussed in the report submitted by a 
special committee will be considered. 
This report recommends an extension of 
the functions of the National Council 
and the creation of a permanent statis- 
tical organization to collect and compile 
all available experience for rate making 
purposes. In the judgment of the na- 
tional reference committee, the subject is 
so important as to justify convening a 
general meeting of all insurance car- 
riers in order that all phases of the 
question may be thoroughly discussed 
and suitable action taken with respect 
to the special committee’s report.” 


Adverse Reports on State Plan 


BOSTCN, June 13.—Adverse reports 
were returned in the Massachusetts 
house of representatives today on these 
bills: That the writing of workmen’s 
compensation by liability insurance com- 
panies be prohibited and that a state 
corporation be formed for this purpose; 
for a state insurance fund and compul- 
sory participation in the workmen’s com- 
pensation law by employes; that provi- 
sion be made for additional methods of 
guaranteeing compensation under the 
workmen’s compensation act. 

The recess committee report on work- 
men’s compensation was filed, which 
gives a majority finding against a state 
fund and comes out in favor of self- 
insurance. 


Compensation Notes 


Governor Philipp of Wisconsin has ve- 
toed the bill passed by the legislature 
recognizing Christian Science treatment 
under the compensation act. 

William CC. Archer, deputy commis- 
sioner in charge of the New York bureau 
of compensation, recently visited Rich- 
mond and looked into the workings of the 
compensation act in Virginia. Upon his 
return home he wrote Governor Davis ex- 
tending compliments on the personnel of 
the industrial commission appointed by 
him to administer the act. He predicted 
that the administration “will be much 
stronger than the law itself, which in 
many respects might well be improved.” 


Issues Non-Assessable Policy 


MILWAUKEE, WIS., June 17—The Em- 
ployers Mutual Liability of Wausau, Wis., 
has accumulated a sufficient reserve to 
enable the directors to approve of the 
regular issue of a nonassessable policy. 
This is the first liability mutual in Wis- 
consin to attain this privilege. The Wau- 
sau mutual now is the third largest in- 
stitution of its kind in the United States 
and on the basis of 1918 business wrote 
25 percent of the total liability business 
in Wisconsin last year. The dividend rate 
on 1919 expirations has been fixed at 20 
percent, an increase of 10 percent from 
1918. 
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SMALL BUSINESS NEGLECTED 





Every Merchant With Employees Is a 
Prospect for Fidelity Insurance 
To Some Extent 





It is almost universally the case that 
casualty agents write a certain volume 
of the larger fidelity risks, but over- 
look entirely the many opportunities 
that exist for writing smaller fidelity 
cases. The majority of agents write 
fidelity business on those they come in 
direct contact with, in the conduct of 
their own business, and a few of the 
larger fidelity risks in the town. But 
absolutely no effort at all is made to 
go after the business on a large scale. 
Every merchant in every town having 
one or more employees, is a prospect 
for fidelity insurance. If such prospects 
are solicited, it will be found that the 
agent carrying fire insurance and, in 
fact, all other insurance protection that 
they carry, has never mentioned fidel- 
ity insurance to them. There is a great 
undeveloped field that comparatively 
few agents take advantage of. 


Builds Up Solidly 


Fidelity insurance is the kind of busi- 
ness that builds up an agency in a 
solid way. It establishes a foundation 
for a steady income that is valuable in 
later years. Casualty agents will spend 
much time and effort in landing a big 
contract bond premium, but when the 
job is done and the contract is finished, 
the business goes off the books and 
probably there is nothing else to re- 
place it. The fidelity business provides 
a well scattered and distributed income. 
In this respect, it is like the fire insur- 
ance business. The losing of one piece 
of business does not seriously cripple 
an agency. 


Do Not Like to “Insult Employees” 


In getting out after business among 
the smaller merchants, it will be foune 
that the principal argument advanced 
for not taking fidelity insurance is that 
the merchant solicited has had his 
present employees for five or ten years, 
fully trusts them and feels that it would 
be an insult to ask them for a bond. 
When this excuse is encountered, it is 
a good idea to explain very briefly just 
what a fidelity bond really is. An agent 
who has been rather successful in get- 
ting fidelity business said regarding 
this feature the other day, “No honest 
employee can object to being asked for 
a bond. Show me the man who resents 
being asked for a bond and I will show 
you a crook. A bond is a guarantee of 
character—a clean bill of health. It 
tells the world that the employee 
bonded is above reproach. It is a plain 
statement to the effect that a big surety 
company with a complete investigating 
organization, has been unable to detect 
anything wrong with this particular 
employee. The investigation includes 
inquiry among former employers, and 
former and present associates. If the 
investigation develops that a man has 
gone wrong in the past, this is a serv- 
ice to the present employer. A man 
with a bad past is dangerous. It is 
worth something to an employer to 
know that he is harboring a man who 
might cause him a big loss. With all 
of ‘his employees bonded, the merchant 
is relieved of absolutely all worry.’ 


Covers Collateral 


An additional fidelity feature that is 
often overlooked is the fact that the 
bond covers collateral as well-as actual 
money and currency although stock 
shortages are not, of course, included 
in the protection. In other words, the 
loss of goods must be traced to a par- 
ticular emplyee or the bonding com- 
pany is not liable. However, there are 
many losses whether an employee ac- 
cumulates a stock of goods at his home 


or at the establishment of a fence and 
where this is discovered and proven, 
the bonding company pays the loss. 
Every modern business man carries 
fire insurance and yet his building is 
subject to very remote hazards. But 
in the conduct of his business he allows 
the so-called “trusted employee” who 
handles $50,000 or $75,000 of his funds 
each year, to go unbonded. Here the 
human element comes into full play. 
The “trusted employee” knows that he 
is trusted and takes full advantage of 
the situation. The opportunities af- 
forded the employee enjoying the full 
confidence of his employer for getting 
away with both money and goods are 
numerous. Where a fidelity bond is 
carried, the employee hesitates to steal 
as he knows that he will have the de- 
tective facilities of a great surety or- 
ganization on his trail. A private em- 
ployer has no such means of effecting 
a recovery and ordinarily faces a dead 
loss when a “trusted employee” skips 
out. 





Women Cause Increased Loss 


Some of the fidelity companies say that 
because of the many women employes in 
banks, the number of mysterious disap- 
pearance cases have increased. It is 
claimed that women are more careless 
than men in the handling of money, and 
do not as a general rule assume the same 
amount of responsibility. Hence, losses 
are occurring more frequently in the 
banks employing women which it is felt 
would not arise if men were on the job 
as before. As is known, the fidelity com- 
panies do not cover teller’s shorts and 
bank officials say that the women as 
employes are constantly endeavoring to 
shift what is really a mysterious disap- 
pearance into the teller’s shorts column. 
As a result, the fidelity companies are 
more frequently called upon to make an 
investigation of the books in an effort 
to determine whether the case reported 
is actually a teller’s short or a mys- 
terious disappearance. 





A rule requiring the payment of all 
premiums upon cancellable bonds by the 
10th of the month following that in 
which the bond becomes effective has 
been adopted by the Surety Underwriters 
Association of New York. 








Opportunity is Offered 
In Dwelling Liability 

















Dwelling house .liability insurance 
offers an opportunity to good men, who 
have perserverance and patience, said 
John W. Hannon, manager of the cas- 
ualty department of the Evarts-Tre- 
main-Draper Co., Cleveland. It is a 
class of business to which little atten- 
tion has been paid, but in reality it 
ranks in importance with any other 
class that is handled in the city offices. 

This business is not particularly diffi- 
cult to secure, because householders 
understand their liability in case of ac- 
cidents to servants and others about 
their premises. Several damage cases 
have been decided against property 
owners in Cleveland in the past for in- 
juries sustained by accident, such as 
slipping on a banana peel, being struck 
by a falling object, scalding, washing 
machine mishaps, electric iron shocks 
and numerous other things that can 
happen. 

Premiums are not large of course, 
but it is believed that the business can 
be written quickly and in a volume that 


Automobile Casualty Insurance 
OUR LEADER 


We Also Write 
Fidelity and Surety Bonds; Plate Glass, *Burglary 






























































J. C. O. MORSE, President WICHITA, KANSAS 
**<CONSERVATIVE BUT AGGRESSIVE’’ 





“$2,500 FOR $1.00” 


Today See, Write or Phone 


R. W. HYMAN & COMPANY 
1915 Insurance Exchange Building, Chicago 


About the new and original CONTINENTAL AUTOMOBILE PERSONAL 
ACCIDENT policy sold at an annual premium of $1.00 to persons who buy a 
CONTINENTAL AUTOMOBILE LIABILITY policy—lit’s a BIG BUSINESS 
GETTER and is sold only by the 


CONTINENTAL CASUALTY COMPANY 
H. G. B. ALEXANDER, President - General Offices, Chicago, IIL 
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AGENCY OPENINGS IN 
44 STATES 











Chas. L. Nicholson, President Harry R. Wood, Secreiary 


THE INTER-STATE SURETY COMPANY 


REDFIELD, SOUTH DAKOTA 
WE ISSUE 


DEPOSITORY, FIDELITY BONDS JUDICIAL, OFFICIAL and 
WAREHOUSE MISCELLANEOUS 


PLATE GLASS and BANK BURGLARY INSURANCE 

















f Federal Savings and Insurance Co. § 
FOUNDED 1889 
INDIANAPOLIS 
Specializing on monthly Premium Health and Accident 
with non-classification of risks. Benefits paid weekly. 
Policy includes $100.00 funeral benefit. i" 


Representatives Wanted in Indiana and Illinois. Our Victory Policy Will Interest You. 


















































would return a good profit to the solici- | @ Ham fn _— S888 SSee @ 
= Good solicitors 7 _ kind of 

usiness, however, are hard to secure. 

In the first place they fail to see the The Mutual Plate Glass Insurance Co. 

possibilities in it and, again, they hesi- Shelby, Ohio 

tate to call at private homes. However, Organized 1883 

the business is to be gotten and some HENRY WENTZ, President L. A. DENNIS, Sec. and Gen’l Agent 
time a staff of men will be trained and The only Ohio Company Specialising on Plate Glass Insurance. Not an Experiment. 
developed in a way that will yield a SERVICE TO OUR REPRESENTATIVES AND POLICYHOLDERS 

splendid return to themselves. 
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Chicago Bonding&Insurance Co. 


LINES OF INSURANCE WRITTEN 





Bonds 





Fidelity 


Official 








a ERVICE 
Judicial RENGTH 
INCERITY 
Contract 
Depository 
Miscel- 
laneous 
Assets Capital 
$1,780,412.00 $500,000.00 








Insurance 





Accident 
Health 
Liability 
Automobile 
Plate Glass 
Burglary 





Surplus to 
Policyholders 


$1,402,255.00 


O. F. ROBERTS, Vice-Pres. and Gen. Mgr. 


Home Office:—CHICAGO, Il. 


COINSURANCE AND BURGLARY 
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GROUP 


INSURANCE 
Life, Accident and Health 


With the same Prompt and Expert Safety Engineering 
and Inspection Service and Organization which has 
made the Name of The Travelers Famous. 


AGENTS AND BROKERS 


THE TRAVELERS 
INSURANCE COMPANY 


Hartford, Connecticut. 


Refer Your Inquiries to The Group Insurance Division. 














The Republic Casualty Co. 


PITTSBURGH, PA. 


Writes All Lines of Casualty Insurance 


Local and General Agents Wanted in Ohio and Pennsylvania 
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the value of the coinsurance clause 
in burglary insurance, although a 
majority are probably favorably in- 
clined toward it. One underwriter 
who has had a long experience in 
burglary field, however, takes excep- 
tion to the views held by many 
burglary men. He feels that the coin- 
surance clause is not suited to burglary 
insurance as it creates a hostile attitude 
on the part of policyholders. In out- 
lining his opposition to the coinsurance 
clause in burglary policies the other 
day, he said: 


[the val are varying opinions as to 


*x* * * 


“This is why the coinsurance clause 
does not work with burglary insurance. 
A man applies for a $500 burglary 
policy. He is told that his watches, 
jewelry, etc., must not exceed a total 
valuation of $625. He does some rapid 
mental calculating and decides that he 
is well within that limit, which is 
simply the 80 percent coinsurance 
clause. He takes out the policy, puts 
it in his safety deposit box and forgets 
about it. It is renewed each year by 
a certificate so that he does not study 
the terms of the contract at each anni- 
versary of the policy. Three or four 





years pass by and then a loss occurs. 





In the meantime he has been gradually 
accumulating additional jewelry, not 
necessarily making large purchases at 
any time, but merely adding to his and 
his wife’s supply in a natural way. At 
the time of the loss his jewelry is 
worth considerably more than $625, 
and no amount of explaining of the co- 
insurance clause will convince him that 
the company is not robbing him, did 
not misrepresent the policy in the first 
place, and that burglary insurance is 
not all wrong. 
* ok x 

“The same situation arises where 
policies are issued covering not only 
the assured’s jewelry, but also that 
of the family. At the time of the is- 
suance of the policy there is perhaps 
little of importance in the way of 
jewelry about the premises, but per- 
haps a son or daughter is married, 
moves into the household and there is 
quite an_ accumulation of valuable 
jewelry. Yet there is still no increase 
in the amount of burglary insurance 
carried and when a loss comes, there is 
always a wrangle about the limited 
coverage afforded. I do not think we 
have reached the point where the co- 
insurance clause in burglary insurance 
is adaptable to conditions.” 





CASUALTY AND SURETY 


Premiums and Losses by STATES and 
by CLASSES OF BUSINESS in 1918 





























OKLAHOMA | 
! Prems. Losses 
| Mass. Bonding 
Accident ..... sbasies 22,101 15,307 
EADDILITY 6.0:0.0602.0:00 e 1,697 100 
Workmen’s compn.. 325 1,448 
SPRING, os\s006-6.4.0.6.5% 8,781 2,775 
le 3 Eee Eee ee een 15,807 3,858 
Plate glass...... 4,746 3,345 
Burglary & theft. :: 681 3 
uto. & T. P. dam.. 227 
7 LS ae sie 54,365 26,849 
U. 8S. Fid. & Guar. 
BECO 2020000600 3.675 490 
PRBRIUD. 20000090 pieisicre 1,892 1,933 
MADIEEEY _ 6-0:6 410:s,2,010:0:0 21,203 y 
Workmen’s compn.. 144,689 47,943 
BMGIUY s:sialcatw senate 35,805 60,026 
SSUTOLY 46104 0000080 e 79,575 32,832 
Piste GilGsS.....<s 9,218 6,786 
Burglary & theft.. 19,484 4,863 
uto. & . dam. 6,0 1,551 
ORAL .cscccece €54,006 158,934 
Amer. Indem. 
Liability ..... oeewed 6,332 612 
PROS. 'ccccweo cos 2,151 161 
Ie 12,084 8,037 
Plate glass........« 1,764 1,760 
Burglary & Page mm an v1 olsoreee 
Auto. & T. P. dam.. 2,611 851 
POT BES: koa cae * 25,012 11,421 
N. Y. Plate Glass 
Plate glass........ 34,363 2,481. 
Hartford Acci. & ‘Indem. 
BOCCIGORE 6 6.ceesc tes 186 eee 
MMSE. /6.60.0 470-0 /esexereie:® 47 518 
SIINGY. 0:6:6:0.0.00.0°0 a 937 15 
Workmen’s comp’ Ric 486 138 
BAGGY 606-0: Sane ae eie 509 e6 
 » ieee eee 5,314 eee 
Burglary and theft: 614 35 
Auto. & T. P. damage 272 13 
IRIS 5 6akG. oie eae 8,364 719 
Amer. Bonding & Cas. 
PICCIGONE ooc.c'c sisiciec ce 1,028 127 
PRENAD) 56 66 0.610 wie oo 5:0 5 165 196 
TAGMIEY 0:0<0% eines 929 30 
AGCRIGY® 65:56:00.6 ane eieie 1,492 wee 
PROLLY sacu wie soe Sa ee 5,413 pore 
ee rr 579 122 
Burglary “x theft. 216 eee 
Auto. & T. P, damage 87 
fe g wi. Site 10,209 475 
Amer. Surety 
BOGOUGY. 4.00.0 20600 38,886 4,994 
So ee 8,957 16,626 
Burgiary and theft.. 1,021 oecmee 
CATERED sceweecee 98; 865 6,620 
Royal Indem. 
PAM TROILG: 5 se.076:8:Si0i0i0-0% 1,292 455 
OL, a ae 95 25 
yet on A a 5,006 6,574 
Workmen’s comp’n.. 1,360 860 
MEMOIARY 0sé\6:6:050'645 . 195 5 
LO ee Perr 210 eccecs 
PARCO (RIBAS: «6 sc 0.0:00:6 2,066 2,682 
Steam boiler ..... 149 eccces 
Burglary and theft: ; 5 1,523 372 
Auto. & T. P. damage 877 254 
gL ty OO aes 12,352 10,217 





Employers Indem. 
IADOIGORL seéscvic css 2,564 596 











Prems. Losses 
PROWESS ssc's ceccs0s 1,729 
Workmen’s comp’n.. 8,111 1,060 
Auto. & T. P. damage —73 
TOPAES sce eee 12,330 1,806 
New Amsterdam 
Accident ..ccsece er 230 63 
CS ee 175 25 
EMADMIIGY 6.o0scccuees 4,782 1,799 
Workmen’s comp'’n.. 57,514 845 
DAMICT § visce-o.e neers 14,638 152 
ee eee 12,915 eeccce 
Plate glass" piaara eae sie A 1,351 
Burglary -— theft.. 3,368 13 
Auto. & T. P. damage 69 31 
TREES 2\6:4.0-4.¢, 0.0 88,448 12,279 
Aetna Cas. & Surety 
MOCMONG 6406000 bec 36 ecccce 
COS i ee —-ie  Sneline 
TMAOIUICY 64. cc0ss nee 16,111 5,824 
Workmen’s comp’n.. —173 22 
BMOCUEY Sdscccccees 5,126 —100 
EUURORD TD, Liciscisesoes s< : 27,080 10,241 
pag ee ee 3,765 260 
Burglary and theft.. 3,999 2,468 
BOTINIOL cccscccues 855 53 
a ey ee 52 ecceces 
Auto. & T. wh damage 12,899 10,233 
bute ye 69,739 30,992 
Aetna 
BOCIGONE 62sec ecncs 11,739 6,786 
ee »315 2,677 
TAQ 360s a 31,956 11,093 
Workmen’s comp’ n. 360,344 152° 961 
Workmen’s collective 48 
TODAERS: 56.6 6:6:0.4.0:6 408,392 173,517 
London & Lance. eg 
EARGUALY 6 o0s-cccas 776 eeeese 
Workmen’s comp’ n. 219 490 
BMUGIEY ose occees6 1,106 coccee 
a eR ea 11,610 173 
Burgiary and theft: : —54 ecocee 
uto. & ~ GAMAZS  ccess 
ATTOTALS alecerew clare 13,657 670 
Fidelity & Cas. 
PMCCIEOEE 6o0cceesese 7,426 4,132 
pe ee nore 4,456 1,358 
TBO MITIEY. 2.6.5 <i0c0.0-5.0% 24,992 7,472 
Workmen’s comp’n. 10,680 7,496 
el ra 6,987 eoecce 
Surety .. wierevee ete 19,096 edocs 
Plate glass" avisewaa's 5,146 3,312 
Steam boiler ....... 4,420 
Burglary and theft. 9,484 1,440 
a ee 1,000 eccces 
Auto. & T. P. damage 9,084 1,506 
TOEAES sabe ec 102,771 26,919 
Southern Surety 
PCCIGONE <<.6ci0sc6 cee 15,952 3,205 
eee 18,042 1,471 
Workmen’s — S. 55,724 13,297 
WIGQGHEY iidecccnyee i 4,296 osbme 
Surety” uicinre Maueheieiey 60,974 3 
Plate glass ....... 7,166 2,711 
Burglary and theft.. 581 17 
WANTED 
AN with Health & Accident Insurance 
experience, able to qualify for position 
as local manager. Discharged soldiers will 
have preference. Edgar J. Delafield, 926 
Victoria Bldg., St. Louis, Mo. 
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THE PROVIDENT 
LIFE & ACCIDENT 
INSURANCE CO. 


CHATTANOOGA, TENN. 


Our popular priced Commercial 
Disability and new 1919 month- 
ly Premium Accident & Health 
policies for Professional and 
Business Men and Women 
insure a permanent Agency 
connection. Make your 
connection worth while 
by representinga 
Company with 
thirty years ex- 
perience. 


Agency Openings in 17 States 














The word “Jiffy” de- 
notes speed and action. 
The shape and bal- 
ance resembles the dip 
penholder. It is built 
for those who appre- 
ciatea properly shaped 
and balanced pen. 
Prices from $2.50 up. 
Self-filling without a 


rubber sac. 


Send for descriptive 
matter. 


JIFFY PEN CO. 
Dept. No. 2 
406 Pierce Street 


Sioux City, lowa 








AMERICAN 
SURETY 
COMPANY 


NEW YORK. 


100 Broadway 





SURETY BONDS 


BURGLARY 
INSURANCE 














CLAIM SUPERVISION 
The busy claim executive likes to feel that the cases 
he refers % 8 field seporenntative will be promptly and 
efficiently handled witho supervision. 
R. te NASE 





_,, Adjuster for C Ity C ies 
Liability, 1109-10 Mutual Bldg. Territory 
Com “~ i Richmond, Va. — 
Health Claims No. Carolina 











Prems. Losses 
Auto. & T. P. damage 3,384 1,393 
Po. 7 Geers 166,119 22,147 
Ocean Acci. & Guar. 
— Hadaceuedus 22 eeedas 
OO eee 22 
Liability éKsvivecatwaes 2,187 
Workmen’s comp’ n. 6,830 5,819 
Pg ra 4 eWeues 
PIGtG GIASS .ccccees 11 eecese 
Steam boiler ....... 51 eoccece 
Burglary and theft.. 111 Peer ye 
Auto. & T. P. damage 200 159 
Workmen’s collec. .. y | ners 
TOTALS ..... eas 9,651 6,333 
Western ae 
BOGIGORE 6 i 66 vaccucs 1,389 17 
PIGMEEN cccesccsceces 97 1,546 
DIGS Seccccceéee 14,042 1,477 
Workmen’s comp’n.. 93,101 33,985 
Po eee oe. © «aaaas 
Co Rr —43 3,947 
Plate "clans Tiemameas 7,140 7,522 
Burglary and theft.. 422 5! 
Live stock ......... 9,197 1,251 
TOTALS .ccccccee 126, 305 49,961 
Travelers 
Accident 22,649 10,270 
Health . 3,03 1,176 
Liability .. : 6,637 32 
Workmen’s comp’ n. 6,327 84 
TOTALS 9 .ccccccee 38,647 22,622 
U. S. Cas. 
Accident ..... eceeae 962 14 
ee 677 108 
PAMMEIED: ch 66a cece oe 186 «suead 
Workmen’s comp’n.. 1,569 ‘ ee 
Plate glass ........ G4 ween e 
Burglary and theft.. 382 eccece 
Auto. & T. P. damage 87 endees 
TOTALS ..ccccce e 4,477 122 
Standard Accident 
Accident .........e- $19,347.27 $13,253.36 
OS ere 7,603.47 4,821.59 
PAMEINEY 0. 6sccesenns 493.09 eeucews 
Workmen’s Compen- 
ee El 320.53 22.44 
Auto. and Teams 
Prop. Damage... 86.03  ...e- «e 
POURS 6 dca ccccc $27,850.39 $18,097.39 





New Jersey Pulls Out 


Because of the refusal of the Burglary 
Insurance Underwriters Association to 
longer sanction the issuance of $500 bur- 
glary policies at Chicago without the 
use of the coinsurance clause, the New 
Jersey Fidelity & Plate Glass, which 
wrote such a contract very freely, has 
withdrawn from the organization. It 
will continue to operate along its own 
ideas in so far as the limited policy is 
concerned, though promising to stand by 
association rules and practices in all 
other respects. The $500 policy is per- 
mitted nowhere else. 


Watching Inferior Boilers 


Unusual care is being exercised in the 
inspection of steam boilers just now by 
representatives of the casualty insurance 
companies and will doubtless continue to 
be shown for several years to come, or 
so long as boilers now in use, which have 
been repaired with inferior quality of 
metal, remain in use. During the war 
period, it was virtually impossible for 
institutions other than those cngaged in 
government work, to secure high grade 
boilers of standard designs, and when 
breaks occurred, repairs were made with 
such material as was available. Usually 
this was of inferior quality, although 
answering the purpose for the time be- 
ing. No unusual losses have been re- 
ported, nor is it anticipated they will 
be, though company men are taking no 
chances, and are making inspections 
more frequently than is customary. 

In selling steam boiler policies the 
casualty compauies aim to do something 
more than make inspections or pay losses 
in the event of claims; their representa- 
tives are qualified to, and frequently do, 
advise clients upon such important sub- 
jects as coal consumption; excess power; 
proper placement of machinery and kin- 
dred matters of high concern to property 
owners. 


Manual Committee Named 


BOSTON, MASS., June 17—The annual 
meeting of the Massachusetts Rating and 
Inspection Bureau was held today and 
W. N. Magoun was reelected general 
manager. It was voted to increase the 
size of the manual committee from four 
to six members. The Employers Liabil- 
ity and Liberty Mutual were elected to 
the governing committee for two years; 
the Employers Liability, Travelers, Zur- 
ich General, American Mutual Liability, 
Federal Mutual Liability and Liberty 
Mutual were placed on the manual com- 
mittee for one year and the Aetna Life, 
Travelers, American Mutual Liability and 
Liberty Mutual were placed on the safety 
inspection committee for one year. 


Loventhal Brothers, one of the leading 
fire and casualty agencies of Nashville, 











Tenn., have taken on the Globe Indemnity. 









The Sign of 


LIABILITY 
ACCIDENT 
HEALTH 
AUTOMOBILE 
TEAMS 
COMPENSATION 


London Guarantee & Accident Company, Ltd. 


OF LONDON, ENGLAND 


Head Office, Chicago 


CONKLING, PRICE & ae. 
FRED. 
RAYM 


L. GRAY COMPANY.. 
ND 











0 ND, Ine. 
RILL, DODGE & “JACKSON Co 
O’CONNOR BROS.-McCUNE AGENCY 





Good Casualty Insurance 


BURGLARY 
CREDIT 

BOILER 
LANDLORD’S 
ELEVATOR 

GEN’L LIABILITY 





ESTABLISHED 1865 


F. Ww. eens General pang 


my ner a wae Vi Superior Av 

» Northeastern 0. uperior Avenue, N. 
en. Agt Ohio, 1217-18 First Nat. Bank Bld; cin Cincinnati 
‘Agts.. “Wash., _ "Tacoma Bldg., Tacoma; 1708 L. C. Smith Bldg., Seattle 
. Agts., Lucas Nex Produce Exch. Bldg., Toledo, Ohio 
Cecadeterecesecdaceccscosonags t. Agts., Savings Bldg., Lima, Ohio 








Assets $ 1,175,707 


Behind the Contracts of the 


AMERICAN REINSURANCE COMPANY 


HANOVER BANK BUILDING 
NEW YORK CITY 


stand solidly invested assets in excess of $1,100,000, ampie 
reserves and an enviable reputation for fair dealing. 


COMPENSATION, 


PUBLIC AND GENERAL LIABILITY; HEALTH 
AUTOMOBILE AND BURGLARY LINES 
UNDER EQUITABLE CONDITIONS 


REINSURANCE EFFECTED IN 








Agents: If you desire connection with a Company rendering REAL 

SERVICE write to one of the following agencies in your territory: 
P. A. COOLING CO., 
OSCAR R. WITTE & CO., 
FRANK V. SMITH & BROS., General Agent 428 Reserve Bank Bldg. 


E. J. MILLER, 


JOPLING & WHITESIDE, 


We Specialize in Accident and Health, Plate Glass and Automebile Insurance. We Write All Casualty Lines. 


WESTERN INDEMNITY COMPANY, Dallas, Texas 
» Capital, $300,000 


General 
Indianapo. 
General 


ante 404 Amer. Central Life Bldg., 
ind63-6 Wainwright Bldg. 


Cit: 
General Arent, °311 Gas & Electric Bldg. 
Denver, Co 
ai Agents, 305 Hoyt Bldg. 


Gener: 
Wichita, 
(For Other States Write Home Office) 


Assets, Over $1,500,000 


























‘The American Credit-Indemnity Co. 


of NEW YORK 





CREDIT INSURANCE ONLY 
E. M. TREAT, President 
The American’s Unlimited Policy not only provides absolute protection against abnormal Joss on 


all outstanding covered accounts, but serves to prevent losses. 
H you are a manufacturer or jobber, write for the full particulars of this service, 


age Locust St., St. Louis, Mo. 








91 William St., New York 


OFFICES IN ALL PRINCIPAL CITIES 


"RJ. LYDDANE, General Agent 


1140 Marquette Bldg., Chicago 


























PLATE GLASS, 


THE METROPOLITAN CASUALTY 


INSURANCE CoO. OF NEW YORK 
Home Office: 47 CedarSt., New York City 


BURGLARY, ACCIDENT, 


HEALTH INSURANCE 














MERICAN LIABILITY | 






COMPANY 


SPECIALISTS IN MONTHLY PAYMENT 
Accident and Health 
Agents Wanted 


$100,000 Insurance 


W. BR. Sanders, Secretary 
Citizens National Bank Bidg. 











The Casualty Review 
shows how modern salesmanship methods are 
applied to the accident and health business. 








Insurance Send 10 cents for sample copy. 
ene Casualty Review 
Dept. Deposit pasecenaninenee om 
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The Money-Saving Service 


Friend Insurance Agent: 


We have emphasized from time to time the 
employment of 


A Good Appraisal Company 
Remember 


Fine covers, fine paper and fine typing do not 
make a “Good” Appraisement. 


They make a ‘Good Looking’? Appraisement. 
Which is *‘Another Story.’’ 


But accurate information on brown wrapping 
paper is better than misinformation 


On Vellum, Bound in Morocco. 


Nevertheless, many people judge more by ap- 
pr. nce than by quality ; 


Whereas, 
ailty Alone Possesses Value. 


The o.. y way that the owner can be sure of 
Quality is to employ an appraisal company that 
has 


A Good Reputation. 
Owners sometimes say: “JA makes no differ- 
ence.” 
a 
Because, 


They will look the appraisement “over when 
they get it and make sure that it is all right. 


Now, 


There is only one way that this can be done 
and that is for the owner or his employees to do 


“The Entire Work All Over Again.” 


This they never can afford to do for it would 
probably cost them 


More than the Original Appraisal Fee. 


The real way to do is to select with care, 
regardless of first cost, an appraisal company 


that can do the work right—The First Time. 


There Are Such Appraisal Companies. 


Too often, however, the owner adopts the 
theory 


“That They Are All Alike” 
Which is so far from being a fact that it is 
A Fatal Delusion, 


costing the property owner, sooner or later, 
much money instead of saving him a few dollars 
as he fondly hoped when he placed his appraisal 
order with 


A Substandard Company 
on account of lower price. 


There is as much difference in Appraisal Com- 
panies as there is in Insurance Companies and, 
you know that 


That Is Plenty. 


All Insurance men know the range of differ- 


ence in quality of companies in the insurance 
field. 


They also know that 


The Poorest is as Good as the best until the 
day of trial. 
That is true of Insurance. 
It is also true of appraisements. 


But when the day of trial comes, it is too late 
to remedy the mistake, 


If you have picked a lemon. 


The Policy of a Poor Company looks as good 
as the best. 


In selecting your Appraisers, 
“Make Haste—Slowly.” 
Advise your clients accordingly. 


It will save them money. 





RECOGNIZED AUTHORITIES ON PHYSICAL VALUES 
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CHICAGO 


BRANCHES: Cincinnati, Cleveland, Detroit, 
Indianapolis, Milwaukee, Detroit, Toronto 
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BEHIND 


Why Our Agents 
Succeed Rapidly—12 Reasons 


1—We Insure Both MEN and WOMEN on equal terms. Women are important 
factors in business today 

2—We Sell Both PARTICIPATING and NON-PARTICIPATING Policies—A 
Big Advantage in meeting competition. 

3—WE INSURE TOTAL ABSTAINERS AT REDUCED RATES—How many 
Total Abstainers could you Insure if you could offer this advantage? How 
much would it help your organization? 

4—WE GIVE SERVICE TO AGENTS—Every man is given assistance and 
instruction until he is a success—Every man must make good—He is our 
partner—His Success is our Success. 

5—OUR OWN MEN GET ALL OUR GOOD POSITIONS. 
All promotions are made from the ranks of our own agents—Each man has 
an opportunity with us—Something to work for all the time. 

6—WE SELL SPECIAL POLICIES which are up to the minute, giving the 
agent the advantage of the “Best Sellers” in the Insurance Market. Every 
Policy the best we can make it. Special Policies for Total Abstainers. 

%7—WE GUARANTEE TO SAVE 4 PREMIUMS on a 20 Pay Policy and give 
dividends besides—This Policy is our G. P. A—It is our best seller-—FOUR- 
TEEN MILLION OF IT IN FORCE. 

8—WE SELL THE BEST INCOME POLICIES we can make on both Partici- 
pating and Non-Participating plans. A check from beyond the grave is 
Daddy’s monthly contribution to the family. 

9—WE GIVE SERVICE TO POLICYHOLDERS—When the policy is placed 
our Service has just begun. Death Claims are allowed within 30 minutes after 
proofs received at Home Office and check immediately issued. No delay— 
No red tape. This Service makes our agents popular. 

10—WE HAVE A FARM MORTGAGE BEHIND EVERY POLICY. No 
Investments are made in any other Securities (except Liberty Bonds)—Rate 
of Interest 6.2%. 

11—WE ARE DEVELOPING NEW TERRITORY and making new opportuni- 

ys eo Saag agents—WE MAKE THE CHANCE FOR YOU TO MAKE 


12—We offer to good clean men a LIFETIME CON- 
TRACT direct with the Company, giving full advan- 


tage of all there is in the business and in the best 
territory in the world. 


To Good Clean Men We Offer Success 
May We Prove Our Offer? 


PEORIA LIFEcomeany 
PEORIA ILLINOIS 


INIT 
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r Wider Fic Se ay ne 
> a 3 Las Se. ine: 
An Increased Sue ee - 

| ‘ SS, e ' 
Opportunity . ‘Sz nie 
a N ia 
OUR Agents can sell policiesontheannual %& ba 
premium plan, up to $3,000, to young men ear 
and young women as young as age 2—protective mn 
insurance and Educational and Business Start En- ‘“@ fe 
dowment Insurance. This extension of the age limit ey 
for Ordinary Insurance down to age 2 helps our Agents J. 
considerably, and we have other advantages that help [&:: 
still more. We provide banking facilities for our Agents |": 
in the rural districts. We issue Participating and Non- }.*: 
Participating Policies. As regards adults, we write |:' 
contracts with Double Indemnity provisions covering |: 
any kind of fatal accident, or with Double Indemnity }=.: 
provisions covering fatal travel accident only, as may Ji::" 
be desired. We issue policies with waiver of Premium J: 
and Disability Annuity or Instalment Payment features. | .... 
We insure males and females at the same rates. J" 
If you cannot make a full time contract with us J=:." 
we will let you write our insurance for children |». 
asa side line, as long as your Company does J»: 


not object. Some are writing as much as J» 
$10,000 a month of this insurance for us J =" 
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CHICAGO LIFE COMPANIES 
REPORT BIG INCREASES 





Business Written During First Six 
Months Shows Gains Over 
Last Year. 





PREDICT NEW RECORDS 





Officials of Institutions with Chicago 
Home Offices Optimistic About 
Remainder of Year 





Officials of life companies having 
home offices in Chicago report an un- 
usually heavy volume of business for 
the first six months of this year. A 
number of the Chicago companies op- 
erate in many states. Their experi- 
ence therefore reflects very well the 
conditions prevailing’ generally. The 
Chicago life companies are not neces- 
sarily sectional. Some of them have an 
agency force extending almost from 
coast to coast. An inquiry directed to 


all of the Chicago companies asking 
the approximate amount of business 
written during the first six months, the 
gain over the same period last year, 
the probable amount of business to be 
written this year and the prospects for 
business for the remainder of the year 
and some comment on business condi- 
tions generally, brought forth the fol- 
lowing: 

Peoples Life—The company decided to 
discontinue its industrial business some 
time ago and during the first half of this 
year the efforts of the agency force have 
been directed towards rewriting indus- 
trial policy holders and changing them 
to the ordinary basis. It has also been 
hecessary to weed out the agency force, 
as many of the industrial men are not 
adapted for the sale of ordinary busi- 
ness. In spite of this change the com- 
pany wrote about as much business dur- 
ing the first six months of this year as 
during the first six months of 1918. How- 
ever, the decks are now cleared and the 
agency force is in a position to go out 
after new business. For the remainder 
of the year, therefore, a much more 
favorable showing will be made, as the 
whole energy of the selling staff can be 
devoted to the securing of new business. 

* * * 

Providers Life—Officers of this com- 
pany decline to give any information 
concerning the amount of business writ- 
ten this year. 

* ok 

Security Life of America—The com- 
pany is trying to get its new writings 
on the basis of a million a month and 
will probably write $9,000,000 or $10,000,- 
000 of new business this year. During 
the first six months the company: gained 
$3,000,000 of new business and wil! prob- 
ably gain $6,000,000 during the remainder 
of the year. The business written during 
the first six months of this year shows a 
70 percent gain over the amount written 
during the same period last year. The 
company is forging ahead steadily and 
recently entered Minnesota. 

* * 2 

American Bankers—For the first six 
months of the year the company secured 
In excess of $2,500,000 of new business. 
The company is writing at the rate of 
half a million a month and expects to 
acquire $6,000,000 of new business during 
the year, which will be an increase of 
100 percent over last year’s writings. 

A strong effort is being made by the 
Company to develop its monthly pre- 
mium department and during the past 
year offices devoted primarily to the up- 
building of this branch of the business 
have been established at Philadelphia, 
Kansas City, St. Louis and Minneapolis. 

ok * * 


Continental Assurance—This company, 
which is the running mate of the Con- 
tinental Casualty, is making rapid 
Strides this year, having written approx- 
mately $3,900,000 of business during the 
first six months, or an increase of 150 
Percent over the first six months of 





1918. The company expects to write 
$8,000,000 of new business in 1919. Sev- 
eral important agency appointments 


have been made recently which have 
helped to swell the volume. The com- 
puny does not hesitate to make an 
agency appointment in a town where a 
representative of the Continental Cas- 
ualty is located, as there is never any 
conflict between the two departments. 
* x * 


Farmers National Life—For the first 
half of the year the company reports a 
written business of $3,250,000, which is 
a gain of $2,500,00C in written business 
over the first six months of last year. 
At the first of the year President John 
M. Stahl expected to make a gain of 
$2,500,000 in. new written business for 
1919, but is now predicting a gain of 
$5,000,000 for the year. Last year the 
company made a gain of $1,800,000. Presi- 
dent Stahl predicts a total of $7,500,000 
of new business for this year. On July 1 
the company will have approximately 
$10,250,000 of insurance in force. Agents 
of the Farmers National are in clase 
touch with the farmers in the middle 
western states. As its name indicates, 
the company specializes upon farmers’ 
business and all of the producing agents 
of the company report that the crop 
outlook was never better. The farmers 
are getting higher prices for all of their 
products, are selling to a never satisfied 
market, and good prices for everything 
that can be harvested are assured. All 
signs point to a record-breaking year so 
far as the farmer is concerned. 


Federal Life—President Isaac Miller 
Hamilton states that during the first six 
months of the year $6,500,000 of new 
business was written or a gain of 100 
percent over the same period last year. 
At the first of the year the company set 
the mark for 1919 at $8,000,000, but is 
row expecting to close the year with 
mcre than $12,000,000 of new written 
business. The accident department is 
also showing big gains, having written 
a reported premium income for the first 
six months of this year of $225,000. 

Mr. Hamilton is very optimistic over 
the present conditions. He says that 
business conditions are in a very healthy 
state, and that increases are being re- 
ported by the lowest as well as the high- 
est producers. He is strong in the con- 
viction that business will be very good 
for the remainder of the year. 

* * * 


Illinois Life—During the first six 
months of the year the company has gone 
along at the rate of $30,000,000 of busi- 
ness for the year. Vice-President R. W. 
Stevens has set this year’s writings at 
that figure. Mr. Stevens believes that a 
company with a capital and surplus of 
$1,000,000 should not attempt to absorb 
more than that amount of business at 
this time. The company will easily close 
the year with well over $100,000,000 of 
business in force. 

Only a few new agents have been 
added this year, a great bulk of the 
tusiness coming from the old producing 
sources. The company entered Indiana 
this year and will write about $1,000,000 
of business in that state. Mr. Stevens 
says that the remarkable thing about 
the business that has been written this 
yeur is the fact that the smail producer, 
the man who formerly wrote only ones 
and twos is now writing ones, threes 
and fives. The size of the average pol- 
icy has increased materially. Mr. Ste- 
vens points out that the outlook is par- 
ticularly promising at this time for the 
reason that the great prosperity that 
has swept over the entire country is 
largely based on the record crops that 
are to be harvested this fall, but which 
heve not benefited the country up to 
date, so far as the actual distribution of 
money is concerned. That is, the busi- 
ness of the country is being done on the 
crop that is to be harvested, and Mr. 
Stevens predicts that when the fields 
have actually been cleared, and the 
goods sold, the prosperity of the nation 
will be beyond anything now anticipated. 

+. * * 


Mutual Trust Life—For the six months 
of the year the company will write hbet- 
ter than $10,000,000 of new business, 
which is a 100 percent increase over the 
same period last year. At the first of 
the year the company set the 1919 mark 
at $15,000,000 of new paid for business, 
but will easily pass the $20,000,000 mark; 
$2,205,000 of new business was produced 
in May. The company is entered in ten 
states, but the great majority of the 
business is produced in Illinois, North 
Dakota, Minnesota, Iowa and Connecti- 
cut. The Mutual Trust does a large 
business in the rural communities and 


the officials of the company are of the 


opinion that the increase shown so far 
this year is an indication of the gener- 
ally prosperous conditions on the farm. 
All signs point to a continuance of this 
prosperity. 
a s t 

National Life U. S. A—The company 
wrote $16,000,000 of new business during 
the first six months, a 60 percent in- 
crease over the first six months of 1918. 
it is expected that a total writing of 
well over $32,000,000 will be easily 
reached by the end of the year. The 
company has entered no new states this 
year and a majority of the business pro- 
duced comes from the agency force that 
was on the job in 1918. Secretary Robert 
D. Lay says that the present prosperity 
is not peculiar to the life insurance 
business. While conditions today might be 
termed abnormal, it might at the same 
time be said that the entire business 
and living conditions of the nation are 
abnormal and the .life insurance busi- 
ness is merely showing the results of 
this situation. Mr. Lay is of the opinion 
that business will be written on a large 
scale by all of the life companies during 
the remainder of the year, 

lal s * 


North American Life—$6,000,000 worth 
of new business was written during the 
first six months of the year, being a gain 
of 40 percent over the first six months 
of 1918. The company expects to write 
well over $12,000,000 of new business 
this year. The North American is now 
entered in 16 states, has entered Oregon 
recently and expects to enter Washing- 
ton and probably California shortly. It 
is expected that on January 1, 1920, the 
company will have $45,000,000 of busi- 
ness in force. Last year the company 
wrote $8,219,000 of business. The com- 
pany reports that lapses are over 40 
percent less than last year and that the 
new business being written is apparently 
of a high order. 

s ao 

Old Colony Life—About $3,000,000 of 
new business was written by the Old 
Colony during the first half of the year, 
which is nearly twice the amount of 
new business written during the first 
half of 1918. President Neuske states 
the company will easily write between 
six and seven million dollars of new 
business for the year. The Old Colony 
is now operating in 18 states and has 
been making some real progress during 
the last few years. Mr. Neuske has been 
cutting out the dead timber, and getting 
things down to a rock bottom basis so 
that now the company is sailing ahead 
smoothly. 





Cholmeley-Jones Wants Figures 


R. G. Cholmeley-Jones, director of the 
War Risk Bureau, has applied to the life 
companies for their statistics showing 
the acquisition cost of new business and 
also the cost of handling renewals, in 
each case such cost to be computed leav- 
ing out the expense of company adminis- 
tration. The object of this request, it 
is understood, is that the War Risk 
Bureau may have data by which to com- 
pute the probable expense it will be put 
to in retaining and converting to per- 
manent form the large volume of busi- 
ness it now has on its books. 

In view of the fact that the War Risk 
Bureau is in all probability in for an 
investigation as to its methods and man- 
agement, the data that will be supplied 
by the companies will also likely be used 
to attempt to justify the expenses the 
Bureau has incurred. 


Indianapolis Life Convention 


The Counsellors Club of the Indian- 
apolis Life composed of men who write 
$100,000 of paid for business during the 
year will meet at Lake Wawasee, Ind., 
July 7-12. A. H. Kahler, manager of 
the company at Peoria, and president 
of the club has arranged for a_ golf 
tournament at the outing and he will 
present the winner with a silver loving 
cup. A good business program has been 
prepared for each day. The company 
has written about twice the busi- 
ness this year that was secured in the 
same period in 1918 with about’ the 
same number of men. 


Building Is Completed 


The new ten story building of the La 
Fayette Life, at LaFayette, Ind. _ is 
ready for occupancy and tenants 


are 
moving in. The annual home coming 
will be held the latter part of the 


month and the new quarters are expected 
to be in “apple pie” order at that 
time. 








TEXAS COMMISSIONER 
DISAPPROVES MERGER 


Briggs Says Great Southern Can- 
not Be Taken by Inter- 
national 


DIRECTORS ACQUIESCE 


Active Campaign for Business Imme- 
diately Planned by Executives of 
Great Southern 





AUSTIN, TEXAS, June 17.—Com- 
missioner Briggs of Texas today has 
refused to permit the proposed merger 
of the Great Southern Life of Dallas 
and Austin with the International Life 
of St. Louis. His opinion was filed to- 
day and the directors of the Great 
Southern have acquiesced in the mat- 
ter. They have already made plans for 
an active campaign for business in 
Texas and adjoining states where the 
company is licensed. 

The merger contract had been ap- 
proved previously by the directors of 
both the Great Southern and Interna- 
tional. It provided that the Interna- 


tional should rewrite all of the busi- 
ness of the Great Southern. 


Security Would Be Reduced 


Commissioner Briggs of Texas, in a 
letter to the stockholders of the Great 
Southern, states his reason for refusing 
to approve the merger with the Interna- 
tional. He states the assumption that the 
determination of the directors to merge 
was the result of their conviction that 
the merger would enhance the security of 
the policy contracts of the Great South- 
ern. He says that after a thorough ex- 
amination of the company by experts he 
is convinced that the Great Southern is 
amply capacitated for the continuance 
and fulfillment of its own obligations. 
in addition, actuarial calculations care- 
fully and exhaustively made at the 
instance of the insurance department con- 
clusively show that under the contem- 
plated merger the security of the policy- 
holders of the Great Southern would be 
reduced instead of increased or main- 
tained in its existing strength and vigor. 


Analyzes Financial Results 


Analyzing the situation, the commis- 
sioner says the company’s Dec. 31 state- 
ment shows $675,080 surplus to policy- 
holders, or an additional protection of 
$8.91 to each $1,000 in force. He also 
asserts the present condition of the Great 
Southern can be improved rapidly under 
a conservative policy of business man- 
agement and expansion. 

To show that the merger would not im- 
rrove the condition of the policyholders, 
he points out that as of Dec. 31 the busi- 
ness of the Great Southern, added to 
that of the International, would make 
$152,849,043 of insurance in force, with 
only $652,606° surplus to policyholders, 
and that the merger would mean a de- 
crease in surplus to policyholders of 
over 50 percent, or a decrease from $8.91 
to $4.27 per $1,000 in force. He also 
points out that the merger prevents the 
accumulation for several years to come 
of any surplus from the Great Southern’s 
business, with which any excessive mor- 
tality could be sustained. This result 
proceeds from the placing of a mortgage 
equivalent to 25 percent of the premium 
income on Great Southern business for 
the next four years, the assessment in 
the aggregate being conservatively esti- 
mated at $1,298,073. 


Cut Surplus Security 50 Percent 


These figures are based on the Inter- 
national’s published statement and the 
annual statement of the Great Southern, 
corrected by the department’s examiners, 
and allowing the home office building at 
a valuation of $2,100,000. If the apprais- 
er’s valuation of the building should be 
accepted, the $652,606 surplus to policy- 
holders under the proposed merger would 
(CONTINUED ON PAGE 7) 
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DEATH OF LUNGER 
HELD GREAT LOSS 


Vice-President of Equitable of New 
York Was Strong Figure 
in Life Insurance. 


STARTED AT SEVENTEEN 


Did Notable Work with Four Com- 
panies—Ability Marked from 
Youth by Fackler 


NEW YORK, June 17.—John B. 
Lunger, vice-president of the Equitable 
Life of New York, died suddenly of 
heart failure early on the morning of 
June 10, after attending a dinner at the 
Waldorf-Astoria hotel. 

Mr. Lunger. was born in Asbury, N. 
J., April 5, 1864. He came from Revo- 
lutionary War stock, his great-grand- 
father on his father’s side having come 
to this country during the war. He 
was educated in the public schools and 
at the Centenary Collegiate Institute, 
Hackettstown, N. J. After a year spent 
’ in the law offices of Ryerson & Ward 
of Newark, N. J., Mr. Lunger, at the 
age of 17, entered the statistical de- 
partment of the Prudential Life. There 
he got his first taste of the business and 
science of insurance, which was to be 
his life’s work. He studied evenings 
under David Parks Fackler, the cele- 
brated actuary, and made such good use 
of his time and opportunities that at the 
age of 19 he was appointed actuary of 
the company. 

Started Prudential in Ordinary 

Up to that time the Prudential had 
confined itself to the industrial busi- 
ness, but Mr. Lunger urged the estab- 
lishment of a branch to issue ordinary 
policies, and in 1886 the company al- 











| 


lowed him to open such a department, | 


making him its manager. His work 
was so effective that in the tenth year 
the new insurance written by the 
branch amounted to $25,000,000. Mean- 
while, he remodeled the Prudential of- 
fice system, making a great gain in 
lessening the complexity of the work 
and in installing various checks upon 
the processes of the business. 

In 1897 Mr. Lunger becaine managing 
actuary of the New York Life, which 
position he continued to hold until 1902, 
when he became vice-president of the 
Travelers. He was with the Travelers 
until 1912, when he was elected vice- 
president of the Equitable Life. 


Life Insurance Was Vocation | 


Life insurance may well be said to 
have been Mr. Lunger’s vocation. His 
aptness for the business was soon seen 
and appreciated by his first instrifctor, 
Mr. Fackler, who, when Mr. Lunger 
was still in his early twenties, advised 
the late John F. Dryden, president of 
the Prudential, to keep his eye upon 
Mr. Lunger, who seemed destined to 
fill a big place in the insurance world. 
He had a great familiarity with the 
business from every angle—legal, actu- 
arial and administrative. His special 
domain as vice-president of the Equi- 
table was field work, for which his 
natural talent specially fitted him. He 
was a good and ready speaker, and his 
quickness of judgment and ability to 
handle men, coupled with his enormous 
capacity for work, carried him success- 
fully through the many duties that have 
fallen to him to perform. 


Sure Taste in Art 
One secret of his success in dispatch- 
ing his work was that he followed his 
own motto of “K. K.”—keep cool. 
When others were inclined to fret and 


{ 
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‘hour of his death (a period of thirty- 








TRIBUTE BY DARWIN P. KINGSLEY 














O Tue Nationa UNperwriter Presi- 

dent Darwin P. Kingsley of the 
New York Life gave the following trib- 
ute to Mr. Lunger’s abilities as a life 
underwriter and his worth as a man: 

“The Equitable Life in particular and 
life insurance generally have suffered a 
great loss in the death of Vice-Presi- 
dent John B. Lunger. 

“IT knew Mr. Lunger with the inti- 
macy that springs up between men 
working side by side. I knew him in 
later years while he served the Travel- 
ers and the Equitable as a sound un- 
derwriter with progressive ideas. 

“He touched and adorned life in- 
surance at many points. His experi- 


ences with the Prudential, which began 
thirty years ago, his experience in the 
New York Lite, brought him into con- 
tact with many phases of a many-sided 
business and gave him a rare equip- 
ment for the broad service he was ren- 
dering at the time of his premature 
demise. 

“With appreciation of the qualities 
that make a good life insurance execu- 
tive, I understand what the business 
has lost when a trained man drops out 
at fifty-five—just at the fullness of his 
powers. 

“IT therefore understand what Judge 
Day has lost, and my sympathies are 
profoundly with him and his associate 
officers.” 








fume he could be depended upon to 
maintain his balance and calm judg- 
ment. 

Mr. Lunger does not seem to have 
had any special hobby. He had a sure 
taste in art and literature and his chief 
sport was fishing, with some golf on 
the side. He had just returned, when 
death overtook him, from a trip to 
Florida, where he had been catching 
tarpon. At his summer home at Rum- 
son, N. J., he had a great collection of 
domestic animals, of which he was very 
fond and which it was a pleasure to 
him to show off to his many friends. 

During the war Mr. Lunger was ac- 
tive in many ways. He was a great ad- 
mirer of France and the French, as is 
shown by his membership in two local 
French societies. He was one of the 
original members of the National Se- 
curity League and in many ways strove 
to aid and comfort the boys who went 
overseas. 

In 1898 Mr. Lunger married Miss 
Jane Estelle Burnett of Cleveland. He 
had no children. He was a member of 
| the Pilgrim Society, the France-Amer- 
ica Society, Asiatic Society and the 
Museum of French Art. His clubs 
vere the Metropolitan, Union League, 
Rumson County and the Sleepy Hol- 
low. 





DEVOTED TO LIFE INSURANCE 
BY GEORGE A. WATSON 

NEW YORK, June 17.—In the death 
of John B. Lunger, senior vice-presi- 
dent of the Equitable Life, the society 
,ost an able official, the business of life 
insurance one of its strongest expo- 
nents, and the country a most useful 
citizen. From the day he left school 
as a stripling of 17 years up to the 


eight years) Mr. Lunger’s entire busi- 
ness career was devoted to life insur- 
ance work, which he understood as few 
other men know it or have had oppor- 
tunity to know it. Through the years 
that intervened between his early asso- 
ciation with the Prudential and the 
close of his connection with the Equi- 
table Life, he performed many services 
of value to the several companies by 
whom he was employed, but his great- 
est work undoubtedly was done for the 
society of which he was an important 
official when death came to him so 
swiftly. 
Served the Policyholders 


It was Mr. Lunger’s ambition so to 
serve the policyholders of the Equi- 
table Life that these would continue to 
profit through his efforts long after he 
was gone; and that such result will 
follow is a safe assumption. 

A many-sided man, Mr. Lunger’s 
chief characteristic perhaps was his 
mental poise. Rarely did he allow him- 
self to become excited, even under 
great provocation. Every issue pre- 
sented him was met calmly, sifted thor- 
oughly and judged fairly. There was 
no malice in his make-up. An actuary 
and one of the charter members of the 


an intimate acquaintance with the tech- 
nique of life insurance, and it was a 
tribute to his ability that President 
Butler of Columbia University asked 
him to take charge of the course of 
lectures on life insurance delivered at 
that institution last winter. In previous 
years Mr. Lunger addressed the stu- 
dents of Yale and Princeton from time 
to time, and his papers were always 
scholarly and of solid worth. 


Liked to Meet Field Men 


He had, moreover, a clear concep- 
tion of the practical workings of lite 
insurance. As one underwriter ex- 
pressed it, “Mr. Lunger had a broader 
vision than perhaps any other man in 
the business.” He particularly liked 
to meet the field men, either individu- 
ally or at conventions, and for that 
purpose traveled widely, not alone in 
this country, but in South America and 
Europe as well. Long maintaining that 
the policyholder should be given the 
broadest possible cover, it was largely 
through Mr. Lunger’s insistence that 
the Equitable Life decided to open its 
health and accident branch early in 
the present year. Alert to discover the 
needs of the day and skillful in supply- 
ing them, Mr. Lunger assisted in pre- 
paring many of the policy forms now 
popular in life insurance circles. 

In his leisure hours he turned to the 
study of music and art and had an 
appreciative knowledge of both. He 
was fond of the great outdoors and 
was never quite so happy as when wan- 
dering through the grounds of his Com- 
fortable home at Rumson, N. J., or per- 
haps angling for the elusive trout in 
some forest stream. 

Kindly and considerate to a degree 
unfortunately too rare in men of high 
business position, Mr. Lunger had, as 
he deserved, the affection of all the 
employees of the great institution with 
which his name must ever be asso- 
ciated. 


COMPANY WINS THE DECISION 





Misstatements in Application for Rein- 
statement Makes Policy Void, 
Says Texas Court 





AUSTIN, TEX., June 17.—A signal 
victory was won by an insurance com- 
pany when the supreme court of Texas 
adopted as its judgment the decree of 
the commission of appeals of that state 
reversing and rendering judgment in 
the case of State Mutual Life vs. Chas. 
M. Rosenberry. The trial court had 
rendered judgment against the insur- 
ance comany for $10,000 and the usual 
accumulations, which had been affirmed 
by the court of civil appeals at Tex- 
arkana. 


Stated Had Not Been Refused 


In 1908 a $10,000 policy was issued to 
Elmer E. Rosenberry and premiums 
thereon were paid to January 15, 1912, 
when a lapse was permitted. Subse- 
quently reinstatement was applied for 








Actuarial Society of America, he had 


and granted on December 12, 1912. In 









JOHN B. LUNGER 
Vice-President Equitable of New York 








the application for reinstatement Ro- 
senberry averred that he had not been 
sick and that at no time since the policy 
had been issued had he been examined 
for life insurance without a policy issu- 
ing. In addition to that, the policy was 
assigned to plaintiffs, Rosenberry an 
another assignee, for debt. Elmer Ro. 
senberry died on July 1, 1913, and pay- 
ment on the policy was refused. The 
evidence showed that Elmer Rosen- 
berry had been sick and was treated by 
a physician and that he had been re- 
fused policies by the Southland Life 
and the Great Western Life. 


Not New Policy 


It was held by the higher court a 
new policy had not been issued; that 
the mutilation of the old policy and is- 
suance of a duplicate did not constitute 
a new contract. It was a mere waiver 
and that the reinstatement was induced 
by fraud and deception; that it would 
not have been reinstated had truthful 
answers been made in the application 
for reinstatement. It was voided by 
these facts. 

The policy contained a proviso that 
it shall be incontestable one year after 
date. The court says it does not apply 
in this instance. “To make it apply is 
to hold that however gross the fraud 
by which reinstatement of a_ lapsed 
policy is procured, that the insurance 
company is without remedy,” wrote the 
court. 

Change of Beneficiary 


It was further held that the insurance 
company is not estopped from asserting 
the invalidity of the policy because it 
consented to the assignment and 
change of -beneficiary. “The assignee 
or beneficiary of the policy, whether 
before or after the occurrence of the 
event insured against, is in no better 
attitude than the insured.” 

A long line of authorities is cited 
and the cases discussed by the court to 
substantiate its position. The case is 
reversed and judgment rendered for 
the insurance company that Rosenberry 
et al. take nothing by this suit. The 
supreme court is the tribunal of last 
resort in Texas. 


Oppose Tax Exemption 


DES MOINES, IA., June 17—Insuranct 
men were active in the convention of the 
Iowa Farm Mortgage association in De 
Moines, particularly in their oppositiol 
to the laws granting tax exemption t0 
farm loan and joint stock land banks. It 
was the sense of the convention that 
such laws be repealed. J. H. Jamisol. 
president of the Western Life; Henry 
Nollen, vice-president of Equitable Lif? 
and Griff Johnson of the Equitable Lift 
were among the speakers on the pro 
gram. George Heindel of Ottumwa wa! 
chosen president; E. H. Lougee, Count! 
Bluffs, vice-president; F. C. Waples 
Cedar Rapids, secretary; Frank Millet 
Cedar Falls, treasurer. 
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CLAYTON M. HUNSICKER 
ON BUSINESS INSURANCE 


Home Office Manager of Fidelity 
Mutual Life Tells of Pres- 
ent Opportunities 


FIELD HAS BROADENED 





Hundreds of Small Business Houses 
May Now Be Sold This 
Form of Protection 





PHILADELPHIA, PA., June 16— 
Clayton M. Hunsicker, manager of the 
Fidelity Mutual Life at Philadelphia, 
has been specializing on the sale of 
business life insurance for many years. 
Mr. Hunsicker is one of the leading 
producers of the country on this form 
of business, and has made a deep study 
of the sales possibilities of business life 
insurance. He says that just at this 
time he feels that the field for the sale 
of this protection has very materially 
broadened. He believes that there are 
now more potential prospects for busi- 
ness life insurance than. ever existed 
before, and that a good deal of atten- 
tion may now be given to business life 
insurance with profitable results. 

Why Business Exists 


Mr. Hunsicker accounts for this in- 
creased interest by reason of the fact 
that the effects of the influenza have 
been widespread and disturbing to 
business in general. Life agents, as a 
tule, think only of what the influenza 
did to individual prospects and fami- 
lies, but have not given any thought to 
the fact that in the death of an impor- 
tant member of the firm the business 
has been considerably disturbed, and 
in many cases the progress perma- 
nently halted. Thousands of small 
businesses, Mr. Hunsicker says, are 
conducted by only two or three men. 
Each is filling an important niche. The 
chief executives of small concerns are 
in nearly all cases specialists. They 
look after one particular branch of 
the business, so that the loss of any 
one man in a small firm of this kind at 
once becomes a vital question. 


Solves Problem Simply 


In addition, there are numerous other 
small concerns that are not incorpo- 
rated that have no large stock on hand, 
buying only from week to week, or 
month to month, and really have noth- 
ing tangible to dispose of in the event 
of the death of either of the partners. 
However, where a death occurs under 
such circumstances, the courts will not 
permit the surviving member to go 
along without making a distribution to 
the deceased partner’s beneficiary. In 
other words, some value is attached to 
good will, and unless this is provided 
for by means of life insurance there is 
always much trouble in settling a case 
of this kind. 

Takes Care of Good Will 


A policy.may be sold partners of a 
small unincorporated business, provid- 
ing that in the event of the death of 
either partner the surviving member, 
by reason of having shared in the 
premium payments on the policy, is en- 
titled to the business entire, with the 
exception that the assets on har:d, cash 
in bank, etc., may be divided equally. 
In other words, the provision for the 
value of the good will is thus automat- 
ically taken care of. 


Importance to Young Men 


In every firm there are usually two 











annually assuming a more important 
place in the affairs of the company, 
who are really the chief factors in pro- 
moting its progress. This is recog- 
nized by the older and less active offi- 
cials. Thus the responsibility for the 
success or failure of the company rests 
very largely upon the newer men. Dur- 
ing the influenza epidemic several 
young men of this type were taken 
away. As is known, the influenza at- 
tacked almost entirely the men at the 
younger ages. 

Hundreds of business houses were 
either temporarily or permanently 
crippled by the removal of some of the 
more important young men in the con- 
cern. 


Small Concerns Best Prospects 





Mr. Hunsicker says that probably the 
big opportunity for business life insur- 
ance today is among the more moderate 
sized business houses. In the smailer 
business concerns the executive re- 
sponsibility usually rets upon three or 
four men. The bigger business house, 
the enormous mercantile or industrial 
institution, is really self-sustaining. It 
has gained momentum as the years 
have gone by, and will not be vitally 
effected by the death of any member, 
even the president. This is not true 
with the smaller concerns in the forma- 
tive stage. 

Public Mind Favorable 


In going the rounds there may be 
found hundreds of prospects who have 
never heard of business life insurance, 
or if they have, do not understand just 
how it works. However, they are in a 
very favorable frame of mind to enter- 
tain the subject, for the reason that 
they have recently sustained the loss of 
an important member of the firm or 
partner, due to influenza. They see 
that there is a necessity for some pro- 
vision being made in advance fov a con- 
tingency of this kind, but have not 
worked out a definite plan. A solicita- 
tion for business life insurance at this 
time is opportune, as it is something 
that is being thought of very generally 
by business officials. Life insurance 
men have used the effects of the influ- 
enza epidemic to round up personal 
business, but have neglected to see that 
the death of a man, while a great blow 
to his family, is not such a catastrophe 
as it might have been if life insurance 
is carried. On the other hand, the 
death of the same man may mean the 
removal of the partner who has been 
most active and progressive in carrying 
forward the affairs of his business 
house. 

Disturbances Unsettling 


Business men generally in a!l sorts 
of industries have seen the disturbance 
that death brings where no provision is 
made in advance. The life man may 
cash in on this condition, Mr. Hun- 
sicker believes, and says that he per- 
sonally has found that it pays at this 
time to get up a list of likely looking 
concerns and make a straight canvass 
on business life insurance. It is not 
necessary to confine the selling activi- 
ties to the bigger concerns. In fact, 
the best prospects are really the smaller 
enterprises that are more dependent 
upon two or three men for the success 
of the business. 


North American Changes 


Following the death of third Vice-Pres- 
ident Henry B. Overesch of the North 
American Life of Chicago, the follow- 
ing promotions have been made; E. S. 
Ashbrook, who has been superintendent 
of agencies of the company, becomes 
vice-president, and T. J. Fleming, who 
has been manager of the company at 
Milwaukee, Wis., becomes third vice- 
president; Harry Kramer, manager for 
Ohio, is elected a director, as is Thomas 
H. Harris of the western coast agency of 
the company. 
LIFE 


The American Old Line Life of Lincoln 
has paid a claim for double indemnity 
for accidental death, without question, 





or three young men coming along, and 











In the Center of the U.S. A. 


is located a big, vigorous, and growing institution of 

life insurance. 

Our geographical location enables us to render excep- 

tional service to our policy holders and field force. 

Over $180,000,000 of insurance in force. 
INVESTIGATE FOR YOURSELF 


Missouri State Life Insurance Co. 
SAINT LOUIS, MISSOURI 
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1867 THE 1919 


EQUITABLE LIFE oF IOWA 


Announces New Policy Forms 
INCORPORATING: 


Increased Total Disability Benefits 
Double Indemnity Benefits 








Other Increased Benefits and Privileges 
Low Net Cost and Best Service to Policyholders 


For Agency Connections, Address HOME OFFICE, DES MOINES 





















Organized 1871 
LIFE INSURANCE COMPANY OF VIRGINIA 
Richmond, Virginia 
OLDEST—LARGEST—STRONGEST 
Southern Life Insurance Company 
Issues the most liberal forms of Ordinary Policies 
from $1,000.00 to $50,000.00 and 


Industrial Policies from $12.50 to $1,000.00 
Condition on December 31, 1918: 





Assets ...... Fe Cee ne een ee ere Pe mr re ree errr eT $ 18,362,862.75 
Dee RIE yd vaccines oackcadacssaescanswseedediedadtecaascsedds 16,626,824.78 
Capital and Surplus............cc cece cece ccccecccsccccccecces 1,736,037.97 
Insurance in Force......ccccccccccccccccccccccccccccccceccesece 149,170,320.00 
Payments to Policyholders.............sceeececeeceecesceees ..  2,376,218.75 
Total Payments to Policyholders since Organization.......... $21,988,834.83 


JOHN G. WALKER, President 





THE PERFECT PROTECTION POLICY OF 


THE RELIANCE LIFE 


gives you something absolutely new and different to talk to your 
prospects. Gives you a chance to earn more money than you 
are now making. 


Our Life Insurance Contracts contain the most up-to-date clauses 
known to the Insurance World. The Accident and Health gives 
full protection for at least a third less cost than regular casualty 
companies. Our agency contracts are as liberal as can be made. 


WRITE AND WE WILL TELL YOU MORE ABOUT OURSELVES 
Reliance Life Insurance Company of Pittsburgh  *psq3.2s"* Pittsburgh, Pa, 








Courteous—Safe—Conservative 


Great Republic Life Insurance Company 
LOS ANGELES, CALIFORNIA 
Capital $500,000 Fully Paid 


A Great Opportunity for LIVE Men 
NINE STATES 


Address W. H. SAVAGE, Supt. of Agencies 











= the beneficiary was killed in bat- 
e. 


The first of the annual volumes of policies, dividends and information about 
companies—the Unique Manual-Digest. Order your copies now; $2.50 each. The 
National Underwriter, Duttenhofer Blidg., Cincinnati. , 
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Agents in Chicago 
are making money. 





THE FRANKLIN LIFE 
INSURANCE COMPANY 


of Springfield, Illinois 


can find places for a few good men. 


ADDRESS 


WOLFLE, STEFFELIN & COMPANY 


823:The Rookery, Chicago 































Another Million Dollar Month! 


May leaves with us over a Million Dollars 
of new applications. 


The Company that 
Leads them all in Kansas 





Invites correspondence on the subject of Agency connections in 
territory of real productiveness. 





yr 


The Gnesi aliers Lifelnsurance Company 


WICHITA KANSAS 



































Once an 
Illinois Life 
Man 
Always an 
Illinois Life 
Man 


GREATEST 


ILLINOIS 


COMPANY COM PANY 


WANTS GOOD MEN WANTS GOOD MEN 
AND AND 


WILL PAY THEM WELL WILL PAY THEM WELL 





ON WITNESS STAND 


COMMISSIONER IS CALLED IN 





Untermyer Drags Life Companies 
Into New York Building Loan 
Squabble 





NEW YORK, N. Y., June 17.—Sam- 
uel Untermyer, a New York attorney, 
has finally succeeded in injecting him- 
self into the investigation which is be- 
ing conducted here by the joint com- 
mittee of the Mayor’s Committee on 
Rent Profiteering and the Committee 
on General Welfare of the Board of 
Aldermen. Wednesday last was desig- 
nated “Life Insurance Company Day” 
and saw the appearance of Mr. Unter- 
myer as assistant counsel to the com- 
mittee and in full charge of the pro- 
ceedings. It is understood to be the 
intention of the committee to subpoena 
officials of the companies in order to 
find out the true facts regarding the 
building loan situation in this city, it 
being charged by Mr. Untermyer that 
relief from present conditions would 
be obtained if the companies loaned 
freely on mortgages for building pur- 
poses. 

Phillips Is Witness 


The first and only witness called on 
Wednesday was Superintendent of In- 
surance Jesse S. Phillips, from whom 
Mr. Untermyer desired information as 
to the investments of the companies 
and the percentage of the assets which 
is invested in mortgage loans. It is an 
obsession with Mr. Untermyer—in fact, 
he seems to make it a personal griev- 
ance—that the companies are greatly to 
blame for not having sold long ago the 
stocks some of them still hold. He 
wanted to know from Mr. Phillips why 
these stocks had not been sold as con- 
templated by the insurance law of 1906, 
and was told that the companies had 
twice been given by the legislature a 
five-year extension of time for their 
disposal, and each time on the recom- 
mendation of the superintendent of in- 
surance. 

Just how Mr. Untermyer has suc- 
ceeded in injecting himself into this 
investigation was somewhat of a mys- 
tery, but the fact seems to be that he 
was requested to take a hand by Mayor 
Hylan, with whom Mr. Untermyer has 
at least this in common, that both have 
a weakness for beginning libel suits 
that are not pressed to trial. 


Thinks He’s Second Hughes 


In the present instance Mr. Unter- 
myer labors under the delusion that 
upon him has fallen the mantle of 
Charles E. Hughes, and that it is up 
to him to get into the spot-light as an 
investigator. The surest barometer of 
such things is the attitude of the met- 
ropolitan press, which must be disap- 
pointing to this self-seeking attorney. 
The papers evidently realize that this 
investigation is one into the conditions 
of the building market and that much, 
if not all, of what Mr. Untermyer seeks 
to drag in, has nothing to do with the 
matter at hand. 

It is well known, to Mr. Untermyer 
as well as to others, that the insurance 
companies have practically no money 
at present to loan on mortgages. Their 
very large purchases of Liberty Bonds 
have tied up enormous sums and in 
many cases the companies have been 
compelled to anticipate their income in 
order to help the country by the pur- 
chase of these bonds. Moreover, since 
1906, no deferred dividend policies have 
been issued and each year a larger 
provision has to be made out of income 
for-the dividends on maturing policies. 

On a date yet to be set, Mr. Unter- 
myer proposes to examine other com- 
pany officials. Subpoenas have been 
issued for George T. White, secretary 
and manager of the Association of Life 
Insurance Presidents; Robert Lynn 








Cox, third vice-president of the Metro- 
politan Life, and some others. 








NEWS OF LIFE POLICIES 


New Policies, Premium Rates, Dividends, Surrender 
Values and all Changes in Policy Literature, Rate 

ks, etc. Supplementing the “Unique Manual. 
Digest,” published annually in May at $2.50 and the 
“Little Gem,” published annually in May at $1.25. 


































NEW RATES OF MASONIC LIFE 





Buffalo Company’s System of Step 
Rates Revised and New Level 
Premiums Announced 





The new rates of the Masonic Life 
of Buffalo, N. Y., are given below, 
These show a slight revision from the 
step rates formerly used by the asso- 
ciation with the chief changes after the 
age 50. They also show the rate for 
the new level premium policy which 
the company is writing. Under the 
level premium policy the policyholder 
may discontinue the premium payments 
at age 65 and take a paid up policy 
varying in amounts from $347 to $741, 
depending upon the age at which he 
entered. 

Under the step rate plan the policy- 
holder pays the increasing rate up to 
ages between 53 and 68, depending on 
the age at which he took out the in- 
surance, and from then on a level pre- 
mium. If he wishes to discontinue 
paying premiums at age 65 he may take 
paid up insurance for anywhere from 
$305 to $630, depending upon what age 
he entered. Rates for both plans. fol- 
low: 


Step Rates Level Rates 


b+ £. 4 . « 
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21 $9.00 53 $28.80 $630 $14.64 $741 
22, 9.12 53 .80 62 15.00 737 
23 9.36 53 28.80 622 15.48 733 
24 9.60 53 28.80 618 15.48 729 
25 9.84 53 28.80 613 16.20 724 
26 10.08 54 30.84 608 16.68 720 
27 10.32 54 30.84 602 17.28 715 
28 10.56 54 30.84 595 17.88 709 
29 10.80 54 30.84 587 18.48 704 
30 11.04 55 33.00 578 19.08 698 
31 11.28 55 33.00 569 19.68 691 
32 11.52 55 33.00 560 20.40 685 
33 11.76 56 35.40 552 21.24 678 
34 12.12 56 35.40 543 22.08 670 
35 12.60 56 35.40 535 22.80 662 
36 13.08 57 37.92 526 23.64 654 
37 13.68 57 37.92 516 24.60 645 
38 14.28 57 37.92 505 25.68 635 
39 14.88 58 40.56 492 26.88 625 
40 15.48 58 40.56 477 28.08 615 
41 16.08 59 43.32 460 29.28 604 
42 16.68 59 43.32 445 30.48 592 
43 17.28 60 46.20 429 31.80 579 
44 18.00 60 46.20 414 33.48 565 
45 18.72 61 49.20 398 35.04 554 
46 19.44 61 49.20 383 36.60 535 
47 20.16 62 52.20 367 38.40 518 
48 21.00 62 52.20 352 40.20 501 
49 22.08 63 55.20 336 42.00 482 
50 23.40 64 58.20 321 44.04 462 
51 24.96 64 58.20 305 46.20 442 
52 26.76 65 61.20 305 48.48 420 
53 28.80 66 63.00 305 50.88 397 
54 30.84 67 66.00 305 53.28 373 
55 33.00 68 69.00 305 56.04 347 
56 35.40 ° 
57 37.92 
58 40.56 
59 43.32 
60 46.20 
61 49.20 
62 52.20 . 
63 55.20 
64 58.20 
65 61.20 ‘< 
66 63.00 
67 66.00 
68 69.00 











*Age at which rate becomes level for 
after lifetime. 


+Reduced amount of insurance which 
w'll be provided for from fui ds of asso- 
ciation from and after the age of 65, or 
the higher age at which level rate comes 
into effect, available at option of indi- 
vidual member. 


tReduced amount of insurance which 
will be provided for from fund of asso- 
ciation from and after the age of 65, 
available at option of individual member. 
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MINNESOTA MUTUAL CHANGES 





Disability Clause Is Brought Down to |GOVERNMENT WON’T REINSURE 


Latest Form and Double Indem- 
nity Rider Is Offered 





The Minnesota Mutual Life has is- 
sued new policy forms. These are writ- 
ten without disability or special benefit, 


disability and double accidental death 
benefit. 

The disability benefit provides for a 
waiver of premiums and in addition an 
annuity to the insured for the balance 
of his life or to the end of the endow- 
ment period on endowment policies and 
the face amount of the policy is not 
diminished by the operation of these 
benefits. 

The double accidental death benefit 
covers in event of death from accident 
within sixty days from the injury, and 
prior to the age 60. The benefit is not 
granted where the policy does not also 
bear the disability benefit. 

Neither the disability nor double in- 
demnity benefit will be granted to 
women nor persons engaged in hazard- 
ous or unhealthful occupations, nor 
persons affected with any physical im- 
pairment. No policy in excess of $25,- 
000 may be written with the disability 
benefit. 

The old form of disability benefit 
providing merely for the waiver of pre- 
miums is discontinued. 

Samples of rates for various policies, 
including the new disability benefit, 


follow: 
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$ $ $ $ $ $ 
20 19.84 29.69 30.65 47.80 21.50 31.95 
25 22.22 32.22 34.30 51.65 24.60 32.88 
30 25.26 35.23 37.55 56.18 28.82 34.27 
35 29.19 38.91 41.40 61.55 34.72 36.42 
40 34.33 43.48 46.11 67.91 Not 39.68 
45 41.23 49.68 52.25 75.55 issued 44.72 
50 50.70 57.97 60.67 84.93 over 52.55 
55 63.82 69.50 72.26 97.81 age35 ... 
Si. 
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$ $ $ $ $ $ 
20 38.34 48.39 65.62 102.24 24.60 32.57 
25 39.16 49.10 66.23 102.26 28.74 35.70 
30 40.33 50.11 67.07 103.51 34.27 39.46 
35 42.07 51.58 68.28 104.53 -42.07 44.07 
40 44.94 53.84 70.11 106.08 Not 
45 49.18 57.69 73.13 108.47 issued 
50 56.13 63.62 78.45 112.51 over 
55 66.87 73.01 86.69 110.91 age 35 


The rates for the double accidental 
death benefit are $1.50 per thousand per 
year: on the whole life, life paid up at 
60 on the 10, 15, 20, 25 and 30 year 
endowments, and endowment at age 60. 
The rates for the double indemnity on 
the 20 pay life and 20 pay endowment 
at 65 forms range from $2.18 at age 20 
down to $1.50 at age 40 and up. The 
highest rate for the double indemnity 
benefit is at age 20 on the 10 payment 
life plan, being $3.57 per thousand. 
Rates on the 18 pay life and 15 pay 
life are of course slightly higher than 
on the 20 pay life and 20 pay endow- 
ment at 65 form. 


TEXAS COMMISSIONER 
hei DISAPPROVES MERGER 


(CONTINUED FROM PAGE 1) 


be changed to $415,080 and the $8.91 of 
additional protection per $1,000 would be 
reduced to $5.48. 

The commissioner declares these fig- 
ures are conclusive, and therefore no 
other reasons for disapproval of the mer- 
ger are required. Inasmuch as the col- 
lateral agreements fall with the merger, 





and as the commissioner has already | afternoon was devoted to a business con- 
given the company his objections to 
them, he does not consider it necessary 


BUREAU TO CONTINUE 


Director Cholmonley-Jones on Rumor 








of Turning Soldiers’ and Sailors’ 
Protection to Companies 





WASHINGTON, D. C., June 18.— 
It seems to be admitted in Washington 
that the new management of the War 
Risk Insurance Bureau is rapidly bring- 
ing some sort of order out of the chaos 
which resulted from the retirement of 
Director Lindsley and the advent of 
the new chief, Cholmonley-Jones. Ef- 
fective publicity has again been estab- 
lished and the campaign to persuade 
soldiers to convert their temporary 
policies into permanent insurance is 
being pushed with vigor. 

The bureau took occasion this week 
to deny emphatically the truth of a 
report published in some New York 
newspapers that a plan was on foot to 
turn over to commercial companies all 
the insurance risks accepted by the 
government, either by direct transfer 
or by a system of reinsurance. On this 
point the director said: 


Director Chol 


“Government insurance issued to the 
military forces of the United States dur- 
ing the war is permanent government 
insurance. The work of permanently 
maintaining and administering such in- 
surance is one of the functions of a 
bureau of the government known as the 
Bureau of War Risk Insurance of the 
Treasury Department and created by law. 
“There was never thought by those 
who enacted the law, nor has there been 
thought by anyone qualified to speak, 
since the law’s enactment, of any pro- 
cedure other than permanent government 
insurance for soldiers, sailors and ma- 
rines, permanently administered by the 
government. ; 
“The work of the bureau is being 
rushed into splendid shape and within 
the organization there is great team 
work. Chateau-Thierry Day, June 25, has 
been set as the date upon which all the 
correspondence of the bureau will be 
absolutely up to date.” 





ly-Jones’ Statement 


Congress May Take Up Question 


The facts are that there has been 
among members of Congress same dis- 
cussion of the feasibility of doing away 
with the machinery of government insur- 
ance and turning over to commercial or- 
ganizations the actual administration of 
the whole project. There has been no 
suggestion that the government should 
pot continue to stand back of the whole 
financial undertaking. And even the dis- 
cussion which has been going on has 
been desultory and without any author- 
ity. “Loose talk” might be the proper 
description, although, of course, the trend 
of the discussion tends to reveal the 
presence of a decided sentiment against 
the whole project of government inter- 
ference in private enterprise. Govern- 
ment insurance is sure to come in for 
some heated debate before the present 
session of Congress is ended. 


Woodmen Rates Sustained 


Returns received by the Modern Wood- 
men of America on the new increased 
rates, effective July 1, show a total refer- 
endum vote cast of 74,428 in favor of 
sustaining the new rates and 45,800 
against, about half the camps sending in 
reports. The new rates were approved 
by every state in the jurisdiction, except 
Illinois, where the vote was about even. 


Bankers Agents Meet 


CUMBERLAND, WIS., June 17—Wis- 
consin agents of the Bankers Life of Des 


A Record of Thirty Years of Progress— 


Ten-Year Periods 





Assets Insurance in Force Income Policies Issuxd 
Dec. 31—1888.... $ 104,307 $ 889,073 1889-1898 $ 2,128,182 $460,386 
1898.... 321,505 8,392,902 1899-1908...... 12,088,346 1,169,329 
1908.... 3,621,170 43,443,633 1909-1918...... 35,887,982 2,199,357 
1918.... 15,758,208 145,055,484 


The WESTERN and SOUTHERN 


Life Insurance Company 


W. J. WILLIAMS, President CINCINNATI 
Organized February 23rd, 1888 





Attractive Opportunities 


Open to Agents in Ohio, Indiana, Kentucky, West Virginia, 
Western Pennsylvania and Michigan 











A Wider Field —An Increased Opportunity 


Our Agents can sell policies on the annual premium plan, up to $3.000, to 
young men and young women as young as age 2—protective insurance and Edu- 
cational and Business Start Endowment Insurance. This extension of the age 
limit for Ordinary Insurance down to age 2 helps our Agents considerably, aa 
we have other advantages that help still more. Weprovide banking facilities for 
our Agents in the rural districts. We issue Participating and Non-Participating 
Policies. As regards adults, we write contracts with Double Indemnity provi- 
sions covering any kind of fatal accident, or with Double Indemnity provisions 
covering fatal travel accident only, as may by desired. We issue policies with 
waiver of Premium and Disability Annuity or Instalment Payment features. 
We insure mates and females at the same rates. If you cannot make a full time 
contract with us we will let you write our insurance for children as a side line, as 
long as your Company does not object. Some are writing as much as $10, 000 a 
month of this insurance for us as a side line. 


OLD COLONY LIFE INSURANCE COMPANY, 








CHICAGO, ILLINOIS 
SUPERVISOR of Agents 


WANTED: for the State of Oklahoma. 


Must be acquainted with the territory and have had experience in securing and 
trainin new agents. Salary and expenses. Address: 


J. FRANK MONTGOMERY, Agency Manager 


American National Insurance Company 
GALVESTON, TEXAS 








The Toledo Travelers Life Insurance Company 


SECOND NATIONAL BANK BUILDING, TOLEDO, OHIO 
Want Producing Agents for Ohio Territory 
Opportunity for Advancement 
On Agency Matters Address E. W. GAGE, Secretary 








State Mutual Life Assurance Company 


OF WORCESTER, MASSACHUSETTS 


Incerperated 


1919—SEVENTY-FIFTH ANNIVERSARY YEAR 


For 75 years—far ba than the average life—the STATE MUTUAL has 
ed unsurpassed protection and service. 
Additions are Pre to our agency force when the right men are found. 
B. H. WRIGHT STEPHEN IRELAND D. W. CARTER 
President Superintendent of Agencies Secretary 








Moines were called into convention here 
by John W. Hogan, general agent in this 
city, to meet President George R. Kuhns, 
who spent June 10 in Cumberland on his 
way to Long Lake, Wis., for his vaca- 
tion. Mr. Kuhns was accompanied by 
Oo. B. Jackman, sales manager, and 
George Nothstein, assistant superintend- 
ent of agencies, both of Des Moines, and 
Clayton Lord, district agent at Eau 
Claire, Wis., who arranged the outing 
for Mr. Kuhns and his associates. The 


ference and in the evening a banquet 
was tendered by Mr. Hogan in honor of 





to discuss them further. 














the officers of the company. 


Are You Permanently Established? 


Write for Territory 
Pennsylvania—Ohio— West Virginia 


PHILADELPHIA LIFE INSURANCE CO. 
PHILADELPHIA 
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The Elihu Root of Life Insurance 


TuousaNnps of life insurance men will 
mourn the loss to life insurance sus- 
tained through the death last week of 
Joun B. Luncer, vice-president of the 
Equitable Life of New York. 

There are some men who when they 
pass out are missed in the business 
world not only ‘by the institution with 
which they have been connected and 
by their friends but their loss is felt 
throughout the whole business with 
which they have been identified. There 
are men whose knowledge and equip- 
ment are such that the business at 
large benefits almost as much from 
their efforts as the institution by which 
they are paid and with which they are 
immediately connected. Such figures 
were JoHN F. Drypen and Joun R., 
HEGEMANN in the industrial business; 
Amzit Dopp of the Mutual Benefit, 
PRESIDENT PatMer of the Northwestern, 
Exizur Wricut, the eminent Massachu- 
setts actuary, and many others both 
dead and living. 

Mr. LuNGER made contributions of 
permanent value both to the science 
and the business of life insurance. He 
was one of those men who seemed to 
be equally able in the technical and 
actuarial phase as in the administrative 
and agency branches of the work. He 
possessed a mind of the first caliber, 
tempered by a wealth of experience 
that has come to but few men in life 
insurance. His was one of the creative 
mentalities in the period when the life 
insurance structure was in the building. 

First of all he was one of the master 
spirits who visioned the future of the 
great Prudential of Newark. He started 
with that company as a boy, in 1880, 
when 16 years of age, when the Pru- 
dential was only 5 years old. Born in 
Asbury, N. J., he received his early 
education in the public schools and at 
the Centenary Collegiate Institute of 
Hackesttown. He was soon put in 
charge af the mathematical work of 
the Prudential and as the company 
grew he developed the actuarial de- 
partment. The company opened an or- 
dinary branch in 1886, of which he 
supervised both the office and field 
work, As manager of the ordinary de- 
partment of the Prudential he attracted 
the attention of Presiment McCatt of 
the New York Life and in the full tide 
of his achievements for the Prudential 
he was induced to become managing 
actuary of the great New York com- 
pany. He and Vicr-Presipent J. K. 
Gore of the Prudential, always re- 
mained warm friends and held some- 
what similar views as to life insurance. 
* Had Mr. Luncer remained with the 
Prudential it is not unlikely that he 





would have attained still greater promi- 
nence in the life insurance world than 
he has enjoyed, though his wealth and 
breadth of experience would not have 
been so great. His experience with 
large companies is without parallel in 
the history of any of the leading life 
underwriters. For several years he re- 
mained with the New York Life and 
was an important factor in directing 
its policies. Then, in 1902, he went to 
Hartford to become vice-president of 
the Travelers. Some years ago he re- 
turned to New York to become vice- 
president of the Equitable. Thus Mr. 
LuNGER had an experience with four 
great companies, the Prudential, New 
York Life, Travelers and Equitable. 
He was logically cut out for the chief 
executive of one of the great com- 
panies and possessed all the qualifica- 
tions for executive leadership. 

Mr. LuNGER was a man who under- 
stood life insurance fundamentally as 
well as in all its outward aspects. His 
judgment was always sound, keen and 
conservative, yet he was a progressive 
in every sense of the word. The great 
field of life insurance work gave his 
fine powers of imagination splendid 
play. In whatever department he di- 
rected his energy—and he investigated 
and exercised his ability in virtually 
every branch of home office manage- 
ment—results soon became evident. 
He had much to do with establishing 
the splendid agency organization of the 
Travelers, although he was with that 
company only a few years. He pos- 
sessed a mind in life insurance very 
simialr to that of Etrtau Root in the 
field of politics; he was often the ad- 
viser of the men who occupied the 
chief executive position before the 
public. He may well be called the 
Elihu Root of life insurance. 

‘He was a great builder and he knew 
the elements that make for creative 
achievement in human affairs. No one 
in the business better understood the 
great forces that work unseen and 
silent in the upbuilding of the great 
institution which life insurance has be- 
come. He possessed the human quality 
to a profound degree, although he was 
not properly known or popularly con- 
sidered a “mixer.” With whatever 
company. he might be connected his 
friends could feel that with him as an 
influence in its managerial affairs it 
could not make fundamental errors. 
He was not always so happy in winning 
the approbation or even the friendship 
of some men, whose good opinion was 
well worth while, but all, whether 
friends or foes, recognized that Mr. 
Lunger was a man who saw the deeper 














George Paul Roberts, district agent 
of the Northwestern Mutual Life at 
Clarksburg, W. Va., is establishing a 
record as a heavy personal producer. 
Last month Mr. Roberts wrote $100,750 
of new business and has started off 
with a rush in June. He has been in 
the life insurance business only a few 
years, but from the first has exhibited 
a marked ability to produce. His rec- 
ord has increased steadily each year 
until he is now recognized as one of 
the leading writers in West Virginia. 

The general agency of C. B. & H. M. 
Taylor, with which he is connected, is 
also piling up big gains. For the first 
five months of the year the total paid 
for business of the general agency 
amounts to $2,254,300 as compared with 
$961,700 during the same period of 1918, 
or an increase of $1,291,600. At the be- 
ginning of the year the mark was set 
for 1919 at $4,000,000 of new business, 
but the applications are now coming in 
at the rate of $5,500,000. 


H. C. McCann of Bay City, Mich., is 
one of the big producers in his state. 
Since Sept. 1, 1918, Mr. McCann paid 
for new business amounts to over 
$500,000. He is manager of the Fed- 
eral Life and one of the big men in the 
organization. In fact, he is the “Fed- 
eral Ace.” 


D. H. Learned of the New York Life 
at Bloomington, Ill., has set his mark 
as $1,000,000 of paid-for business for 
this year. During the first five months 
of 1919 he wrote about $475,000 and for 
the period had an average of one appli- 
cation a day. 


C. A. Seaton and J. H. Fitzgerald of 
Canton, IIL, district agents of the 
Equitable Life of New York, have for 


PERSONAL GLIMPSES OF LIFE UNDERWRITERS 






the club year over $800,000 of life in- 
surance. Mr. Seaton has qualified for 
the half million and Mr. Fitzgerald for 
the quarter million club. The agency 
will pay for approximately a million 
during the club year. Most of the busi- 
ness’ is written in Canton .and the 
county of Fulton, which has a popula- 
tion of 65,000. 

Major S. C. Stanton, M. D., who has 
been medical director of the Farmers 
National Life since its organization and 
is given a great deal of the credit for 
the excellent mortality showing of = 
company, received the honorary degrée 
of M. S. at the University of Illinois 
this week. Major Stanton graduated 
from the university 40 years ago and 
returned for the celebration of the 
fortieth anniversary of his class. 


Capt. Charles H. Palmer, American 
Red Cross, has returned to his duties at 
the home office of the Northwestern 
Mutual Life at Milwaukee after an ab- 
sence of nearly two years on foreign 
service as district manager of the Red 
Cross with headquarters at Langres, 
France. Capt. Palmer is the only son 
of the late Judge Henry L. Palmer, who 
for many years was president of the 
Northwestern Mutual and one of the 
most widely known figures in the 
American life underwriting business. 


Ira M. Earle, vice-president and gen- 
eral counsel of the Bankers Life of Des 
Moines, died at his home from a liver 
affection at the age of 69. He was a 
prominent Des Moines attorney. He 
was first associated with the Bankers 
Life 25 years ago and has been general 
counsel since 1903. Judge William S. 
Ayres, assistant to Mr. Earle, succeeds 
him. 
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Columbian National Life—The com- 
pany has crossed the $100,000,000 mark of 
paid for business in force. This was 
reached May 31. The Columbian Na- 
tional is a few days over 16 years and 
8 months old. It is a company that has 
made progress and has rendered real 
service, 

* * * 


Cedar Rapids Life—The company has 
been deprived for about two years of the 
services of its president, Judge C. B. 
Robbins, who enlisted in the service and 
just recently returned as a major from 
France. A “welcome home campaign” re- 
sulted in over a million of new business 
in a few weeks. The campaign was 
wound up last Saturday by an agents’ 
convention, at which some forty men 
participated, and at which the following 
important announcements were made: 

The company is paying up the balance 
of the authorized capital stock of $100,- 
000. This will be accomplished by the 
end of June, and the company will then 
make application for admission to one or 
two other states—South Dakota will 





trobably be the first one. The policies 
and rate book will be revised and the 
activities of the company enlarged. 

There will be no necessity of collect- 
ing any additional surplus, for the com- 
pany, with its conservative management, 
was one of the few which came through 
the year of 1918 without collecting any 
additional surplus and showing a surplus 
on hand in excess of the capital. 

Major Robbins, as president of the com- 
pany, will take in hand the active man- 
agement of the company, and will devote 
his entire time to its interest. So far 
the company has been limiting its busi- 
ness to, its home state only. Prospects 











meanings and grasped the big things 
with a vision which could be exercised 
only by a master mind. . 

A mighty oak in the forest has fallen, 
cut down by the grim hand of death 
in the prime and flower of its maturity. 





for the year are bright. The company 
has issued for the first five months of the 
year more than twice as much business 
as for the corresponding period last year. 


Midsummer Campaign 
The Peoria Life annual mid-summer 
campaign which began June 1, it being 
represented as the Flying Squadron 
which crosses the Atlantic in airplanes. 
Prizes of $200 and a gold medal will be 
given to all those who produce $100,000 

worth of business in this time. 


Largest Group Case 


‘Probably the largest group contract 
ever written went into effect on Monday, 
when 35,000 employes of the American 
Woolen Company came under the protec- 
tion of the Travelers. The amount of in- 
surance per capita will average more than 
$1,200, and will total $40,000,000. When 
the great Union Pacific contract was 
written about two years ago the amount 
was estimated at $25,000,000. Stark- 
weather & Shepley were the agents. 


To Write Surplus Lines 


Hobart & Cates, Chicago general 
agents of the Northwestern Mutual, have 
modified their rules on the acceptance of 
brokered business. From now on the 
agency or any agent connected with it 
may accept purely surplus business from 
any whole-time agent of another com- 
pany where that agent’s company is car- 
rying or taking its limit. No business 
may be accepted from so-called brokers 
who place business wherever it seems 
desirable. There is at present a consid- 
erable volume of such legitimate surplus 
business and the change also makes the 
rules of the agency conform to the gen- 
eral rules of the company. 


To Enter California 


The Lincoln National Life of Fort 
Wayne, Ind., has applied for a California 
license. As was stated last week, H. G. 
Everett, for more than twenty years vice- 
president and agency manager for the 
Central Life of Des Moines, has been 
appointed Pacific Coast manager for the 
Lincoln National Life, with headquarters 
at Los Angeles. 
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2 Agency Supervisors Wanted 


in Indiana 


Although we lead all com- 
panies for production in our 
home state, we are not yet 
satisfied. We have two terri- 
tories which must be better 
organized: one southeast 
and one southwest. 


We write both Par. and Non-Par. 
insurance on all Standard forms 
of policies. Our sub-standard | 
department has cut the rate of | 
our rejections down to one of the 


Azul 














lowest in the country. It means The Prudential Insurance Company of America 
practically 7% greater income 
for our agents. Forrest F. Dryden, President Home Office, Newark, N. J. 
J Incorporated under the Laws of the State of New Jersey 
For 2 men with records as personal producers and organ- \ 
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izers we have an attractive Salary and Commission con- S 








tract with an opportunity to build a large renewal ac- 
count. We want proved General Agency men. 


NOW OVER $85,000,000 IN FORCE 


LINCOLN NATIONAL LIFE 


FORT WAYNE, INDIANA ) 


JAS. H. JAMISON, Pres. 
FAVORABLE POLICIES 
SERVICES TO AGENTS 

A progressive Company with progressive 
methods. We offer an opportunity to a reliable 
man who can secure 100 applications during 

















From Pennsylvania Across to Idaho 
ee twelve months. 
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MUTUAL TRUST 


LIFE INSURANCE 
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LOOK UP ITS RECORD! 


We are writing new business at the rate of 


TWENTY MILLION FOR 1919 


Our Policy Contracts Are Right Up-To-The-Minute 
DOUBLE INDEMNITY and INCOME DISABILITY in addition 
to a Special Low Premium Business and Professional Man’s Policy 


We operatein Illinois Iowa Nebraska North Dakota South Dakota 
Mi ta Wi Michigan Connecticut Washington 


OUR REPRESENTATIVES ARE SUCCESSFUL 
We have some Attractive Agency Openings for Men Who Want to Grow 





























Write for information to Home Office 


30 North La Salle Street, Chicago, Ill. 



















































Mr. Life Salesman 


Let us send you one of our card index outfits for keep- 
ing data as to prospects, on approval. 


We bought these outfits before the high prices came in 
and will give you the benefit. 


The outfit consists of: 


Real leather card case, one pocket for blank cards and those of 
prospects already seen and one for cards of those yet to see. Card 
case the invention of Agency Director Miller of New York Life, 
made especially for us. 


200 prospect cards (extra cards always in stock, 35c per 100). 


One black stiff cloth card box, suitable for 500 cards—a nice, neat 
box suitable for desk or grip. 


One set of guide cards 1 to 31 (for one month ahead). 
One set of guide cards January to December (one year ahead). 


One set of alphabetical guide cards A to Z, for those which you 
wish to file by name instead of date. 


One set of blank guides for your own classification, such as towns, 
streets, street routes, etc. 


We will send you this complete outfit on approval, sub- 
ject to return in 10 days, for $3.00, parcel post prepaid. 


We want to get these card outfits out working! Send 
us your order. 


The National Underwriter Company 
229 East Sixth St. CINCINNATI, OHIO 






























ECRET OF OUR 
One “SQ UCCESS IS 
JERVICE 


We have a contract for you under which your 
income will be limited only by your activities. 
A REAL PROPOSITION FOR A REAL MAN 


FEDERAL CASUALTY COMPAN 


Cash Capital $200,000.00 V.. D. CLIFF, President 


DETROIT 
MICHIGAN 



















“SAFE AS A GOVERNMENT BOND?’ 


The OHIO STATE LIFE 


(OF 
— LIFE, HEALTH, ACCIDENT**° MONTHLY INCOME INSURANCE. 


shite LATEST POLICIES AND AGENCY CONTRACT Baie \He: 
oe Openings OHIO, IND., KY., MICH. and W.VA. Write Columbus 
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KNOWING THE PUBLIC HEALTH QUESTION | 








There is nothing that will give a life 
agent interest in his work and greater 
facility like a first-hand study and 
knowledge of public health questions. 
The life insurance salesman of the fu- 
ture is going to be more or less of a 
student and authority on matters of 
public health, social service, etc. 

Fortunately, two of the’ great leaders 
in public education on health are life 
insurance men. Dr. Lee K. Frankel, 
vice-president of the Metropolitan, is 
president of the American Public 
Health Association. Dr. Frederick L. 
Hoffman, statistician of the Prudential 
and one of the great compilers of vital 
statistics, is doing much in research 
work on health matters. 

ee 

Just now the movement which think- 
ers along this line are working on is a 
plan for a more effective federal and 
state health administration. This has 
an intimate relation to insurance also, 
for the reason that the best thought in 
social service circles is that the ener- 
gies of the state should be directed to 
an improvement of public health condi- 
tions rather than to the adoption of 
compulsory state insurance. In Ohio, 
for instance, it was recently pointed out 
that if only a part of the $9,000,000 spent 
by the state in payment of health and 


accident claims under the workmen’s § 


compensation act had been spent for ac- 
eident and sickness prevention better 
results to the state would doubtless 
have been achieved. What we need in 
the line oi state activity is preventive 
measures rather than state insurance. 

Dr. Hoffman’s plan is briefly outlined 
in a booklet just issued by him. It con- 
tains many facts of interest to life in- 
surance. Most of the so-called health 
legislation, he says, from early records 
to the present day, has been concerned 
with the correction of ascertained sani- 
tary or related imperfections rather 
than with anticipatory action having for 
its purpose a prevention of disease and 
premature death. Much of what is 
called preventive medicine, even at the 
present time, is in the direction of pre- 
vention of further damage or harm 
rather than of a character deliberately 
designed to preclude the occurrence of 
dangers which threaten the individual 
and collective welfare. 

ee 

Quarantine is the basis of public 
health, He says that practically all 
that concerns the health of the individ- 
ual and his or her own physical well- 
being is still considered primarily and 
essentially a matter of personal concern 
only and that it must be borne in mind 
in all discussions of a broader national 
and state health policy. He points out 
the necessity of a complete remodeling 
of our federal and state health organi- 
zation, on a basis of the cooperation 
of all the people in the furtherance of 
collective health measures. 

The modern health department would 
assume the functions of a general health 
administration concerned with all the 
matters which affect the health and 
physical welfare of the people, and not 
merely a function sustained almost ex- 
clusively by the federal or state gov- 
ernment. The new principles of per- 
sonal and public hygiene should now 
come into existence. Health demands 
not only freedom from disease, but a 
clean environment, comfortable and en- 
joyable conditions of life, suitable food, 
satisfactory provisions of work and 
play and for the raising of children. 
The primary duty of the modern state 
is to concern itself with the welfare of 
the person and the successful adapta- 
tion of each to his: environment. 


* * 

Dr. Hoffman says that while the con- 
clusions drawn from mortality statistics 
are naturally of a very high order and 
value, they are not nearly so important 
as the statistics of sickness, which are 
very imperfectly kept at the present 
time. Dr. Hoffman goes into the vari- 
ous aspects of the question with his 


. 


usual thoroughness. and closes with the 
following observations and conclusions: 
First. The President of the United 
States should be prevailed upon to ap. 
point a select committee of experts on 
sanitation and public health to prepare 
a plan for a federal health administra- 
tion inclusive of all the health interests 
and health promoting activities of the 
government, to replace the existing 
public health service, the inadequacy 
and restricted function of which are 
clearly recognized by all who are thor- 
oughly familiar with the facts. 
Second. The committee should have 
power to associate with itself in an ad- 
visory capacity experts recommended 
by national health organizations and 
health promoting activities directly in- 
terested in and thoroughly familiar with 
the facts and considerations involved in 
the proposed plan of a federal health 
administration. . 


Third. A_ sufficient appropriation 
should be made available to the com- 
mittee for general expenses and the 
technical inquiries called for in its judg- 
ment in the furtherance of its plans, 
The members of the committee, how- 
ever, should serve without compensa- 
tion, but they should be reimbursed for 
their traveling and secretarial expenses. 

Fourth. The work of the committee 
should in broad outlines be subject to 
instructions from the President pre- 
pared by the surgeon-general of the U. 
S. Public Health Service, the surgeon- 
general of the army and the surgeon- 
general of the navy, separately or 
jointly, as the ‘President may deem ad- 
visable. The committee, however, 
should also from the outset act in thor- 
ough cooperation with the American 
Public Health Association, the Na- 
tional Conference of State and Terri- 
torial Boards of Health, the American 
Medical Association and all other 
health promoting public activities will- 
ing to assist by expert counsel in the 
working out of the details of the pro- 
posed plan of a federal hea!th adminis- 
tration. ace 


* 

Fifth. Aside from the general in- 
structions concerned chiefly with ques- 
tions and problems of an administrative 
nature, the committee should concern 
itself with the practical feasibility of 
the inclusion in a new plan of federal 
health administration of (a) the sys- 
tematic physical examination and med- 
ical supervision of children and young 
persons below the age of majority, (b) 
the systematic collection, tabulation and 
analysis of the sickness data derived 
from general medical practice and in- 
stitutional experience, (c) the establish- 
ment of a limited or restricted state 
medical service, free from every taint 
of poor-relief or the recognized disad- 
vantages of poor-law administration. 
The inclusion of the foregoing three 
principles would necessarily be largely 
limited to a recognized system of state 
health administration based in all essen- 
tials upon a model federal law. 

*x* * * ? 

Sixth. The committee should inquire 
into and report upon the extremely im- 
portant question of adequate federal 
financial aid in support of local sanitary 
activities possibly inclusive of asso- 
ciated health promoting activities more 
or less in conformity to the basic prin- 
ciples of the States Relations Service 
applicable to agricultural education, 1- 
terstate highway construction, etc. 

Seventh. The committee should re- 
port upon the more or less involved 
legal aspects of the proposed federal 
health administration and the implied 
possibilities of conflict of federal and 
state authorities. In the event that the 
committee should deem it necessary, tt 
should be at liberty to recommend the 





adoption of a Constitutional amendment 
under which the required powers i 
| matters of health and physical welfare 
! would be granted to the federal gov- 
‘ernment, possibly to be concurrently 
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ws exercised under both federal and state 


jurisdiction. 

Eighth. If approved by the President 
the recommendations of the committee, 
with their report and exhibits, should 
be transmitted to the senate committee 
on health and national quararitine for 
the purpose of a public hearing and a 
full opportunity for a public considera- 
tion of every question involved in a 
measure than which no legislation of 
recent times is more likely to affect so 
vitally the present and future welfare 
of the American people. , 








LOCAL ASSOCIATIONS 




















FIRST RURAL OLD LINE COMPANY 


Low participating rates; double indemnity insurance; shortest, 
cleanest policies in the world; complete protection disability clause. 


THE AGRICULTURAL LIFE INSURANCE COMPANY OF AMERICA 


FRANCIS F. McGINNIS, President, General Counsel and Founder 


We are writing at the rate of over three millions a year and have a particularly attractive prop- 
osition for men with clean records who can deliver the goods—as General, State or District Agents. 


WILLARD E. KING, Vice President and Manager of Agencies FRANKLIN A. BENSON, Secretary and Superintendent of Agents 




















CINCINNATI TRIES NEW WAY 





Plan to Have Cost of Luncheons Paid 
for in Dues Should Result in 
Larger Attendance 





The Cincinnati association held its 
June meeting last Tuesday, at which 
one of the most important advance 
steps in the history of the association 
was taken. The membership during the 
recent membership drive has been in- 
creased from 140 to 200. The annual 
dues heretofore have been $5. Begin- 
ning with the next fiscal year they will 
be $9, but the new dues will cover the 
cost of the nine luncheons given 
through the year. The idea was 
brought to the association by Lawrence 
C. Witten, manager of the Massachu- 


setts Mutual, who formerly lived in De- |’ 


troit and cited the experience of the 
Detroit association with this plan. It 
was decided to try it out at Cincinnati. 


Would Double Attendance 


Beginning with the next fiscal year, 
each member will pay for his luncheon, 
whether he eats it or not. The plan 
is expected to work out in this way: 
With 200 members, the association will 
have 50 cents per member, or $100, to 
pay for each luncheon. The cost per 
plate ranges from 60 cents up to $1, 
according to where the luncheon is 
held. The present attendance at each 
luncheon is perhaps from 40 to 60. It 
is expected by the new method to in- 
crease the attendance to 125 or possibly 
150. While every member will not be 
able to attend every time, it is believed 
that attendance can be at least doubled 
by the plan and at the same time the 
actual cost to the members is no 
greater than it was before, since the 
members have to eat lunch somewhere 
and, as a matter of fact, by going to- 
gether a better rate and better food 
are gotten than if each member ate by 
himself. It is not likely that a member 
who is in town and who has no other 
pressing engagement will go out to a 
restaurant by himself and buy his lunch 
when he can have one for nothing and 
listen to a good program at the asso- 
ciation. Many other live organizations, 
such as the Rotary Club, etc., have rules 
requiring attendance and putting a pen- 
alty on nonattendance, and they have 
all proved successful. At the present 
time in the Cincinnati association it 
takes about two days of the Welfare 
Committee’s time to round up the mem- 
bers and to secure an attendance of 40 
or 50, whereas by the new plan it is 
believed that only a notice will be nec- 
essary to bring out twice as many 
members as have attended before. 


Might Lose Membership 


There is some fear expressed that the 
association will lose members by the 
increase in dues, but it was pointed out 
at the meeting that a member will not 
remain long in the association anyway 
if he does not attend the meetings. The 
cost cf the luncheons is so smail that a 
meal cannot be gotten elsewhere for 
less. The success of the plan depends 
upon serving the luncheons at a cost 
so low that there is very little differ- 
ence between lunching with the under- 
writers and on a modest scale else- 
where. With an attendance of from 
100 to 150 every month, it will be worth 





| Standard Life Insurance Company 


Home Office: BAY CITY, MICHIGAN 


HOME OFFICE, DECATUR, ILLINOIS 


All we ask is an opportunity to show to Address the Company at once for agency con- 
the up-to-date Agent either part time or = — Droge ot Reewn & beeen ay allowance 
° ° It. 
whole time that we have the best proposi- Company operates in Michigan, Iowa, Illinois 
tion and opportunities for his future success. Nebraska, Kansas, Oklahoma, Missouri and Indiana 


Approximately $35,000,000 insurance in force. 











THOMAS J OWENS, President DR. ALBERT SEATON, Vice-President and Medical Director CLAUDE T. TUCK, Secretary 
CENTURY LIFE INSURANCE CO. noranapouts 
Capital. $200,000 NO ORGANIZATION EXPENSE Surplus, $100,000 


All of the stock is held by a few substantial busi M db i miliar wi 
of Indiana who believe in the ability ae cesta ‘a ew of life gfe. sc 0s = santa 
build _ jreallife insurance company. 

We offer agents experienced management, superior policy contracts, 

choice territory, progressive field and home office methods and an 

old-fashioned general agency contract that means money. 

Mi you want to be affiliated with an institution that has real red blood in its veins—that has all the elements of growth and permanency— 
Tell us where you want to work 
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Indiana National Life Insurance Co. 
INDIANAPOLIS 
Authorized Capital, $1,000,000.00 


F WE AIM TO GIVE THE FULLEST SERVICE TO ALL WITH WHOM WE HAVE RELATIONS 
Our policy contracts are liberal and modern, having many Our Home Office is helpful; our agents are pleased wilt 
features that appeal to agents and prospects. the treatment accorded them. 

WE PAY OUR AGENTS WELL WHO DESERVE WELL 


For Territory and Agency Contracts Address C. D. RENICK, President 








THE FARSEEING AGENT KNOWS “SOMETHING 


The demon- NEW FOR 









that his strated values - 
abilities linked ‘4 offered your AGENT 
up with the prospect 
we WILL GAIN HIS 
policies of Wire INSURANCE COMPANY conNFIDENCE 


of BOSTON, MASS. 


MUST WIN ALL THE TIME National 
: American 











The Minnesota Mutual Life Lif € 
INSURANCE COMPANY Insurance 


E. W. RANDALL, President T. A. PHILLIPS, Secretary-Act 9 


We have just entered , 
THE STATE OF KANSAS Company 
We are looking for one or two capable General Agents 
A REAL OPPORTUNITY 


: For Particulars Address * 
E. S. ALBRITTON, Supt. of Agencies, Saint Paul, Mi Burlington, lowa 
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Expanding in Every Direction 


THE BANKERS RESERVE LIFE COMPANY 
Home Office, Omaha, Nebr. 





The Flourishing, Progressive Middle-West Life Company 


BUSINESS IN FORCE, NEARLY $50,000,000.00 
ASSETS NEARLY $9,000,000.00 
MONTHLY PRODUCTION, ABOUT $2,000,000.00 





In our expansion drive we have remaining a few openings 
available only to managers and general agents who are 
competent to produce results. Such men will consult their 
best interests by asking for our contract terms. 


We are keeping pace with the wonderful impulse which _ life 
insurance now feels and we are prepared to place men where 
they can build solidly for the future. 





THE BANKERS RESERVE LIFE COMPANY 


Robert L. Robison, President James R. Farney, Vice-President 
Walter G. Preston, Vice-President ay C. Wagner, Séc’y-Treas. 


HOME OFFICE: Omaha, Nebraska. 























The Midland Mutual Life Insurance Company 


COLUMBUS, OHIO: 


An OHIO Company, writing policies on OHIO people and keeping OHIO 
money in OHIO for the development of OHIO industries 


Admitted Assets....... ceccccccacconsss coocceh 09406,468.00 
Insurance in Force.......... Sdcuueaens eeseee 26,191,875.00 
Surplus to Policyholders....................- 383,467.60 


New Continuoue Monthly Income Policies 


Splendid epportunities for AGENTS in many sections of Ohio. We solicit inquiries from responsible parties. 
Dr. W. 0. THOMPSON G. W. STEINMAN 
residen ecretary 











We have some splendid openings in Indiana for 
first class agents in both the Industrial and 
Ordinary Departments. We guarantee earnings 
to start on, of from $60.00 to $90.00 per month, 
all depending upon previous record. Quick ad- 
vancement. Write, telling all about yourself in 
your first communication, which will be con- 
sidered confidential, to 




















=e A. S. Burkart, Vice-President 
x Conservative Life Insurance Company of Amrieca 
\ yowsc Home Office, South Bend, Ind. 
ps ’ 
Thu Sign of Good Insurance 
j.0. LAUGMAN, President! B. O. BERGE, Secretary 


Lutheran International 


Insurance Company 


Capital $100,000.00 Surplus $121,477.33 


Ottawa Banking & Trust Building 
OTTAWA, ILLINOIS 








We have something to offer in the way of a general agency that is 
very attractive to find with an old, conservative life company. It 
will pay anyone interested to investigate. All communications 
confidential. Address 77-P, care The National Underwriter. 








CONSERVATION OF BUSINESS 


We are transferring, reinstating, revamping and cleaning up indebted policies for a number of Life 
Companies, thus standardizing and conserving the business, increasing the income, preventing lapses, 
and keeping the policyholders satisfied and at practically no expense to the Companies. 


Our references cover eighteen years of satisfactory service, and we respectfully solicit your patronage. 


THE OTIS HANN COMPANY, Inc. 
10 So. LaSalle St. Chicago, Illinois 











while for the program committee to 
furnish the best speakers and discus- 
sions and make the meeting thoroughly 
worth while. The experience of the 
Cincinnati association with this plan 
will be watched with interest by other 
associations throughout the country and 
it is believed that it will solve the one 
great problem of every association to 
get out a good attendance at the 
monthly meetings. It is, of course, es- 
sential that the meetings be well man- 
aged and that they be made interesting 
and instructive. 


Howard Swope Speaks 


At the meeting Tuesday night, How- 
ard S. Swope of the Union Central, one 
of the leading writers of the city, con- 
ducted a mock life insurance sale, H. T. 
Saunders, general agent of the Con- 
necticut Mutual, being the “victim,” 
which elicited much applause. Mr. 
Swope showed a readiness to land on 
his feet in response to Mr. Saunders’ 
heavy blows which showed him to be a 
born life insurance salesman. The as- 
sociation has increased its membership 
during the last couple of months from 
140 to 200,:and will go to the Pitts- 
burgh salesmanship convention with a 
strong delegation. 


GIVES TAX LAW POINTERS 





Travelers’ Attorney Explains Legal 
Side of Life Insurance 
and Federal Law. 





RICHMOND, VA., June 17.—Point- 


ers on the new federal tax law as it 
pertains to life insurance were given 
the members of the Richmond associa- 
tion at their June meeting by Roy E. 
Cabell, former United States commis- 
sioner of internal revenue, now counsel 
for the Travelers in that city. 

High spots in his talk were as fol- 
lows: Life insurance premiums cannot 
be deducted by a corporation as ex- 
pense. The cash value of the policy, 
however, can be added to the invested 
capital. Note that congress considers 
insurance as an investment. The pro- 
ceeds of life insurance paid to a cor- 
poration is taxed as income. The cor- 
poration can deduct the amount of 
premiums paid without interest. The 
proceeds of life insurance, payable to a 
given beneficiary on the life of an offi- 
cer of a corporation, is not taxable. 
However, it must be understood that 
this insurance is for the benefit of the 
person named. In such instances, the 
premiums paid by the corporation can 
be deducted as items of expense, being 
classed as an increase in compensation 
to the official who is to receive the 
benefit of the insurance. The proceeds 
of life insurance issued to a named 
beneficiary is exempt from the govern- 
ment taxation, irrespective of amount. 
If paid to estate, only $40,000 is ex- 
empted. This refers not only to insur- 
ance written at the present time, but is 
retroactive. 

A. O. Swink, Virginia manager of the 
Atlantic Life, was elected a member 
of the national committee. There will 
be no more regular meetings until 
October. 

* * * 

Omaha, Neb.—The Nebraska associa- 
tion holds its last meeting of the sum- 
mer tomorrow when D. C. Buell, who 
was an expert gun manufacturer in the 
naval service, will tell the history of the 
big naval guns in France. The Associa- 
tion recently added fifty new members 
to its roll. 

* *K 

Dayton, 0.—At the regular meeting re- 
cently the activities of a twister now 
operating in Dayton were discussed. This 
man is not licensed as an agent and 
poses merely as an insurance adviser. He 
is recommending to many holders of 
large policies that they cancel them and 
take term insurance. The local men are 
watching him carefully and thus far he 
has not succeeded in switching any busi- 
ness. 

The meeting was the annual session, 
and George S. Lott was reelected presi- 
dent and H. B. Pease was reelected treas- 
urer. J. M. Markham and J. B. Hinley 





A Penn Mutual Premium, less a Penn Mu- 
tual Dividend, purchasing a Penn Mutual 
Policy, containing Penn Mutual Values, 
makes an Insurance Proposition which in the 
sum of all its Benefits, is unsurpassed for net 
low cost and care of interest of all members. 


The Penn Mutual 
Life Insurance Company 


of Philadelphia 


On January 1, 1909, Rates Were Reduced 
and Values Increased to Full 3% Reserve. 














“THE COMPANY OF CO-OPERATION” 


DES MOINES 
LIFE AND 
ANNUITY 


COMPANY 


We will insure the whole family! 
Any plan, any age, either sex! 


This is a service our men 
appreciate these days. 


If it appeals to you, write 


HOME OFFICE 
DES MOINES _(R-T Bldg.) IOWA 


TERRITORY 
IOWA SOUTH DAKOTA 











19,712 LEADS 


were distributed among Fidelity field men in 1918— 
the result of our direct mail advertising. This is agency 
co-operation on a vast scale and explains why we are 
writing more business than at any time in our history. 


The Fidelity operates in 40 states. Full levei net 
premium reserve basis. Faithfully serving insurers 
since 1878. Insurance in force over $150,000,000. 


A FEW AGENCY OPENINGS FOR THE RIGHT MEN 


THE FIDELITY MUTUAL LIFE 


INSURANCE COMPANY, PHILADELPHIA 
Walter LeMar Talbot, President 








| FEDERAL UNION LIFE 






MUNUTTIITUNSNEUULENUUYSSNUSES ERS TRSUCTTESTRUUUSS UHH EATEy U1 pepe 
Insurance Company 
Cincinnati, Ohio 

has just issued a very interesting booklet 
“Suggestions for Increasing 
Your Income’”’ 
and would be pleased to send a copy to every 
Life, Fire and Accident Agent in 
Ohio, Illinois and Kentucky 














MR. AGENT! 
Do care for QUALITY, not 
SIZE? Age, Sound Experience. 
Low Cost, a Splendid Record 
for 70 years? 


Then why not take a General Agency in 
its HOME STATE ow 


The German Mutual Life, name to be changed to 


THE MUTUALLIFE 
OF ST. LOUIS 


OUR AGENTS AND POLICY HOLDERS 
STICK! WRITE THE HOME OFFICE 
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| GOne-fourth of our 
new insurance, first 
quarter of 1919, 
was ‘taken by Wis- 
consin people al- 
ready insured in this 
Company. 
Gacdlapiite 


IN WISCONSIN ONLY 


C. L. MILLER 


Director of Sales 


MADISON, WIS. 
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HOME LIFE 


INSURANCE Co. 
(Purely Mutual) 

256 BROADWAY, NEW YORK 
GEORGE E. IDE, Prosident 
The 59th Annual Report of the Home Life 
Insurance Company shows over Four Mil- 
lion Dollars paid to policyholders in — 

of which over Seven Hundred Thous 
was in dividends. The influenza pneumonia 
epidemic caused an abnormal mortality, 
areater than any experienced in the Com- 
pany’s history, but notwithstanding this 
the assets show an increase of more than 
4% and are now over Thirty Six Million 
Dollars. 

The total insurance in force was increased 
during the year 8.6% and is now nearly One 
Hundred and Fifty Nine Million Dollars. 

W. A. R. BRUE) SONS, 





North Kentucky 
Rooms 601-606 The Fourth Nat. Bank Bldg. 
CINCINNATI, OHIO 


or 
229-232 Leader-News B 
CLEVELAND, HO 





























ACTUARIES 
[)O*ALD F. CAMPBELL 


CONSULTING 
ACTUARY 





76 West Monroe Street 
Telephone Randolph 918 


CHICAGO, ILL. 
| J. HAIGHT 


CONSULTING 
ACTUAR } 


811-812-812 ‘\:me-Mansur Bldg. 
INDIANAPOLIS 


ULIAN C. HARVEY 
Consulting Actuary 


Chemical Building ST. LOUIS, 


T J. McCOMB 
e COUNSELOR AT LAW 
CONSULTING ACTUARY 


Premiums, Reserves, Surrender Values, etc., calew: 
lated. Valuations and Examinations made. 
Policies and all life Insurance forms o pecguaed, 
The Law of Insurance a Spec: fe 


Colcord Bldg. 
OKLAHOMA CITY 


J H. NITCHIE 
* ACTUARY 














1223 Assuctation Buildin: 
19 S. LaSalle St., CHICAG 


ARRIS E. VINEBERG 


Fellow Actuarial Society of America 
Fellow American Institute of Actuaries 


CONSULTING ACTUARY AND EXAMINER 
Room 1487 First National Bank Building 
CHICAGO 


} 4 E.§. WITHINGTON,F.A.1LA 
F Fe eer Dy oiaiativae 
804-306 Security Building 


Telephone 
Central 








DES MOINES, IOWA 


were made vice-presidents and Wilbur 
M. Thomas, secretary. During the past 
year the Dayton organization increesed 
its membership from 15 to 60, and will 
make another membership drive this 
year. 


+ + * 

Sioux City, Iowa-——At the annual meet- 
ing of the Sioux City Association, Sat- 
urda, John C. Cook, general agent of 
ithe Metropolitan Life, was elected pres- 
ident. Other officers: Vice President, 
J. D. Waish of the Bankers Life of 
Des Moines; treasurer, W. M. Grady of 
the National of Montpelier; secretary, 
H. E. Brake of the Northwestern. Mu- 
tual, re-elected. The session was full of 
pep, well attended and a determination 
evinced to make the forthcoming year a 
record breaker. A. H. Bolton, a local at- 
torney, and F. E. Lark of Onawa, an in- 
surance man, made _ addresses. Four 
new members were admitted. The next 
meeting will be in September and be in 
charge of the new president. 

* * 

Memphis, Tenn.—The June meeting 
of the Memphis Assn. was attended by 
over thirty, and several talks were made 
by the four minute men. S. L. Calhoun, 
State Mutual of Massachusetts, discussed 
“The High Point of Insurance Ethics.” 
Bolling Sibley, Penn Mutual general 
agent, discussed the legal phases of se- 
lecting the proper beneficiary, especially 
with reference to corporation insurance. 

The feature of the meeting was. the 
War Risk Insurance discussion, which 
was lead by Capt. R. H. Lake, who has 
recently been connected with the War 
kisk bureau. Agents were urged to ad- 
vise soldiers to keep their insurance. 

The next meeting will be the first so- 
cial meeting of the new association year 
and Cliff S. Blackburn, (Travelers) will 
be the host. The secretary reported 123 
paid members. Two teams were selected 
to make a membership campaign 
and report at the July meeting. The 
losers pay for the dinners and eat soup 
only. 








LIFE AGENCY CHANGES 




















Lewis Hart 


The Security Life of Chicago has been 
licensed in Minnesota and Lewis Hart 
has been appointed general agent of the 
company, with headquarters at St. Paul. 
Mr. Hart was formerly connected with 
the Pioneer Life of Fargo, N. D., and 
when that company was reinsured by 
the Lincoln National, he became general 
agent for the latter in Minnesota. 





C. B. Beaumont 


Cc. B. Beaumont has been appointed 
manager for the Security Life of Chi- 
cago for northeastern Ohio, with head- 
quarters at Cleveland. Mr. Beaumont was 
formerly manager for the Security Mu- 
tual Life of New York in Chio and has 
more recently been general agent for 
the Michigan Mutual Life. 





George E. Shields 


George E. Shields, of Fort Dodge, Ia., 
has been appointed general agent of 
the Farmers National for Northern 
Iowa. The company has just entered 
lowa and will establish an agency plant 
in the state. 





Gable & Thompson 


Gable and Thompson have been ap- 
pointed general agents of the Fidelity 
Mutual Life for central Illinois with 
headquarters at Peoria. Both have been 
in the general insurance business for a 
number of years. Until recently Mr. 
Gable was state agent in Illinois for the 
Marquette National Fire of Chicago. 
His brother J. O. Gable is manager of 
the Fidelity Mutual in eastern Michi- 
gan. 





Von Damm & Drake 


SAN FRANCISCO, CAL., June 18.—Von 
Damm & Drake, who have been general 
agents for the Missouri State Life at 
San Francisco for the past year, have 
dissolved partnership. The agency will 
be continued by Betram von Damm, while 
Drake has joined the local agency of 
the Northwestern Mutual as field man. 


Nathan Bernstein, general agent at 
Omaha, Neb., for the National Life, has 
won in a business-getting contest a trip 





for “man and wife” to Atlantic City. 




















HERBERT M. WOOLLEN 
PRESIDENT 





MERICAN 
CENTRAL 
LIFE 


insurance Co. 


INDIANAPOLIS, IND. 
Established 


1899 


























The Verdict of the Great Jury 


Your success as an underwriter depends upon the verdict 
brought in by the greatest jury in the world—the American public. 
For sixty-eight years the Massachusetts Mutual has been building 
Its friends are everywhere and are 
ever ready to testify to the faithful and efficient service that it al- 
There is no better company to buy from and no 


up a nation-wide reputation. 


ways renders. 
better company to sell for. 


Occasionally we have a General Agency opening. 
JOSEPH C. BEHAN, Superintendent of Agencies 


Massachusetts Mutual Life Insurance Company 


Springfield, Massachusetts 
Incorporated 1851 
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Manager Bernstein is a bachelor. 





THE CLEVELAND LIFE 
WILLIAM H. HUNT, President 
Howard S. Sutphen, Vice Pres. and Mgr. of Agencies 


CLEVELAND, OHIO 


AS IRRESISTIBLE 
AS THE TIDE 
is our progress in 1919. 
A greater volume of 
business was reported in 
the first five months than 
for the full year of 1918. 


Are you interested ? 
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modern life insurance. 


“‘The Oldest Company in America” 


Issued its first Policy in 1843 


Three leadership achievements of the Mutual Life:—The 
American Experience Table of Mortality, the cornerstone of 
The “contribution plan” of surplus dis- 
tribution, used almost universally by American companies. The 
Continuous Instalment policy, the basic form of all Life Income 
contracts. 


“Mutual Life’’—known in every household. | 
policies and service, notable financial strength, co-operation with 
agencies. Life Insurance at its best!—the Agent’s desire and ideal. 


For terms to producing Agents address 


The Mutual Life Insurance Company 


of New York 


34 Nassau Street, New York City 


Unexcelled 

















MORE POWER TO YOU 


The more push there is behind 
you the more power you have. We 
furnish the push. This push is the 
help we give our men. No other life 
insurance company does as much 
to insure the success of its Field 
Force. Ask any Bankers Life man 
or write 


Bankers Life Company 
DES MOINES 














Columbia Lite 


[nsurance Company, 


We are all proud of Columbia these days. 
a name on every tongue. 
mocracy, freedom from military dictatorship. 

The name, COLUMBIA LIFE OF OHIO, also 
has come to mean justice, liberality, honesty and 
high-mindedness in life insurance operations. 
you think of this company you think of equity to 
agents and policyholders. 

The Columbia Life has back of it a strongly but- 
tressed board of directors, who are seeing to it that 
the company is given every chance to develop. Its 
officers are men of wide insurance experience. 

It offers as policies, contracts well ballasted, that 
give every possible benefit consistent with safety. 


S. M, CROSS, President and General Manager 


It stands for 


INCINNATI 
OHIO 


It is 
liberty, de- 


When 











STATES AMEND LAWS 


CHANGE INHERITANCE TAX 





Nation-Wide Tendency Is Evident to 
Increase This Form of 
Taxation 





During the past winter many legisla- 
tures have met and have taken action 
in revising their inheritance tax laws. 
The following are some of the more 
important changes that have already 
been noted: 

Oregon has changed its rate, effective 
May 29, 1919. 

Texas amended its inheritance tax 
statute, changing the penalty to 2 per- 
cent per month after one year. 


25 Percent Increase 


Massachusetts one year ago in- 
creased its tax schedule by 25 percent 
and made other changes. The act 
passed provided that it should take ef- 
fect upon its passage, but should apply 
to only the property or interest therein 
passing or accruing upon the death of 
persons who died subsequent to the 
passage thereof and within one year 
thereafter. Although the legislature is 
still in session, no law has been passed 
to continue the provision of this act. 

California has made some changes in 
its inheritance tax law, which will take 
effect the latter part of July of this 
year. 

New Mexico, which heretofore has 
had no inheritance tax laws, passed one 
at the last session of the legislature, 
which became effective on June 15. 

New Hampshire has amended its law, 
which now provides for a direct inher- 
itance tax, with graduated rates. Here- 
tofore New Hampshire has had no 
direct inheritance tax law. 

South Dakota has amended its inher- 
itance tax law, which amendment will 
be in effect after July 1 of this year. 
The rate of tax and the amount of ex- 
emption have been changed. 


Preference for Sons 


North Dakota amended its inherit- 
ance tax law in 1919, the most impor- 
tant changes being those made in the 
primary rates and exemptions relating 
to minor sons and daughters and those 
of age, granting preference to the for- 
mer in the sum of $5,000, while the lat- 
ter gets but $2,000. 

Louisiana has amended its inheritance 
tax law. 

Utah has made an amendment. 

Minnesota has changed its rates and 
exemptions. 

Legislation is pending in the present 
session of the Pennsylvania legislature 
which will vitally change the inherit- 
ance tax laws. 

A bill is now pending in the Illinois 
legislature which, if passed, will mate- 
rially change the rates and exemptions. 

Tennessee has passed a new inher- 
itance tax law. 

The Michigan legislature has amended 
sections I and II in the inheritance law 
so as to provide for a graduated tax. 

Missouri has passed a new inherit- 
ance tax act which is now in the hands 
of the governor for signature. 


Making Plans for Convention 


OMAHA, NEB., June 18—Plans are 
in the making for the entertainment 
of the American Life Convention when 
it meets here next September. The main 
convention will be Sept. 24, 25, the legal 
section meeting on Sept. 22, 23. 

A golf tournament will be conducted 
for the benefit of the visitors at one of 
the country clubs, the tourney being Sept. 
22-23. 

The program committee is at work on 
the program for the legal section, as 
well as for the annual meeting of the 
convention, says T. W. Blackburn, sec- 
retary. The program will be publish- 
ed about July 1. The program com- 
mittee met in Chicago Tuesday of last 
week and completed an outline of the 
tentative program. 





THE COLUMBIAN 
NATIONAL LIFE 


Insurance Company 


Boston, Massachusetts 


LIFE, ACCIDENT AND 
HEALTH INSURANCE 


Low Guaranteed Rates 














THE PEOPLES LIFE 
INSURANCE CO. 


Now convert- 
ing Industrial 


Splendid op- 
portunities for 
good men. 


Address 
> ELONA.NELSON 


President 
Home Office Building CHICAGO 
Chicago 














WANTED! 


DISTRICT AND SPECIAL 
AGENTS 


both in NORTH DAKOTA and 
SOUTH DAKOTA, by one of 
the most active and progressive Old 
Line companies in the Northwest- 
ern field. | Writing business in its 
home state at the rate of $500,000 
per month. 


Men of integrity and ability, 
who wish to stay and build for the 
future, will be given liberal con- 
_ directly with the Home Of- 

ce. 


We invite correspondence. 


PROVIDENT INSURANCE 
COMPANY 


BISMARCK, NORTH DAKOTA 














Agency Openings in 
SOUTH DAKOTA 


OUR POLICIES SELL 
WHEN OTHERS WILL NOT 


RATES PER $1,000 
Age 40........ $16.00 Age45........ $17.50 


NATIONAL LIFE 
ASSOCIATION 


Des Moines, Ia. 
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THE GOVERNMENT INSURANCE 
FOR SOLDIERS AND SAILORS 








Government Insurance for Soldiers and Sailors is Term Life and Disability Insurance 
for the duration of the war and for five years thereafter. The cost is calculated accord- 
ing to the American Table of Mortality, the Government assuming all expenses of man- 
agement and the extra risk incurred by reason of the war. It is paid for by monthly 
deductions from the insured’s $2, In case of death monthly payments of $5.75 for 
each $1,000 of insurance are made to the beneficiary for twenty years. In case of total 
and permanent disability similar payments are made to the insured during life. 


The cost is very low but increases each year according to the increasing death-rate 
shown by the mortality table. Each man begins with the rate at his attained age, and 
each year his insurance is continued his rate is advanced. No extra charge is made for 
disability benefits. 


The law providing for this insurance is administered by the Bureau of War Risk 
Insurance which is a division of the Treasury Department. There is an Insurance 
Officer in each camp to give instructions and to take applications. About 90 per cent 
of the soldiers and sailors have taken this insurance, and the average policy ¢s over 
$8, e¢ total amount insured is greater than that on the books of all the life 
companies and all the fraternal orders in the country. The total amount paid in death- 
claims to February 1, 1919, was nearly $300,000,000, and a still larger amount was in 
process of payment at that date. 


The law under which the Government Insurance is carried on provides that this 
Term Insurance may be continued for five years after the termination of the war and 
that during this period these Term policies may be converted into Life and Endowment 
olicies with level premiums. The regulations governing this conversion have recently 
| a issued and provide for Ordinary Life, Limited Payment Life and Endowment poli- 
cies, with level premiums payable monthly, quarterly, semi-annually or annually. These 
premiums are necessarily higher than the old Term policy premiums because they do 
not increase from year to year. They are the so-called net premiums, as -used by 
private companies, and are based upon the American Table of Mortality with interest 
at 34%. They are the amounts necessary to provide for death-claims alone, accordin 
to the Mortality Table, without loading for expenses, taxes or contingencies—all o 
which are assumed by the Government. The rate is to be that of the attained age, and 
no medical examination is required. 


These policies are unassignable, non-taxable and free from the claims of creditors. 
They are incontestable — for non-payment of premiums. They provide for insur- 
ance against death and total disability. The beneficiary must be within the class pro- 
vided by law, but within that limit may be changed at will by the insured. The 
insurance becomes — on total permanent disability, in monthly instalments durin 
such disability. Folicies provide for loans, cash surrender values, paid-up insurance, an 
change in premium payment from monthly to quarterly, semi-annual or annual pay- 
ments. Policies are free of all restrictions as to residence, travel, occupation, military 
or naval service. Lapsed policies may be reinstated within two years upon satisfactory 
evidence of insurability, and payment of back premiums with interest. Policies partici- 
= in whatever gains may accrue from a mortality lower than that of the Mortality 

able, and from an interest rate higher than 34%. 


Application must be duly made for the new insurance during the five years following 
the termination of the war as proclaimed by the President, and until the conversion is 
made the Term Insurance must be kept in force. It may be reduced in amount if 
desired, on application to the Bureau. 


The new insurance is available only to those who take the Term War Risk Insurance 
while they are in the service. It is properly furnished to a 5 yy class of citizens who 
have incurred special risks in defence of the liberties of all. It is furnished at as nearly 
the actual cost for death claims as can be ascertained in advance. It is furnished by 
the taxing power, which exempts it from taxation and pays the expenses of administra- 
tion out of moneys raised by taxation, and stands ready to make good any deficiency 
that may arise by further taxation. Of course, no private company, which pays heavy 
taxes to both State and Federal governments, pays its own expenses of administration, 
and provides for contingencies, can compete with the taxing power. The class of 
citizens to whom it is available forms only a small proportion of the nation. They 
should by all means seek its protection. Others should apply to the 


New York Life Insurance Co. 
DARWIN P. KINGSLEY, President 
346 & 348 BROADWAY NEW YORK, N. Y. 














Great Southern Life Insurance Company 


Dallas, Texas 


O. S. CARLTON, 
President 
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Great Southern Life Building, Dallas, Texas 























LIVE MEN CAN DOUBLE THEIR INCOME SELLING OUR 


Monthly Pension Bonds 
(Copyrighted, 
Under Our Service Pension Centract 


THE LA FAYETTE LIFE INSURANCE CO. 


W. W. LANE, Secretary LA FAYETTE, INDIANA 








Pena COMPA 


grade men. A rare opportunity to ambitious men to 
Address:—E. G. SIMMONS, Vice-Pres. and Gen. Manager 





PAN-AMERICAN LIFE INSURANCE 


NEW ORLEANS E. G. SIMMONS, 
LOUISIANA 

Insurance in Force (over) $40,000,000.00 
Total Resources 


The recent merger of the Meridian Life with the Pan-American Life has opened up several rich and important territories in the South 
and North Central section, which will be assigned to Managers capable of handling izati 
establish themselves in an independent and permanently profitable business. 


Whitney Central Bank Building, New Orleans, Louisiana 


5,250,000.00 


and inspiring an agency organization of high 

















A. E. WERKHOFF, President 


Vice-Pres. and Gen. Mgr. 
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OUR POLICY FEATURES: 


DOUBLE INDEMNITY FOR ACCIDENTAL DEATH 
TOTAL DISABILITY—SICKNESS OR ACCIDENT— 

PAYS INSURED INCOME DURING DISABILITY 
PREMIUM PAYMENTS WAIVED DURING DISABILITY 
AT DEATH—FACE OF POLICY, PAID WITHIN 24 HOURS 
WITHOUT DEDUCTION FOR DISABILITY PAYMENTS, 


WRITE US TODAY—We have territory open in Ohio and Pennsylvania 


Reserve Loan Life 2m Company 
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